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The Advertising Committee of the 
U.S. Department of Commerce, com- 
posed of leaders in advertising, have 
indorsed the National Export Expan- 
sion Program which the Government is 
getting under way, and voted to appoint 
a task force to assist the Department 
in its efforts to foster sales of U.S.-made 
products in other countries. 

The Committee acted after top. offi- 
cials of the Department had discussed 
the trade program on June 14 and em- 
phasized the part the advertising in- 
dustry can take in helping to make it a 
success. 

The 15-member Advertising Commit- 
tee was set up a year ago by the Secre- 
tary of Commerce for a continuing 
study of important developments and 
problems in the advertising industry. It 
operates within the framework of the 
National Distribution Council, an ad- 
visory group of businessmen with whom 
the Secretary of Commerce confers 
periodically on ways for improving the 





Advertising Group Endorses Export Drive 


machinery for getting goods from pro- 
ducer to consumer. 

In welcoming the advertising group, 
Secretary of Commerce Frederick H. 
Mueller stressed the important part the 
advertising industry plays in the 
strengthening of the U.S. economy and 
amplified that “all of the agencies in the 

*Department of Commerce having to do 
with business are advertising-minded.” 

Calling on the industry to aid in the 
trade expansion program, Carl F. 
Oechsle, Assistant Secretary of Com- 
merce for Domestic Affairs, said that 
this effort “represents a partnership be- 
tween the Federal Government and 
private industry to sell more U.S. goods 
abroad. Our efforts are at best pro- 
motional. Private business must do this 
job. You not only can advise us on the 
Government side, but also your clients, 
on how to translate your techniques for 
capturing attention, conveying a mes- 
sage, and impelling action into more 

(Continued on page 3) 





The International Trade Specialists 
in the U.S. Department of Commerce 
Field Offices are prepared to assist 
business firms in developing and ex- 
panding markets abroad, whether the 
firms are experienced exporters or are 
just entering this field. Assistance in 
export promotion that can be obtained 
through the Field Offices include: 


Finding markets abroad. 

Locating business partners abroad 
such as agents, distributors, etc. 

Furnishing business information on 
foreign firms. 

Providing specific business opportuni- 
ties abroad. 

Furnishing information on foreign 
duties and regulations. 

Informing commercial offices at U.S. 
Foreign Service Posts of impending 
visits by U.S. businessmen. 

Advising on the types of business or- 
ganizations to be set up abroad. 

Explaining the documentation re- 
quired to make export shipment. 

Consult the nearest Field Office on 
these and many other foreign trade 
matters on which they can be of as- 
sistance. 
Albuquerque, N. Mex., 

Phone 7-0311. 
Atlanta 3, Ga., 604 Volunteer Bidg., 66 Luckie 

St., NW., JAckson 2-4121. 

Boston 9, Mass., U.S. Post Office and Court- 

house Bidg. CApitol 3-2312 or 2313. 

Buffalo 3, N.Y., 504 Federal Bldg., 117 Ellicott 

St., MAdison 4216. 

Charleston 4, S.C., Area 2, Sergeant Jasper Bldg., 

West End Broad St., RAymond 2-7771. 


821 Post Office Bldg, 





Cheyenne, Wyo-., 207 Majestic Bldg., 16th St. 
and Capitol Ave. Phone 8-8931. 

Chicago 6, Ill., Room 1302, 226 W. Jackson 
lvd. ANdover 3-3600. 


Commerce Field Offices Have Vital 
Part in New National Export Program 


Cincinnati 2, Ohie, 915 Fifth Third Bank Blidg., 
36 E. Fourth St. DUnbar 1-2200. 


Cleveland 1, Ohio, Federal Reserve Bank Bldg., 
E. 6th St. and Superior Ave. CHerry 1-7900 


Dallas 1, Tex., Room 38-104, Merchandise Mart. 
Riverside 8-5611. 


Denver 2, Colo., 142 New Customhouse. 
KEystone 4-4151. 


Detroit 26, Mich., 438 Federal Bldg. 
WOodward 3-9330. 


Greensboro, N.C., 407 U.S. Post Office Bldg., 
BRoadway 3-8234. 


Houston 2, Tex., 610 Scanlan Bldg., 405 Main 
Street, CApitol 2-7201. 


Jacksonville 1, Fla., 425 Federal Bldg. 
ELgin 4-7111. 


Kansas City 6, Mo., Room 2011, 911 Walnut St 
BAltimore 1-7000. 


Los Angeles 15, Calif.. Room 4650, 
Broadway, Richmond 9-4711. 


Memphis 3, Tenn., 212 Falls Blidg. 
JAckson 6-3426. 


Miami 32, Fila., 
FRanklin 9-5431. 


Minneapolis 1, Minn., 
FEderal 2-3244. 


New Orleans 12, La., 833 St. Charles Ave. 
EXpress 2411. 


New *York 1, N.Y., Empire State Bldg. 
LOngacre 3-3377. 


Philadelphia 7, Pa., Jefferson Bldg., 1015 Chestnut 
St. WAlnut 3-2400. 


Phoenix, Ariz., 187 N. Second Ave. 
ALpine 8-5851. 


Pittsburgh 22, Pa., 107 Sixth St. 
GRant 1-5370. 


Portland 4, Oreg., 217 Old U.S. Courthouse Bldg 
CApital 6-3361. 


Reno, Nev., 1479 Wells Ave. Phone: 2-7133. 


Richmond 19, Va., Room 309 Parcel Post Bldg 
Milton 4-9471. 


St. Louis 1, Mo., 910 New Federal Bldg. 
MAin 1-8100. 


Salt Lake City 1, 
EMpire 4-2552. 


San Francisco 11, Calif., Room 419 Customhouse 
YUkon 6-3111. 


Savannah, Ga., 235 U.S. 
Bldg. ADams 2-4755. 


Seattle 4, Wash., 809 Federal Office Bldg., 909 
First Ave. MUtual 2-3300. 
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316 U.S. Post Office Bldg 


319 Metropolitan Bldg 


Utah, 222 SW. Temple St 
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National Export Expansion Program 





Agents, Technicians, Service Facilities 
Key to Expanded Sales in Viet-Nam 


Sales of U.S. products in Viet-Nam can be increased significantly, 
according to the U.S. Department of Commerce export promotion team 
which recently completed an on-the-spot survey of export prospects 


and problems. 


Although U.S. aid, valued at $190 million in 1959, provides the 
means of payment for 85 percent of Viet-Nam’s imports, U.S. prod- 
ucts, valued at $56 million in 1959, have constituted only about 25 


percent of total foreign purchases. 


This percentage was built up 


considerably by sales of surplus agricultural commodities financed 


from funds reserved for purchases from the United States. 


These 


represented about one-third of U.S. sales to Viet-Nam in 1959. Al- 
though other suppliers—principally France, Japan, and West Ger- 
many—enjoy residual consumer preference and important price or 
shipping cost advantages in some lines, sizable expansion of U.S. 
exports to this area appears to be possible, given more intensive sales 
promotion and more widespread local agent representation for U.S. 


lines. 


Better Representation Needed 


The best prospects for U.S. sales in 
the immediate future lie in those items 
presently being shipped in significant 
quantities—condensed milk, wheat flour, 
tobacco, cotton, better-quality cotton 
cloth, synthetic textiles, newsprint, con- 
struction machinery, tractors, busses 
and trucks and spare parts, pharma- 
ceuticals and chemicals. 

For the long term, indications are 
not only for enlarged sales of those 
U.S. products already moving in vol- 
ume, such as heavy construction equip- 
ment and tractors, but as factory con- 
struction progresses and public proj- 
ects are implemented—roadbuilding, 
water supply, power generating, and 
railroad modernization—the range of 
requirements for raw materials and 
equipment will be considerably widened. 

Representation of U.S. products in 
Viet-Nam is not uniformly strong, and 
newly interested U.S. producers may 
have to extend their search for effec- 
tive agents beyond the small American 
business community to include the Viet- 
namese, Chinese, and French or other 
traders. 

In this comparatively small and es- 
sentially low-income market oriented 
traditionally to French goods or 
strongly inclined toward cheaper goods, 
active and sustained sales campaigns 
are required to develop familiarity with 
U.S. goods, to cultivate the latent in- 
terest in higher quality merchandise, 
and call attention to our wealth of 
product innovations. 


Close Teamwork Essential 


Teamwork between supplier and 
agent are indispensable. The former 
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This report was prepared by Milton 
A. Berger, Office of Economic Affairs, 
Bureau of Foreign Commerce, member 
of a two-man team which has completed 
a survey of U.S. export problems and 
prospects in Viet-Nam. Vincent D. 
Travaglini, Office of Trade Promotion, 
was the other member. 

The team was one of five the Depart- 
ment sent out to evaluate U.S. export 
markets in various regions of the world 
as a part of the National Export Pro- 
motion Program. 
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must be prepared to fulfill small orders, 
to promptly provide promotional and 
instructional literature—in the French 
language and terms understandable 
locally—and to send sales representa- 
tives through the area more frequently. 
The agent must be willing to push the 
line with resourcefulness and energy, 
attributes which tend to be exceptional 
in Viet-Nam’s enervating climate. 


The remoteness of U.S. sources of 
supply, with the consequent limiting 
effect on direct contact, coupled with 
the extended delivery periods, under- 
score the valuable role of the inter- 
mediate supply centers in the area— 
Hong Kong, Singapore, and Bangkok. 
Dealers in Viet-Nam, Cambodia, and 
Laos make extensive use of these cen- 
ters, where small orders are filled 
promptly through established contacts. 
As yet, however, U.S. suppliers have 
cultivated these centers more for the 
local requirements and those in the im- 
mediate hinterland, rather than for ex- 
tensive reexport sales. 


Viet-Nam’s needs for capital goods 
are met largely through purchases 
under both the U.S.-financed commer- 
cial import program and project aid, 
the latter valued at about $16 million 
in 1959. U.S. sales have been high in 
heavy construction equipment, for 
which good maintenance facilities are 
operated, but price factors have favored 
other foreign suppliers of plant machin- 
ery. A DLF loan of $9.7 million to the 
Government of Viet-Nam was approved 
recently for the purchase in the U.S. of 
diesel locomotives and railway cars for 
use on the Viet-Nam railway system. 

Several observers have stated that 
greater local awareness of the longer 
life and superior performance of U.S. 
equipment needs to be developed, calling 
for a maximizing of “technical pres- 
ence” in the area to promote apprecia- 
tion of American capital goods. Posi- 
tive results are likely if firms are pre- 
pared to move engineers and other 
technicians into the area for sufficiently 
long periods of time to earn the con- 
fidence of persons concerned with pub- 
lic and private developmental programs. 
This is admittedly expensive; and again 
the regional approach may be the most 
desirable compromise, involving basing 
personnel in Hong Kong, Singapore, 
and Bangkok with frequent and reason- 
ably lengthy sojourns in Saigon, Phnom 
Penh (Cambodia), and similar locali- 
ties. 


Advertising Group .. . 
(Continued from page 2) 

sales for Americans and a better stand- 

ard of living for all the nations of the 

world,” he said. 

Bradley Fisk, Assistant Secretary of 
Commerce for International Affairs, 
outlined the scope of the trade expan- 
sion program, and said that it is the 
primary job of those actively pushing 
the program to bring home to business 
the importance of export trade. Mr. 
Fisk said that in seeking to seil U.S. 
goods abroad “we have to be sure that 
our products are adaptable to the coun- 
tries where sales are planned.” It is 
important also, he added, that the 
reputation of U.S. business for quality, 
reliability, and durability must be main- 
tained in sales transactions. 

The Government program is aimed in 
particular at encouraging participation 
in foregn trade by concerns which here- 
tofore have not been in this field. 











‘Down Under’ Export Market Ripe; 
More U.S. Salesmanship Needed 


Opportunities for expanded sales of U.S. products in Australia and 
New Zealand are numerous and varied, according to the U.S. Depart- 
ment of Commerce export survey team recently touring those coun- 
tries under the National Export Expansion Program. 

In neither country, however, has U.S. industry as a whole taken 
adequate advantage of the vastly improved market conditions now 
prevailing. On the contrary, the team found little evidence of alert 
reactions by U.S. producers to the change in conditions, and encoun- 
tered a startling number of cases in which potential new customers 
had been almost literally turned away. 

Full realization of existing sales\opportunities will require much 
more active and aggressive selling efforts than have yet been devoted 
to these markets by U.S. manufacturers and exporters. 

Stated in the broadest terms, these are the team’s principal conclu- 
sions drawn from individual consultations and group discussions with 
officers of more than 100 business firms in Sydney, Melbourne, Bris- 
bane, and Adelaide in Australia, and in Auckland and Wellington, 


New Zealand. 
Survey Based on Local Opinion 


During each interview, the team 
sought to obtain expert, locally in- 
formed opinions regarding both oppor- 
tunities for increased sales of U.S. 
goods and obstacles to expansion of 
U.S. sales. Australian and New Zea- 
land businessmen comprised the great 
majority of those interviewed, but a 
number of executives of branches or 
subsidiaries of U.S. companies operat- 
ing in Australia or New Zealand also 
were included. 

Among the types of businesses cov- 
ered in these interviews were depart- 
ment stores and other retailers, import 
houses—both general and specialized— 
sales agents and indent agents, whole- 
salers and distributors, manufacturing 
and assembly plants, construction com- 
panies and engineering consultants, and 
banking and finance companies. Prod- 
uct lines handled or made by these firms 
included textiles and apparel, food and 
tobacco, toys and sporting goods, hard- 
ware and small tools, cutlery, kitchen- 
ware, glassware, furniture, household 
appliances, machinery of various kinds, 
autos, aircraft, and boats, metals, 
chemicals, paper products, and lumber 
and other building material. 

In addition, a few Australian and 
New Zealand Government officials were 
consulted in Canberra and Wellington. 
Finally, U.S. Foreign Service posts 
in each of the seven cities visited not 
only cooperated fully and ably in ar- 
ranging the schedule of interviews and 
discussions with resident businessmen 
but also provided a great deal of valu- 
able supplementary information. 

In its search for opportunities and 
problems confronting U.S. exporters, 
the team had no difficulty identifying 


4 








This report was prepared by Carl P. 
Blackwell, Director, International Eco- 
nomic Analysis Division, Bureau of 
Foreign Commerce, and H. P. Van 
Blarcom, Director, Trade Development 
Division, who comprised the BFC ex- 
port survey team for Australia and 
New Zealand. 





many examples—both general and spe- 
cific—under each heading. 


Factors Favor Expansion 


Both in Australia and in New Zea- 
land, the specific opportunities men- 
tioned below arise in large measure 
from the favorable background condi- 
tions and trends currently characteriz- 
ing those two economies. Both “re al- 
ready very high-income countries by 
world standards, with average per 
capita consumption levels topped by 
few foreign nations, and both are ex- 
panding vigorously. Their respective 
balance-of-payments situations recently 
have been favorable, and both coun- 
tries have taken rather dramatic steps 
during the past 8 or 10 months to lib- 
eralize their import policies. Discrimi- 
nation against dollar goods as such has 
been virtually eliminated, and global 
import restrictions have been relaxed 
—especially in Australia, where only 
about 10 percent of all imports remain 
subject even to overall quota controls. 

These basic background factors have 
been much more fully and systemati- 
cally reported in earlier BFC publica- 
tions. Particularly with respect to 
Australia, however, the team believes 
that factual reports of business and 


industrial developments do less than 
full justice to the buoyancy of the situ- 
ation. 

The consistently high morale of the 
Australian business community is im- 
pressive. Confidence abounds, and 
there is an almost tangible sense of 
excitement about the future of Austra- 
lian industry and commerce. The coun- 
try seems clearly on the threshold of a 
tremendous upsurge in output, income, 
and demands of all sorts. 

The strong momentum already pre- 
vailing in that direction will be rein- 
forced within a few years by sharp 
increases in a key segment of the popu- 
lation which has been static during 
the past decade—despite rapid over- 
all population growth. This segment 
comprises the young-adult age groups, 
whose prospective expansion will 
greatly accelerate the rate of family 
formation. U.S. businessmen are famil- 
iar, from experience, with the sweeping 
implications of such an acceleration for 
a wide range of consumer demands, for 
capital investment to meet them, and 
for associated public expenditures, 


Market Deserves U.S. Attention 


The size of the Australian market in 
the foreseeable future certainly will 
be far greater than in the past. With 
removal of discriminatory restrictions 
against dollar goods making it accessi- 
ble for many types of U.S. products for 
the first time since World War II, it 
deserves attention from U.S. exporters. 

Surprisingly little evidence was 
found of U.S. initiative to take advan- 
tage of the potentials opened up in 
Australia during the past year by lib- 
eralization of import policies and soar- 
ing demand trends. Fortunately, many 
Australian importers swung into action 
almost immediately following removal 
of -long-standing restrictions against 
dollar goods. Their buyers streamed 
into the United States in considerable 
numbers, and deliveries against the 
orders they placed have sharply raised 
U.S. exports to Australia in late 1959 
and early 1960. 

While this trade expansion primarily 
at the initiative of Australian buyers 
is most welcome, team members are 
convinced that much greater expan- 
sion would have been possible—and is 
still possible—with serious sales pro- 
motion efforts by U.S. firms. 

Possibilities for U.S. sales are some- 
what circumscribed at many points by 
the large measure of industrial diversi- 
fication and self-sufficiency achieved by 
the Australian economy, in part 
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through high protective tariffs. Pref- 
erential duty rates on goods from Brit- 
ish Commonwealth countries still pose 
special competitive difficulties for many 
U.S. commodities. In a number of 
fields, direct investments in productive 
facilities in Australia, or licensing ar- 
rangements with Australian importers, 
will continue to be the main avenues for 
U.S. earnings in the Australian econ- 
omy. 


Abundant Opportunities Spotted 


Abundant opportunities exist for ex- 
pansion of direct sales to Australia of 
a wide array of U.S. goods. In general, 
aside from certain classes-of machinery 
and basic materials, these opportuni- 
ties may lie chiefly in the provision of 
distinctive types or grades or qualities 
of product lines in which routine con- 
sumption requirements are met largely 
from indigenous Australian produc- 
tion. The Australian consumer, how- 
ever, has a taste for greater variety 
than can be furnished through the com- 
paratively small-volume output of his 
own country’s factories, and he has the 
purchasing power to cater extensively 
to that taste. Moreover, he has a nota- 
ble enthusiasm for U.S. styles and de- 
signs, and is often quite willing to pay 
premium prices for them. 

The aggregate size of the potential 
Australian market for diverse products 
of U.S. origin, therefore, should not be 
underestimated. If properly cultivated, 
that market can yield eminently worth- 
while sales for particular U.S. export- 
ers, even though no single item is likely 
to be sold in tremendous volume by 
U.S. domestic standards. 

As a result of its on-the-spot investi- 
gations, the survey team has cataloged 
a number of specific items offering dis- 
tinetly fruitful possibilities for greater 
U.S. sales in Australia. Appropriate 
U.S. exporters are urged to explore 
in earnest their chances to gain new 
business there in any of the product 
lines listed below: 


IMMEDIATE OPPORTUNITIES 


Aircraft—Light and “executive” planes, 
aircraft components and parts (carburetors, 
magnetos, motors, etc.), aircraft electronic 
equipment (radio and radar), aircraft in- 
strument. 


Aluminum—Rivets, wire screening. 


Beauty Supplies—Bobby pins, hairnets, 
other hairdressers’ supplies. 


Chemicals—Agricultural, arsenite of soda, 
industrial, inorganic in bulk, plastics ma- 
terials, petrochemicals (in limited, but ex- 
panding, production in Australia). 


Clocks—Mechanical types. 


Floor Coverings—Linoleum in attractive 
designs, rugs of synthetic fiber or of wool 
and synthetic fiber mixes. 


Food Products—Almonds, pecans, wal- 
nuts; boned chicken and turkey in cans; 
eanned chicken (whole); canned fruits and 
vegetables not grown in Australia; canned 
sauces; pickles, relishes, consommes, jellies, 
spices; California dates and figs; packed 
coffee; confectionery (chocolate) in attrac- 
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tive packages; pancake mixes; maple syrup. 

Furniture—Aluminum tubular furniture; 
“carcass” furniture—chairs, chests, dressers, 
tables, etc. t 

Glass—Table glassware and crockery, both 
fine and utility; novelty and ornamental 
glassware; coffee sets; decorative glass, 
polished on both sides; flat and plate glass. 


Handtools—Axes; chisels; planes; pliers; 
wrenches (closed end); taps and dies (very 
limited market). 

Hardware—Kitchen and _ miscellaneous 
aluminumware, entire range; kitchen cut- 
lery; kitchen gadgets (can openers, slicers, 
etc.); ovenware, good grades of earthen- 
ware; rubber ice buckets; serving trays of 
decorated metal; stainless steel cutlery of 
good quality; bathroom scales. 

rai megs accu scientific, and surgi- 
cal. 


Jewelry—Costume jewelry (all ranges); 
compacts, watchbands; men’s jewelry, links, 
tie clasps, etc. 

Lamps—Ceiling, floor, and table. 

Lumber—Redwood. 


Machine Tools—Specialized high produc- 
tion lines—die sinking machines; grinding 
machines, large universal surface grinders; 
lathes; milling machines; moulding ma- 
chines; presses, medium duty; reconditioned 
machine tools, and special purpose machines; 
semi-automatic controlled milling machines; 
sheet-metal working machines, up to 14 
gauge. 

Novelties—Advertising and promotional 
devices, in bulk; party novelties; playing 
cards. 

eeremtin Motors—Lower horsepower mod- 
els. 


Paper Products—Boxed stationery (very 
limited); cartridges for making paper 
drinking cups for hot and cold liquids; gift 
and Christmas wrappings; greeting cards, 
get-well and comic types; packaging board, 
paper-covered, gray-backed; packaging 
board, manila-backed. 

Pipe—Bitumastic. 


Plastic Articles—Impressed designs, not 
made in Australia. 


Phonograph Records—Lower-priced plas- 
tic pressings. 

Photographic Goods—Photographic emul- 
sions (certain types); raw color film; 
special cameras, including aviation models. 

Sporting Goods—Ammunition, 22-caliber 
(sale to retailers only); baseball bats; bowl- 
ing equipment; fishing tackle; rifles and 
shotguns. 

Special Steels—Especially tool steels. 


Textiles—Cotton and synthetic fibers (ex- 
cept rayon) and mixes thereof; curtain and 
drapery materials of distinctive colors and 
designs, especially those printed on white 
backgrounds; dress fabrics of cotton, syn- 
thetic fibers (except rayon) and mixtures, 
of distinctive color and designs; softgoods, 
sheets and pillow cases (printed. percales 
preferred); towel sets in attractive colors 
and packaging; hand towels, tea towels, 
table sets, toilet seat covers, aprons, hand- 
kerchiefs, table mats (made of remnants 
from nylon hosiery manufacture). 


Toys—Educational and mechanical; air 
rifles; balsa airplane kits; dolls; motorized 
(.020ce gasoline engines) planes, boats, 
autos; musical toys, largely of plastic; plas- 
tic boats and jeep kits; plastic wading and 
swimming pools; playsets, gas stations, 
shampoo sets, hobby shops, etc.; stuffed 
animals. 

Wearing Apparel—Men’s and women’s 
casual sportswear in lighter colors and at- 
tractive styles and designs, of cotton, man- 
made fibers and mixes; men’s knitted sport 
shirts in man-made fibers only; mohair 
cardigans and jumpers; men’s and women’s 
jackets of knitted fabrics combined with 
animal skins; men’s suits (very limited 
market) of tropical worsted and man-made 


fibers; men’s hats; higher-priced brand- 
name men’s shoes; women’s and girl’s 
dresses of cotton, synthetic fibers (except 
rayon) and mixtures, in lighter colors and 
attractive styles. 


POTENTIAL OPPORTUNITIES 


Chemicals—New, as they develop. 


Electronic—Data-processing and comput- 
ing equipment, and process-control equip- 
ment. 


Helicopters—Relatively high initial cost, 
high operating cost, and lack of control 
flexibility are restrictive factors; but sales 
possibilities are expected to grow in an- 
cillary operations. 


Machinery, Machine Tools—As economy 
expands. 


Nucleonics—Considerable growth antici- 
pated in next 10 years. 


New Zealand Market Promising 


Many of the preceding comments 
about the Australian market apply al- 
most equally to the much smaller New 
Zealand market. There, too, the coun- 
try clearly appears to be on the verge 
of an unprecedented wave of industrial 
and commercial expansion, though per- 
haps somewhat less imminently and 
exuberantly than Australia. The pros- 
pective upsurge, of course, will neces- 
sarily be less broadly based in New 
Zealand, where natural resources are 
not so widely diversified and where the 
population is less than one-fourth of 
Australia’s. 

Also, New Zealand has not altered 
its import policies as extensively as has 
Australia. Although it has eliminated 
formal discrimination against dollar 
goods to approximately the same de- 
gree, its steps toward removing or 
easing global quota controls have been 
far more conservative. Given New Zea- 
land’s stronger traditional ties with 
British industrial and commercial in- 
terests, freer overall licensing of im- 
ports, in addition to nondiscriminatory 
treatment of dollar goods, may be neces- 
sary in many cases to encourage sub- 
stantially larger entries of U.S. mer- 
chandise. Margins of Commonwealth 
preference in tariff rates seem to’ be 
generally wider in New Zealand than 
in Australia, at least for classes of 
goods covered by the survey team. 

Partly because of the remaining 
global import controls, New Zealand 
buyers apparently have not taken 
nearly as much initiative as Australian 
buyers in making purchases of con- 
sumer goods from U.S. suppliers dur- 
ing the past 6 or 8 months. And, as 
in Australia, U.S. initiative to capital- 
ize on the change in policy appears to 
have been largely lacking. 

The team is convinced, however, that 
the potential for expanded sales of U.S. 
products in New Zealand is sizable. 
Present import licensing policies there, 
while still fairly stringent for many 
items, are substantially more liberal 
than they were a year ago and no 
longer discriminate against dollar 
goods. These circumstances, together 
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with the lively interest in U.S. prod- 
ucts indicated by many of the New 
Zealanders interviewed, suggest that 
U.S. salesmen displaying their wares 
in the country might obtain a signifi- 
cant volume of business which could 
never develop under a passive mail- 
order approach. 


Specific Possibilities Listed 


Some of the specific items identified 
as good possibilities for expanded sales 
in New Zealand, provided they are 
given active promotion, follow: 


IMMEDIATE OPPORTUNITIES 


Animal Meals—Vitamin and protein 
mixed. 
Building Materials—-Floor forms; new 


lines; steel forms (for concrete boxing). 

Chemicals—Chemicals for insecticide 
manufacture; basic solvents for paint in- 
dustry, for wood preservation (butyl alco- 
hol, butyl acetate, ethyl acetate); plastics 
raw materials. 


Electric Appliances—Domestic (mixers, 
etc.). 

Food Products—Dried fruits (dates, figs, 
raisins, prunes); fresh oranges (in off- 
season); rice. 

Glassware—TPable and novelty types. 


Hardware—Handtools (chisels, hammers, 
planes, wrenches); mason’s tools (trowels) ; 
small power and mechanical tools; tool 
handles (hickory, ash). 

Handling Equipment—Mechanical. 


Kitchenware—Stainless steel cutlery for 
kitchen and table; enamelware; kitchen 
gadgets; holloware of stainless steel and 
copper. 


Machinery and Equipment—Construction; 
compressors, concrete mixers, mobile cranes 
(3-ton), powersaws, power shovels, pow- 
ered dump barrows, power-actuated tools 
soil stabilization equipment; cardboard 
container-making machinery; woodworking 
machinery (for millwork). 

Machine Tools—Lathes, drill presses, etc. 

Marine Equipment—For small boat own- 
ers; outboard motors, up to 22 h.p. 

Metals—Ferrous and nonferrous. 

Plastic raw materials. 

Saws—Chain. 

Sporting Goods—Fishing reels; rifles, and 
shotguns. 

Steels—Tool. 

Television— Equipment. 

Textiles—Dress fabrics of medium and 
better grades, light backgrounds, guy, bold 
prints in cotton, rayons, dacron and cotton; 
knitted cottons for sport shirts, under 6 
oz. per square yard; towels and towelling; 
percale sheetings; drapery materials (cot- 


ton and man-made fibers, light back- 
grounds). 


POTENTIAL OPPORTUNITIES 
Light Aircraft—Market well supplied cur- 
rently, but will grow. 
Machinery—Pulp and paper-making. 


Additional possibilities suggested by 
the U.S. Embassy, Wellington, on 
basis of comments from Wellington 
traders, include: Automotive equip- 
ment, drugs, floor coverings, office ma- 
chinery, vegetable oils, and cotton and 
synthetic yarns. 
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Many Obstacles Self-Imposed 


Importers .consulted were asked to 
identify obstacles to expansion of U.S. 
sales in their countries, as well as op- 
portunities. Among those mentioned, 
some were of generalized applicability, 
beyond the immediate influence of U.S. 
exporters, but many involved practices 
of U.S. firms which are in the nature 
of self-imposed handicaps. 

In both Australia and New Zealand, 
high protective tariffs exclude much 
U.S. merchandise which would other- 
wise be competitive with local produc- 
tion, and preferential tariff rates on 
British Commonwealth goods impose 
handicaps for a considerable number of 
U.S. products which would otherwise 
be competitive with imports from Com- 
monwealth sources. 

In New Zealand, the strong tradition 
of reliance on British suppliers is a 
factor to be reckoned with, quite apart 
from preferential duties. High U.S. 
costs and prices undoubtedly make cer- 
tain of our goods noncompetitive even 
with alternative supplies not favored 
by tariff discrimination, and this prob- 
lem is exacerbated by high freight 
costs and slow deliveries from the 
United States to these distant markets. 

These general obstacles, however, do 
not preclude strong demands for a very 
wide range of U.S. goods. Within this 
broad range, the remaining problems 
encountered appear to be more sus- 
ceptible to removal or avoidance. 
Many of them are simply reflections 
of apathetic or negligent handling of 
export orders by U.S. firms, especially 
in conneetion with new business, and 
should be subject to ready correction 
by potential exporters themselves. 


Intelligible Price Quotes Needed 


The most widespread complaint of 
this type had to do with price quota- 
tions ex-factory or f.a.s., rather than 
c.i.f. to destination, or at least f.o.b. 
vessel. A foreign buyer—particularly 
one making an initial overture—finds 
it difficult to ascertain inland freight 
costs, lading charges, etc., in the United 
States. He knows generally that these 
charges are high here, and quickly loses 
interest in a transaction in which the 
total cost of the importation remains 
uncertain, especially when European or 
Japanese competitors—in accord with 
their standard practice—are quoting 
more intelligible prices to him. 

Other reflections of disinterest clearly 
losing business for U.S. firms in both 
Australia and New Zealand include: 
Failure to send representatives to sur- 
vey market possibilities, to confer with 
agents, and to locate new outlets; other 
deficiencies in promotional efforts, in- 
cluding failure to send samples or even 
catalogs, or to furnish advertising aids; 
and unwillingness to ship less than 
standard minimum quantities, or to 


modify equipment to meet local require- 
ments. 

Particularly in Australia, where 
many importers had taken the initia- 
tive in seeking to place new orders to 
U.S. goods after restrictions were 
lifted, several complaints were made 
regarding failure of U.S. firms to an- 
swer correspondence, to acknowledge 
orders, or to supply needed technical 
information. For some types of equip- 
ment, such as machine tools, a great 
need exists for technically qualified 
personnel to visit and “talk shop” with 
potential customers. Lack of direct 
“engineer-to-engineer” communication 
—frequently provided by German or 
British competitors—appears to have 
aborted many potential U.S. sales. 


Careless Practices Deter Sales 


Careless practices of U.S. exporters 
which have deterred placement of re- 
peat orders by Australian firms inter- 
viewed include disregard for shipping 
dates and for labeling requirements; 
inadequate packing for oversea ship- 
ment, with resultant damage en route; 
and improper invoicing or presentation 
of insufficient information on invoices. 
A special problem on this last score 
was failure to list trade discounts in 
both columns of the Australian invoice 
form, resulting in assessment of un- 
necessarily high duties under valuation 
procedures followed by Australian Cus- 
toms officers. 

A few complaints also were heard, 
particularly in New Zealand, from 
wholesalers and distributors who dis- 
covered that U.S. firms from whom they 
had made purchases had sold the same 
goods directly to retailers. This prac- 
tice tends to kill the interest of the dis- 
tributor in continuing to handle such 
goods. 

In New Zealand, where people are 
keenly aware of their separate national 
identity, objections are raised to the 
use by some U.S. firms of a single Aus- 
tralian agent to cover both countries. 
Given the distance and other differences 
between the two markets, it is clear 
that an Australian agent is most un- 
likely to be able to provide satisfac- 
tory representation in New Zealand. 

With respect to terms of payment, 
a number of Australian businessmen 
objected to widespread U.S. insistence 
on letters of credit—frequently on con- 
firmed letters of credit—with orders, or 
before shipment. Sight drafts were said 
to represent the shortest terms ordi- 
narily required by competitors from 
the United Kingdom, continental Eu- 
rope, or Japan; and 30- or 60-day ac- 
ceptances upon presentation of docu- 
ments apparently are not uncommon. 
This problem was not mentioned in 
New Zealand, perhaps because fewer of 
the firms interviewed there had sought 
to open up new connections with U.S. 


(Continued on page 9) 
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Mexican-Central American Market 
Needs Close, Aggressive Attention 


Closer attention to the needs of the market and more aggressive 
competitive practices are essential if U.S. manufacturers and ex- 
porters are to maintain their share of the important Mexican-Central 
American market, U.S. sales to which in 1959 exceeded $930 million. 
Still greater efforts will be required if U.S. exports to this area are 


to be significantly increased. 


These points repeatedly were emphasized by over 150 businessmen 
with whom discussions were held by the two-man Department of 
Commerce team just returned from a month’s on-the-scene survey 
of market potentials for the sale of U.S. goods in Mexico, Costa Rica, 
Nicaragua, Honduras, El Salvador, and Guatemala. 

The United States still is the major supplier of each of the six 
countries, but alert traders in these areas were quick to point out 
that U.S. proportionate share has declined steadily in the past 5 or 6 
years and, concurrently, the European countries—particularly West 
Germany—and Japan progressively have bettered their positions in 


these sales areas. 


Prices, Credit Terms Significant 


Formidable price competition is be- 
ing offered by European and Japanese 
suppliers in such lines as iron and steel 
products, electrical equipment, vehicles, 
some agricultural equipment, industrial 
machinery, chemicals, and the like. 
Prices as much as 60 percent below 
those for the corresponding item from 
the United States were quoted. While 
such extreme disparities admittedly are 
the exception, price differences of lesser 
but important magnitude are common. 

Generally, our foreign competitors 
offer far more liberal payment terms, 
particularly in sales of producer goods, 
where 3- to 5-year terms at moderate 
rates of interest are not uncommon. 
Even in noncapital-goods lines credit 
terms from Europe and Japan are 
said to be more liberal than most offers 
from the United States. Complaints 
were registered that U.S. firms tend to 
treat customers in this market much as 
they do domestic purchasers, with the 
familiar one-price quotation 2 percent, 
net 30 days, and in many cases demand 
the more stringent terms of letter of 
credit payment. True, some of the 
biggest firms in the area prefer to deal 
on a cash basis because of the savings 
involved, but others simply are not in 
a position tp do this. 

To sell more costly items, such as 
consumer durables and machinery, the 
merchant in most instances must ex- 
tend credit to his customers, generally 
from 1-3 years, at varying rates of in- 
terest. “Acceptance” firms are virtu- 
ally nonexistent and bank discount fa- 
cilities are very limited in these coun- 
tries. Moreover, commercial bank credit 
throughout the area is extremely tight 
and expensive—extra-legal rates as 
high as 22 percent per annum being 
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cited in some instances. Hence, the 
seller himself must carry a large per- 
centage of his customer credit paper. 
Under these circumstances, attractive 
terms by foreign suppliers have an 
almost irresistible appeal. 

Credit terms in Nicaragua are rela- 
tively unimportant because exchange 
control regulations in essence require 
payment on receipt of documents, un- 
less special exemption is obtained from 
the Central Bank. Where term pay- 
ments are approved by the Bank, the 
readiness of foreign exporters to offer 
liberal terms frequently constitutes an 
important competitive edge. 

Given the general preference of the 
area for U.S. goods, it is contended 
that a price disadvantage of up to 15 
percent can be overcome through ade- 
quate back-stopping and cooperation on 
the part of the U.S. supplier; relatively 
liberal credit, prompt delivery, reliable 
service, and ready availability of parts 
representing the important factors of 
consideration. 


Freight Rates, Deliveries Problems 

Though cited in far less degree than 
prices and credit terms, freight rates 
were mentioned as having a decided 
impact on the competitive position of 


U.S. merchandise in the market. Rates 
from Europe on bagged cargo partic- 
ularly, such as fertilizers, were said 
to be one-half or less than those ap- 
plied to identical shipments originating 
in the United States. In several in- 
stances cited, F.A.S. prices were vir- 
tually identical, but landed costs were 
substantially higher for the North 
American products because of the 
freight-rate differential, so the orders 
went to Europe. 

Complaints were made also regarding 
long delays in delivery of goods from 
the United States although it was not 
clear whether the major fault rested 
with supplier or carrier. One contact 
cited the “interminable paper work in 
processing export orders through nu- 
merous hands in the export department, 
finally getting the goods trucked to the 
Gulf area, where they remain until the 
air carrier decides to put them aboard 
a plane.” 


U.S. Supplier Indifferent 


Almost universal was the charge that 
the U.S. is indifferent to its export 
markets. Described as being geared 
primarily to domestic sales, U.S. indus- 
try was characterized generally by 
knowledgable traders as insensitive to 
the needs of their customers and not 
fully informed concerning the condi- 
tions and peculiarities of their markets 
in foreign lands. 

Representative comments concerning 
the general U.S. attitude toward ex- 
ports as viewed by businessmen in this 
area follow: 

@ The export manager of the typical 
North American firm, though he may 
bear the title of vice president, has 
little discretionary authority, and, in 
the matter of credit, must accede to the 
dictates of the credit department. The 
latter not infrequently has _ limited 
knowledge of the customer and knows 
even less about the overall credit sit- 
uation in the foreign marketplace. 
Several sources suggested U.S. firms 
might well consider having their credit 
managers accompany sales representa- 
tives to meet with foreign customers 
and view,the marketplace at first hand. 

@ Traveling representatives  fre- 
quently have little specific knowledge 
of product (are catalog salesmen), even 
less knowledge of the country and its 
market, local distribution techniques, 
etc., and little or no command of the 
language. Moreover, their visits are 
infrequent and fleeting: “They give 
us a pat on the back, exhort us to sell 
more, but do not accompany us on calls 
to selected customers.” If nothing else, 
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such calls have public relations impor- 
tance, and frequently the U.S. repre- 
sentative could be of assistance in spe- 
cific customer problems. 

@ Selection of local representatives 
at times is made capriciously; the right 
firm for the job is not obtained. 

@ Cooperative advertising usually is 
not provided; such promotional mate- 
rial as is furnished more often is in 
English and prices printed in dollar 
terms; technical data, setup instruc- 
tions, and the like often are sketchy, 
and, again, frequently are in English 
rather than Spanish. The same criti- 
cism applies to instructional and opera- 
tional-guidance plates on machines and 
apparatus. 

@ European and Japanese firms pro- 
vide technical assistance in machinery 
installation, oversee initial operation, 
and train local employees to operate and 
maintain the equipment. In some cases 
no specific charge is levied for this serv- 
ice—although it probably appears some- 
where in the “package” price; in others, 
the technician’s services are charged to 
the customer, but at moderate fees, 
such as $300 a month. “Many U.S. 
firms are willing to supply technicians, 
but at charges as high as $50 a day, 
and we are expected to bear the costs 
of their transportation and expenses.” 

@ A number of U.S. firms fail to 
follow instructions regarding prepara- 
tion of shipping documents and pack- 
ing. As a result, duty charges and 
other fees for customs services are 
markedly increased. Sometimes fines 
are imposed for improper documenta- 


tion, and, not infrequently, losses from 
breakage and pilferage are substantial. 
In this connection, the comment was 
made that certain firms apparently are 
not in a position to provide special 
packing services, or are unwilling to 
do so. Also on this point, merchants 
alleged that “some U.S. suppliers seem 
to want to make a profit on each op- 
eration involved in an export shipment: 
First, the profit on the sale itself, an- 
other profit on the packing—if special 
packing is provided—and still another 
profit in the form of charge for han- 
dling, otherwise unexplained.” 

The importance of following packing 
instructions cannot be overemphasized. 
Import duties in these countries for the 
most part are compound—a specific 
charge, usually on gross weight, as well 
as an ad valorem charge on the c.i-f. 
value. Significant savings in specific 
duties can be realized by the customer 
on such items as textiles, and frequently 
wearing apparel, if the U.S. shipper 
will bale rather than crate shipments, 
because of the lighter weights result- 
ing from the baling method. 

Conversely, “domestic pack” for frag- 
ile items such as photographic equip- 
ment, giftware, toys, while light and 
seemingly desirable from the standpoint 
of specific duty charges, in reality is 
impractical. Rough handling at ports 
of exit and entry and intransit points 
results in such a high breakage ratio 
(plus a high pilferage incidence) that 
any saving in duty charges is far ex- 
ceeded by these losses. Shippers should 
bear in mind that import duties once 
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paid are not refunded—even though 
items are damaged beyond repair—and 
replacement shipments are subject to 
import duties in the same manner and 
at the same rates as the original ship- 
ment. 


Model Changes Cause Hardship 
The philosophy of model and style 


id obsolescense also came in for consider- 


able comment by businessmen. They 
point out that it is one thing to produce 
for a market of 180 million persons and 
quite another problem in markets hav- 
ing but a fraction of this population 
figure. The Mexican-Central American 
market as a whole comprises a total of 
some 45 million people—not over one- 
fourth of whom can be considered ef- 
fective purchasers of imported prod- 
ucts. Hence the annual model change 
in such hard lines as vehicles, refriger- 
ators, etc., poses a real parts problem to 
the local dealer. He must maintain an 
adequate supply of parts for at least the 
last 4 or 5 models, with a consequent 
tieup of a portion of his limited capital. 

It was suggested that U. S. suppliers 
might find it advantageous to keep 
a particular model in production for 
several years—specifically for export. 
One household refrigerator firm re- 
portedly was doing this. It was recom- 
mended also that U. S. suppliers might 
consider production of truly functional 
products, stripped of frills, etc., which 
if substantially lower in cost than the 
highly refined domestic product might 
find ready acceptance in the Mexican- 
Central American market. In this area 
the emerging middle class desires re- 
frigerators, radios, and the like, but the 
cost of the current ultra-modern U.S. 
model frequently is beyond reach. De- 
termination as to the practicality of 
suggestions such as these can be made 
by the U. S. manufacturer only with 
careful market analysis. It would seem 
only realistic to undertake such an 
analysis on a fairly wide basis, pref- 
erably to include all of Latin America. 

In machinery, it was pointed out that 
some fully automated high-speed pro- 
duction items from the U. S. have 
proved too advanced ‘for local needs. 
Thfs holds true, even in the case of 
Mexico, which can be _ considered 
highly industrialized in relation to its 
five southern neighbors. In practical 
application the high-speed U. S. ma- 
chine often finds use only on a frac- 
tional basis, since a few, days’ pro- 
duction in limited markets may suffice 
for a month’s sales. 

Our foreign competitors seem well 
aware of this feature of the market 
and apparently are providing machin- 
ery more or less tailored to the pro- 
ducer’s needs. U. S. producers may 
be reluctant to take a step which to 
them seems retrogressive, that is, as 
one man described it, “to revert from 
the Cadillac to the Model-T,” but they 
may wish to give some thought to the 
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problem. As a counterpoint, it might 
be mentioned that some sources ex- 
pressed doubt as to whether the 
“Model-T” machine would be acceptable. 
They point out that many purchasers 
are conditioned to the “name” and 
might be averse to buying a U. S. brand 
machine which is not the latest, high- 
speed, most technically efficient model 
of the line. 


High Import Duties Levied 

The trend toward higher import 
duties on luxuries, nonessentials, and 
items competitive with local produc- 
tion was recognized as a problem in the 
marketing of U. S. products. It was 
generally conceded, however, that this 
has worldwide application—that is, by 
and large, the import duties levied 
within this area apply equally to all 
suppliers. Minor exceptions apply in 
El Salvador, Honduras, and Nica- 
ragua, by reason of the reciprocal 
bilateral trade agreements the U. S. 
has with the first two countries, and, 
in Nicaragua, by reason of its member- 
ship in GATT. Similarly, certain ex- 
ceptions apply in Guatemala because 
of the 100 percent import duty sur- 
charge levied on imports from coun- 
tries with which its trade balance in 
the preceding year was averse (the 
U. S. is not affected by this surcharge). 

It is clear that Mexico, due to its 
fast-advancing industrialization and 
protective tariff policy, quickly is mov- 
ing away from consumer goods imports. 
An exception exists in the case of 
the Baja California Free Zone, and the 
various “free perimeters” in Mexico, 
where imports except for limited 
specified items, are duty free. This 
exemption is granted basically because 
of the difficulty of supplying these 
areas from Mexican production cen- 
ters. A further factor in consumer 
goods, and one which considerably dis- 
torts the trade picture as presented by 
official statistics, is the ability of 
Mexican “border crossers” to carry 
back with them various consumption 
items, which transactions do not ap- 
pear either in official U. S. export sta- 
tistics or in Mexican import data. 

A similar, though lesser trend away 
from consumer goods imports, is devel- 
oping in Central America and should 
quicken as common market plans in 
the area advance. 


U.S. Share May Decline 


A 10-percent increase in Mexico’s 
imports in 1960 is expected, while those 
of the Central American countries are 
not expected to exceed the 1959 level. 
The modest improvement anticipated 
in Mexico’s imports is due largely to 
stepped-up public works expenditures 
which have an important impact on the 
level of economic activity and to gen- 
eral business optimism. Economic con- 
ditions in the Central American coun- 
tries, given their dependence on ex- 
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Table 1.—Central American Republics and Mexico: Imports, Total and From the 


United States, 1957-59 








{Thousands of dollars] 
1957 1958 1969 S! 
From From From 

Country Total U.S. Total U.S. Total U.S, 
Cre ee eae : 102,785 56,820 99,325 50,804 103 ,900 51,300 
EE ee eee 115,046 59,345 108,059 52,327 198 ,710 145 ,776 
SE, eee ree” oe 147,354 89,308 149,697 88,713 3130,000 372,000 
Honduras 68 ,695 e: 930 66,124 39 ,616 260,184 933,142 
Nicaragua 80,914 070 77,945 42,804 66 ,828 35,692 
PE ei ie wah cs ce ahs en 1,155,153 eno’ 737 1,128,597 869,016 1,006,609 733 ,947 


1 Estimated on basis of 5 months data. 
? Estimated on basis of 6 months data. 
3 Estimated on basis 10 months’ data. 


Table 2.—U. S. Exports, Including Reexports, to Central American Republics, and 
Mexico, by Commodity Groups, 1959 


[Thousands of dollars] 


Costa El Guate- Hon- Nic- 

Commodity Group Rica Salvador mala duras aragua =: Mexico Total 
Foodstuffs. . 6, 420 4, 726 8, 280 3, 631 2, 597 41, 630 67, 824 
Animal and animal “products, 

inedible. . 264 615 1, 150 512 274 10, 463 13, 278 
Vegetable products, inedible, ex- 

cept fibers and wood............ ; 1, 807 1,773 1, 766 1, 189 1, 506 24, 755 32, 796 
Textile fibers and manufactures 4, 401 3, 690 6, 481 3, 523 2, 429 16, 627 37, 151 
Wood and paper.. ; 1, 676 1, 332 1, 933 1, 138 1, 001 21, 864 28, 944 
Nonmetallic minerals. . ‘ 1, 808 1, 692 3, 549 1, 563 1, 424 58, 159 68, 195 
Metals and manufactures, except 

machinery and vehicles....... . 2, 633 2, 899 5, 449 3, 158 2, 387 56, 319 72, 845 
Machinery and vehicles.. . 11,677 10, 697 20, 775 9, 130 8, 255 339, 337 399, 871 
Chemicals and penis products. 6, 827 6, 148 8,814 5, 509 5, 403 105, 435 138, 136 
Miscellaneous.. oe dm aa 3, 249 3, 271 5, 887 2, 982 2, 309 51, 845 69, 543 
Reexports.. Ripes dead 4 0Ke 08 104 93 324 90 WW 4, 601 5, 302 
Total...... 40,866 36,936 «= 64,408 = 32,425 = 27,675 = 731,035 + —- 933, 345 


ports of coffee, cotton and/or bananas, 
have not materially improved in com- 
parison with last year. 

Thus, we have for practical consid- 
eration an overall market area where 
import prospects are approximately 
the same as last year. Considering the 
steady inroads which foreign competi- 
tion has made into the U. S. share of 
this market, the consensus is that the 
U. S. position will further deteriorate 
unless our manufacturers/exporters 
adopt a more aggressive attitude and 
devote much closer attention to this 
area and its needs. Table 1, presenting 
Mexican-Central American imports in 
1957, 1958, 1959 is of interest particu- 
larly with reference to declining U.S. 
position. It is recognized that 1959 and 
1958 were years when general imports 
into ‘the area dropped due primarily to 
depressed economic conditions. Never- 
theless, it is significant that although 


total imports declined, the U.S. share 
fell in even greater degree. 
Delineation of products offering 


greatest prospects for increased sales 
proved to be most difficult. Table 2, 
indicating in broad commodity groups 
U.S. 1959 sales to the area, may pro- 
vide some guidance. The United States 
is not necessarily the major supplier in 
all product groups, although in terms of 
total trade is the primary supplier of 
each of the countries involved. Also, 
the impact of foreign competition could 
knock us out of the market in other 
lines, as it is not axiomatic that our 
sales in the area last year will continue 
to be equaled in this, or in subsequent 
years. 


+ 


While the foregoing, in large meas- 
ure, constitutes a rather severe indict- 
ment of the export practices of some 
U. S. firms, it is well known and freely 
admitted by our customers that many 
are following a progressive, aggressive, 
enlightened approach to the problem of 
marketing in the area. Their suc- 
cesses in countering mounting foreign 
competition is proof that imagination, 
initiative, and positive merchandising 
techniques can meet the present day 
challenge of foreign market mainte- 
nance. In addition to variations as to 
export practices by individual firms, the 
marketing situation differs substanti- 
ally from product to product, making 
exceptionally difficult a definitive ap- 
praisal on a specific commodity basis. 





‘Down Under’... 
(Continued from page 6) 


suppliers. In neither country did dis- 
satisfaction with terms of payment ap- 
pear to be a problem in long-estab- 
lished relationships. 

Many of the obstacles enumerated 
above seem individually trivial. In 
combination, however, they fall into a 
pattern which has clearly deterred a 
substantial volume of sales and has 
given many potential Australian and 
New Zealand customers the impression 
that U.S. manufacturers have a “take 
it or leave it” attitude toward foreign 
orders. Action to change that impres- 
sion will be an essential ingredient of 
any campaign to maximize U.S. sales 
in these two lively markets. 
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Boom in Australia; Production, Trade, 
Investment Make Large Gains 


Increased demand, higher farm and factory production, invest- 
ment gains, larger imports and greater export earnings, and a tight 
labor supply highlighted economic activities in Australia in the first 


quarter of the year. 


Retail price indexes rose at about a 4-percent 


annual rate, almost twice as rapidly as in 1959. 

On the inflation front, the economy was granted a breathing spell 
by an Arbitration Court decision not to grant an increase in the basic 
wage. The February 23 decision to virtually abandon import licensing 
also helped to dampen price increases. 

Imports in February and March, reflecting only pre-February 
licensing relaxations, were 43 percent higher than in the same months 
of 1959, and the overall import value for the year ending June 30 will 


likely exceed the equivalent of $2 billion. 


Imports of U.S. products 


already have increased this year, and when the February 23 import 
licensing relaxations take full effect a larger share of the Australian 
market is anticipated for the United States. 

The general outlook for the Australian economy is for another 
6 months or more of flourishing prosperity and growth with price 
rises running at a 4-percent annual rate. 


Imports Up Sharply, Exports High 

Goods imported into Australia in 
March reached a value of almost $199 
million, running $22 million higher than 
in February and $66 million higher 
than in March 1959. Imports in the 
9-month period ended in March ag- 
gregated $1,516 million, approximately 
$187 million more than in the same 
period of last year. These increases 
mean that imports in the year ending 
June 30, in all likelihood will reach 
$2,140 million, compared with $1,790 
million in fiscal 1959. 

Through January 1960, principal in- 
creases in imports for the fiscal year 
were for metals, metal manufactures 
and machinery, and rubber and leather 
manufactures. 

Australian exports continued high. 
Shipments in March amounted to almost 
$200 million, about $12 million higher 
than in February. Overall exports for 
the 9 months ended March 1960 
amounted to about $1,613 million, an 
increase of $281 million over the similar 
1958-59 period. 

Wool shipments apparently accounted 
for two-thirds of the increase in total 
exports through January. Higher ex- 
ports of frozen beef and veal, butter, 
and wheat more than compensated for 
the declines in frozen mutton and lamb 
and sugar. 

The increase in value of Australian 
exports spread over a broad list of 
countries. Only one, the United King- 
dom, appears not to have shared in the 
growing Australian trade. U. K. ex- 
ports to Australia remained unchanged 
in the 7 months ended January 1960, 
and Australian exports to the United 
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Kingdom declined by 8 percent, whereas 
total Australian exports increased 20 
percent. The United Kingdom, how- 
ever, remained Australia’s largest mar- 
ket and principal supplier. 


Trade With U. S. Increases 


U. S. exports to Australia in the 7 
months through January amounted to 
about $173 million, compared with $143 
million in the same period of the pre- 
ceding fiscal year. U.S. exports to the 
country in the year ending June 30 
will total about $400 million, as against 
$245 million in the preceding year. In 
the first few months of fiscal 1961, 
Australian imports from the’ United 
States should run in excess of $400 
million, particularly in the period of 
heavy “curiosity” buying following the 
virtual abandonment of import licens- 
ing. 

Australian exports to the United 
States in the 7 months through January 
1960 amounted to $113 million, almost 
double the value of exports in the same 
period of the year before. Sales of 
frozen boned beef to the United States 
continued strong, and the wool trade 
with the United States ran higher than 
in the same period of 1959. 


Credit Stable 


Australia has successfully floated 
various international loans. The latest 
were the $15 million loan procured in 
Switzerland in mid-March and the loan 
of $25 million obtained in New York 
in April. The speed with which the 
Switzerland and New York issues were 
oversubscribed indicates the continued 
strength of Australia’s credit rating. 


Also the Australian Government ap- 
plied for and received in the first quar- 
ter approval for a $100 million increase 
in its International Monetary Fund 
quota. 


The Reserve Bank, since January the 


successor to the Commonwealth Bank, 


continued to follow a policy of limiting 
banking liquidity as a means of dis- 
couraging further ~credit expansion. 
Bank credit outstanding through March 
declined slightly from the December 
1959 figure to about the December 1958 
level. Deposits continued to rise and 
reached a point 7 percent higher than a 
year earlier. 

Australia’s boom year has, brought 
in higher than estimated tax receipts, 
which promise to reduce substantially 
the deficit in Government finances in 
fiscal 1960. Larger collections from 
customs duties and income, sales, and 
excise taxes in the 9 months ended 
March 1960 were expected to reduce 
the deficit to only about $67 million, 
as against the $134 million expected 
earlier. 


Demand Strong 


Industrial production continued at 
record levels in some sectors:and at 
high levels in almost all, with the auto- 
mobile and engineering industries lead- 
ing. Motor vehicle registrations in the 
7 months through January rose 19 per- 
cent over the same period of the pre- 
ceding year. Electric motor produc- 
tion was up by 20 percent; production 
of television sets at 280,000, up 35 per- 
cent; and air conditioners, a relative 
newcomer, were 50 percent higher at 
18,000. Wool textile production also 
increased but cotton textiles were down 
slightly. Manufacture of building ma- 
terials increased as a result of high 
construction activity. 

Despite a record steel production, 
currently running at 3.5 million ingot 
tons a year, the Australian steel in- 
dustry because of a substantially in- 
creased demand in the country is ex- 
tending delivery dates and withdrawing 
from attractive export markets. The 
press anticipates a large new share 
issue to help finance expansion of steel 
mill facilities to raise capacity to al- 
most 4 million tons in the next 2 
or 3 years. Principal projects in- 
clude expansion of tinplate capacity to 
meet Australia’s full requirements, im- 
provement of and addition to blast and 
open-hearth furnaces, and development 
of new iron ore sources at Yampi 
Sound, in Western Australia. 

In the last half of calendar 1959 
capital expenditure on buildings was 
up 20 percent over the last 6 months 
of 1958. Expenditure on “other equip- 
ment” rose 12 percent. Eighty-seven 
thousand houses and flats were com- 
pleted in Australia in the whole of 
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World Bank Issues Notes 
To German Bank 


The International Bank for Re- 
construction and Development has 
arranged to borrow a total of $55 
million from the Central Bank of 
Germany (Deutsche Bundesbank). 
Of this sum, $25 million will re- 
place the $25 million maturity due 
June 20, 1960, on a_ previous 
Bundesbank loan to the World 
Bank; and $30 million will replace 
a similar loan maturing on July 11, 
1960. 

As evidence of its indebtedness to 
the Budesbank, the World Bank 
will issue $25 million in 2%4-year 
4 percent notes dated June 20, 1960, 
and maturing December 20, 1962; 
and $30 million of 3-year 4 percent 
notes dated July 11, 1960, and 
maturing July 11, 1963. The new 
notes will be denominated in U.S. 
dollars, as are the notes they are 
replacing. 

Net borrowings by the World 
Bank in Germany are now the 
equivalent of $440 million. 


PAPAPAPPPPPAPPPPPIPSPSASAASAAFAA 


1959, compared with 80,000 in 1958. 
Value of nonresidential buildings begun 
totaled $461 million, compared with 
$365 million in 1958. 

Retail demand has risen markedly 
this year. Retail sales in Sydney were 
11 percent higher this February than 
in February 1959. The sales increase 
has been financed only in part by in- 
stallment credits. Installment debt rose 
by $139 million in 1959, compared with 
$164 million the preceding year. The 
total of such debts outstanding, $903 
million, amounts to 6 percent of gross 
national product. 


Good Agricultural Year 


The wool market continued to domi- 
nate the agricultural scene; tonnage 
prices for March were up 18 percent 
over March 1959 but about 5 percent 
below December 1959. The trade be- 
lieves those levels will be maintained 
through the remainder of the selling 
season ending in June, and high exports 
for the fiscal year are accordingly ex- 
pected. 

Meat exports continued strong in 
both volume and price, although slaugh- 
ter declined more than _ seasonally. 
Dairy prices continued to fall from the 
usually high prices received last year 
as a result of the European drought. 
Wheat shipments at 46 million bushels 
in the 4 months through March, com- 
pared with 29 million bushels in the 
same period of last year, may be con- 
sidered good. 

(Continued on page 16) 
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Outlook Bright, Payments Favorable, 
Industry Expands in New Zealand 


New Zealand entered the year under prosperous conditions. A 
loosening of import controls, high domestic production, establishment 
of new industries, and tax reductions constituted the primary favor- 


able factors. 


A decline in meat and dairy prices clouded the external outlook, 
but wool prices strengthened in the first quarter, the clip was larger, 
and receipts from overseas rose considerably. Both imports and 


exports continued to rise. 


Imports from the United States increased 


in the last six months of the year and are expected to rise further. 


Balance of Payments Favorable 


Both payments and receipts in the 
first quarter ran ahead of 1959 levels. 
Payments for private imports valued at 
the equivalent of $156 million and Gov- 
ernment imports to a value of $17.1 mil- 
lion exceeded similar payments in 1959 
by $30.2 million and $4.2 million, re- 
spectively. Export receipts totaled 
$233.8 million, 10-percent increase over 
last year’s quarterly receipts. Liberali- 
zation of import controls was the prin- 
cipal factor accounting for the higher 
payments. The increase in export in- 
come was due primarily to a substantial 
rise in wool receipts. Increased butter 
receipts compensated for the drop in ex- 
port income from cheese and meats. 

Receipts for the year ended March 
31, 1960, compared with those of the 
similar preceding year, fell by $6.7 
million to $988.7 million. Export in- 
come rose by $113.7 million to $879.8 
million. -As a result of the absence of 
official oversea borrowings and a sub- 
stantial reduction in receipts from of- 
ficial oversea investments, receipts 
other than for exports fell by $120.4 
million. 

Payments for the year ended in 
March were up $34.2 million from the 
same 12 months of last year. Import 
payments, both private and Govern- 
ment, which last year approximated 
$716.2 million, declined by $40.6 mil- 
lion. Payments other than for imports, 


mainly Government debt repayments 


and investment and _ miscellaneous 
private payments, rose about $75 mil- 
lion over the $205 million reported for 
1959. 


Imports Liberalized 


A substantial liberalization of the im- 
port licensing schedule was effected late 
in the quarter. Principal features of 
interest to the United States were the 
removal of discrimination against dol- 
lar imports of timber; creation of a new 
import-licensing category, A, for which 
licenses will be granted for amounts ap- 
plied for; and a substantial increase in 
allocations for a number of commodi- 
ties. After the liberalization of imports 
in March the Minister of Customs esti- 





mated New Zealand private imports in 
calendar 1960 will reach $672.4 million, 
about $94.6 higher than for last year 
and approximately at the 1958 level. 
The Minister of Finance announced 
on April 26 that the Government would 
introduce this year “a measure of tariff 
protection to ensure New Zealand in- 
dustry reasonable protection.” He said 
higher tariffs were necessary as New 
Zealand is pledged under the General 
Agreement on Tariffs and Trade not to 
impose import controls except to pro- 
tect oversea funds. The Minister said 
a complete tariff revision is not pos- 
sible this year but a start would be 
made for industries needing protection. 


Imports from U.S. Gain 


New Zealand payments for imports 
from the United States increased by 
$13.2 million in the 6-month period Oc- 
tober 1, 1959—March 31, 1960, com- 
pared with 1958-59. A large part of 
the increase was due to a change in 
method of payment for petroleum, but 
exclusive of that rise imports from the 
United States increased by $7.8 mil- 
lion, or by 27.6 percent. In contrast, 
total imports from all sources remained 
unchanged. Thus the increase in im- 
ports from the United States indicates 
a trend that could continue and perhaps 
reach more sizeable proportions. The 
increase may be attributed to removal 
of discrimination against dollar goods, 
the overall liberalization of imports, and 
trade-promotion efforts. 

Marked increases in imports from 
the United States in the period were 
shown for machinery; handtools and 
machinery parts; textiles and clothing; 
vehicles and tractors; chemicals, drugs, 
and dyes; and manufactures of wood, 
rubber, and leather. Tobacco, and flax, 
hemp, and raw jute imports declined. 


Business Brisk, Industry Expands 
The prospect of tax reductions on 
April 1 stimulated demand and business 
activity continued to improve. Retail 
sales reached a new high in the last 
quarter of 1959, 6 percent above the 
previous high in the last quarter of 
(Continued on page 13) 
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Sales Trends Mixed in Honduras, New 


Industries Open, Banana Exports Down 


Business in Honduras in the first quarter of the year reflected mixed 
trade conditions; sales of some commodities increased, others de- 
clined. New industries qualified under the Honduran Law of Indus- 
trial Development, and other investments were planned. The business 
community became increasingly reconciled to economic integration 
of the Central American States as Honduras approved three impor- 
tant multilateral economic agreements. 

Banana exports fell considerably in the quarter as the full effects 
of last November’s hurricane were felt, and as a result exchange re- 
serves reportedly increased at a slower rate than in the comparable 


period of last year. 


A standby agreement was successfully concluded with the Inter- 
national Monetary Fund for a credit of US$7.5 million. 

Cash deficits appearing in the Government’s budget were financed 
mostly by external credit and issuance of Treasury paper. 


Sales Trends Mixed 


Commercial sales in the first quarter, 
according to preliminary data, were 
about equal to those in the first quar- 
ter of 1959. Hardware and building 
materials dealers increased their sales, 
as did also distributors of textiles, ap- 
parel, and shoes. Dealers in furniture 
and household appliances had reduced 
sales. One explanation for lower sales 
of some goods is the increase in number 
of outlets at a rate faster than the 
capacity of the market to absorb. Im- 
proved merchandising methods un- 
doubtedly will be necessary for those 
who wish to maintain or increase their 
share of the market. 


New Industries Established 


The Honduran Law of Industrial De- 
velopment of 1958 (Foreign Commerce 
Weekly, June 2, 1958, p. 6) showed 
signs of life. A shoe factory, Industria 
de Calzado de Mujeres y Muchachas, 
qualified under the law and will receive 
some tax and import duty exemptions. 
Also qualifying were La Contesa, a 
furniture factory in San Pedro Sula, 
and Rio Lindo, a textile factory in 
Tegucigalpa. 

Destileria Nacional Hondurena, S.A., 
to be located at San Pedro Sula, plans 
to produce rum, vodka, cognac, and 
other liquors. The company, with mixed 
foreign and local capital amounting to 
between US$100,000 and US$200,000, 
obtained its license in late 1959. Neces- 
sary equipment will be imported from 
Puerto Rico. 

Stark and Wetzel Co. of Indianapolis, 
Ind., plans to establish a Honduran 
company, ASTCO Comercial, to export 
beef to the United States. It will build 
a freezing plant at Puerto Cortes where 
beef slaughtered in other parts of the 
country will be stored for sea shipment. 

Local interests continued to explore 
investment possibilities within the 
framework of Central American Eco- 
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nomic integration, but because of the 
unavailability of information locally 
are hesitant to enter into firm commit- 
ments. Several Honduran investors 
have expressed interest in constructing 
an electric-furnace steel mill on the 
south coast of Honduras. They seem 
to be thinking in terms of an invest- 
ment of about US$12 million to be 
financed by sales of stock in Honduras, 
El Salvador, and Guatemala and by 
foreign borrowings. 


Integration Strengthened 


The movement toward Central Amer- 
ican economic integration was signifi- 
cantly advanced during the quarter 
when Honduras, Guatemala, and El 
Salvador on February 6 signed a Treaty 
of Economic Association (Foreign Com- 
merce Weekly, Mar. 14, 1960, p. 5). The 
Multilateral Treaty of Free Trade and 
Economic Integration was approved by 
the Honduran National Congress on 
April 22; the Convention on the System 
of Central American Integrated Indus- 
tries was approved on January 22. 

Honduran businessmen continued to 
express reservations about the move- 
ment toward economic integration. 
They fear that El Salvador will become 
the industrial center of the complex and 
that Honduras will be used as a sup- 
plier of raw materials and a primary 
market for Salvadoran manufactures. 
In that light they see little chance for 
Honduras to industrialize and predict 
a stagnation of the Honduran economy. 
Businessmen, especially on the north 
coast area, are, however, preparing for 
the integration. Signs indicate that 
investors are coordinating their busi- 
ness plans with the investment pro- 
grams of the other countries. 


Banana Exports Off 


The full effects of last November’s 
hurricane on the banana farms of the 
United Fruit Co. and Standard Fruit 


Co. became apparent in the first quar- 
ter of this year. Banana exports in 
January and February amounted to 
only about 60 percent of those in the 
same months of last year. Standard 
Fruit Co. in January abandoned more 
than 8,000 hectares of land in Colon 
which had been in banana production 
{1 hectare = 2.47 acres). In March, 
Standard opened its packaging plant in 
Coyoles, which will enable the company 
to ship bananas in boxes rather than 
on the stem. If that plan is success- 
ful, United Fruit may undertake a 
similar packaging operation. 

The Honduran Government at the re- 
quest of the Government of El Salva- 
dor agreed to limit exports of corn to 
that country to 1,380 tons a month from 
March 10 until May 10. 


Foreign Reserves Rise 


Honduras’ net holdings of foreign 
exchange totaled US$12.0 million by 
the end of the quarter, compared with 
US$11.6 million at the end of the same 
1959 period. March holdings repre- 
sented an increase of US$1.7 million 
from the US$10.3 million held at the 
end of 1959. The increase over De- 
cember 1958 reserves amounted to 
about US$3.0 million. 

The lesser rise in exchange reserves 
this year probably was the result of 
the reduction in banana exports, as 
well as higher payments for speculative 
imports. Many merchants reportedly 
made early purchases abroad, as they 
felt the equalization of tariffs in the 
Central American area under economic 
integration will raise Honduran import 
duties on some commodities. 


IMF Grants $7.5 Million Credit 


Negotiations between the Interna- 
tional Monetary Fund and the Hon- 
duran Government for a US$7.5 mil- 
lion interim credit to help alleviate 
Honduras’ seasonal balance-of-pay- 
ments difficulties this year were suc- 
cessfully concluded on March 7, when 
the standby agreement became effective. 
Under the terms of the agreement, in- 
stallment payments not to exceed 
US$1.25 million within any 30-day pe- 
riod are to be made. 

Fiscal collections at the end of 
March amounted to 16.5 million 
lempiras, 2.7 million lempiras more 
than the amount collected from taxes, 
customs duties, and fees in the first 3 
months of 1959. Higher collections 
of import duties and income taxes ac- 
counted for most of the year-to-year 
increase in fiscal receipts. 

Total cash disbursements amounted 
to 19.0 million lempiras, 3 million more 
than was paid out by the Central Gov- 
ernment in the first quarter of 1959 (1 
lampira = US$0.50). Included in this 
amount were 3.8 million of orders to 
pay, representing unpaid bills carried 
over from last year, and 800,000 lempi- 
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ras in amortization payments on the 
country’s internal and external indebt- 
edness. 

External sources of credit financed 
almost half of cash deficit incurred in 
the quarter. The bulk of the funds 
were used to cover the cost of economic 
development projects, particularly 
roads. Treasury paper in the amount 
of 2.5 million lempiras was issued to 
provide additional financing. Under 
present banking legislation, these ma- 
ture within 30 days after the end of the 
current fiscal year, December 31.—U.S. 
Embassy, Tegucigalpa. 





Outlook Bright . . 


(Continued from page 11) 

1957. Overfull employment was main- 
tained as high industrial production, the 
establishment of new industries, and 
high building activity created some 
labor shortages. Money was more 
plentiful but sales of consumer durables 
although somewhat improved lagged be- 
hind other goods. 

The Government’s drive for increased 
industrial development brought several 
notable results during the quarter. It 
was announced that a cotton spinning 
and weaving mill would be established 
at Nelson and was expected to be in 
production in 1961. Final agreement 
was reached between the Government 
and Consolidated Zine Proprietary 
Limited of Australia on the possible 
establishment of an aluminum smelting 
industry in Southland. A 99-year agree- 
ment gives the company the right to 
assess and develop the power resources 
of the Te Anau and Manapouri Lake 
systems. The industry would import 
alumina from Australia. Construction 
of the power station and smelting 
plant is estimated to range from $280 
million to $420 million. 

Television will be introduced in New 
Zealand this year. The system will be 
owned and controlled by the State and 
will be associated with the New Zealand 
Broadcasting Service. New Zealand in- 
dustry is expected to provide most com- 
ponents, including picture tubes. 

As a result of the establishment of 
new industries in New Zealand, as well 
as the Government’s easing of re- 
straints, applications representing an 
expenditure of $67.8 million were ap- 
proved in the final quarter of 1959, 
compared with $25.5 million and $31.1 
million, respectively, in the two preced- 
ing years. For the year as a whole, 
approvals represented $156.2 million, 
compared with $91.8 million in 1958. 

The Minister of Finance announced 
on April 26 that the Government will 
build factories for rental to industries 
prepared to develop areas in which con- 
ditions justify such construction. Com- 
panies would thereby be saved the neces- 
sity of raising capital for building. 
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Vietnamese Foreign Trade Increases, 
Textile Industry Plans To Expand 


Vietnamese imports and exports in January and February were 
above the levels for the same period of 1959, but imports were expected 
to decline in later months in line with the reduction in U.S. aid. Pros- 
pects were for a continued rise of exports. 

Industrial developments were paced by the rapidly growing textile 


industry. 
railway facilities. 


Imports, Exports Up 


Imports in the first two months 
amounted to $33.2 million, of which 
International Cooperation Administra- 
tion-financed imports accounted for 
$26.4 million, compared with $28.6 mil- 
lion in the same period of 1959. An 
overall decline in imports was expected, 
however, as a result of the drop in 
licensing of ICA-financed imports after 
November 1959, although the decline 
may be offset somewhat by an increase 
in imports under Vietnamese financing. 
New ICA financing of imports in the 
fiscal year ending June 30 is expected 
to total $161.0 million, compared with 
$182.9 million in the preceding fiscal 
year. In the calendar year 1959 all 
Vietnamese imports amounted to $224.6 
million. 

Imports from the United States in 
January-February, to a value at $6.6 
million, followed those of France and 
the French Union, which amounted to 
$7.9 million, whereas purchases from 
Japan totaled $5.9 million. France has 
thus regained its leading supplier role 
after temporarily relinquishing that 
position to the United States in 1959 
following a financial disagreement with 
Viet-Nam. 

In conjunction with the lowering of 
U.S. aid earmarked for financing Viet- 
namese imports, a number of commod- 
ity categories were made _ ineligible 
for ICA financing on November 1, 
1959, including textile fabrics, which 
had been the largest single category of 
imports so financed. The Government 
of Viet-Nam, however, has earmarked 
an undisclosed amount of its own for- 
eign exchange for financing most of the 
items affected. Although the licensing 
authorities were expected to finance half 
of Vietnamese-financed imports against 
nonconvertible French francs, a change 
in late May provides for the financing 
of one-third in nonconvertible French 
francs, one-third in dollars, and one- 
third in pound sterling. This arrange- 
ment enhances marketing opportunities 
for U.S. exporters (see also Foreign 
Commerce Weekly, Apr. 18, 1960, and 
May 30, 1960). 

A two-man team of foreign trade 
specialists from the U.S. Department 
of Commerce in May conducted an in- 


Important progress was made in improving highway and 


tensive survey of obstacles to and pros- 
pects for increasing U.S. exports to 
Viet-Nam. A report of its conclusions 
appears elsewhere in this publication. 

Exports in the 2-month period 
amounted to $11.61 million, compared 
with $6.40 million in the correspond- 
ing period of 1959. Rubber and rice 
shipments continued to dominate ex- 
ports, accounting for about 94 percent 
by value. In 1959 rice exports of 241,- 
000 metric tons amounted to $2.2 mil- 
lion and rubber exports of 73,433 metric 
tons to $45.7 million. 

The expectation of an appreciable in- 
crease in export earning this year over 
exports amounting to $75 million last 
year is geared to a substantial rise in 
rice exports and a slightly smaller in- 
crease in rubber shipments. Secondary 
export products are also expected to 
increase. Contracts were signed in late 
1959 for appreciable shipments of glass 
and ceramics sand, a revival of tradi- 
tional exports; for continued shipments 
of sea salt to Japan which in 1959 
totaled 56,000 metric tons to a value of 
$200,000; and for twice the 500 tons of 
fish exported to Singapore last year. 
The first shipment of quick-frozen 
shrimp was made to the United States 
early this year, and Viet-Nam is also 
hoping to export duck eggs and dried 
ducks, as well as firecrackers, to the 
United States in 1960. 


Textile Industry Expands 


The Vietnamese textile industry is 
growing apace. Two new mills are 
slated to begin operations this year 
and another in 1961. The Viet-Nam 
Textile Co. is building a large cotton 
spinning and weaving mill at Thu-Duc, 
about 10 miles north of Saigon, and ex- 
pects to initiate production on a small 
scale late in August. The factory will 
have 20,000 spindles and 400 looms. 
Another mill near Saigon, of the Viet- 
namese and American Textile and Fin- 
ishing Co., and equipped with 13,200 
spindles, 300 looms, and bleaching, dye- 
ing, printing, and finished facilities, is 
expected to begin operations late this 
year. Forty-five percent of the equity 
capital in this venture is owned by 
American interests, representing the 


(Continued on page 34) 
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New Financial Measures Accelerate 
Economic Expansion in Mexico 


The Government of Mexico announced in April it will liquidate 
its old direct foreign debt within 45 days beginning July and thus 


remove the last tangible symbol of past financial instability. 
enacted important financial measures to accelerate economic expan= 


sion. 


It also 


Business activity was in general higher in April than in the 
preceding month and perceptibly greater than in April 1959. Govern- 
ment expenditures increased; prices rose counterseasonally, partic- 
ularly for farm products; agricultural prospects were favorable; and 
both gold and dollar reserves and the money supply were higher 


than in the same month of 1959. 


The Mexican Government purchased the holdings of American 
and Foreign Power Company in Mexico, which agreed to reinvest 
$60 million of the sales proceeds in Mexican projects. A $72 million 
loan was obtained from a French bank to finance a 500,000-kilowatt 


hydroelectric plant. 


That loan brings to $191 million the total of 


publicly known long-term private foreign credits granted Mexico 


thus far this year. 


Banking, Finance Policies Outlined 


The most significant financial devel- 
opment in April was the Minister of 
Finance announcement that Mexico’s 
old direct foreign debt would be paid 
off within 45 days after July 1, several 
years ahead of schedule. The debt rep- 
resents various Mexican Government 
bond issues since 1885 and one going 
back to colonial times which were re- 
valued through agreements of Novem- 
ber 5, 1942, and February 20, 1946, 
with the International Committee of 
Bankers on Mexico. The total amount 
outstanding to be liquidated beginning 
July 1, the Minister said, amounts to 
more than $36 million. Bonds to be 
redeemed do not, of course, represent 
the total of Mexico’s official debt. Since 
1951 most of the Government’s long- 
term borrowing from foreign sources 
has been effected by Nacional Finan- 
ciera and the remainder by individual 
Government entities, but with the 
guarantee of the central Government, 
expressed or implied. As of December 
31, 1958, the total direct and indirect 
official foreign debt with a term of 1 
year or more amounted to $602 million. 
Of that amount, $59 million was repre- 
sented by the 1942 and 1946 agreements 
with the International Committee of 
Bankers. 

Legal reserves required of the in- 
vestment banks, or financieras, for for- 
eign currency liabilities were liberalized 
by a Bank of Mexico circular of April 
20, 1960, to permit them to keep 20 per- 
cent of their required reserves, or 25 
percent of total foreign currency liabili- 
ties, in the form of commercial paper 
arising from the financing of exports of 
Mexican manufactured products. The 
main change from previous reserve 
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regulations is that the financieras may 
now substitute commercial export paper, 
which carries an interest of not more 
than 6 percent, for Government securi- 
ties which paid no more than 4.5 per- 
cent. The purpose of the regulation 
is to encourage the financing of exports 
of manufactured goods at interest rates 
competitive with those of other coun- 
tries. 


A similar regulation of April 20 pro- 
vides that commercial banks may use as 
their required reserves up to 10 percent 
of their total foreign currency liabili- 
ties in the form of commercial paper 
used to finance Mexican manufactured 
products. Formerly, deposit banks 
were required to keep 25 percent of 
their foreign currency liabilities in 
cash and 75 percent in World Bank 
bonds and Nacional Financiera dollar 
bonds. The cash requirement remains 
the same, but the banks may now invest 
10 percent in commercial export paper 
and 65 percent in World Bank bonds 
and/or in Nacional Financiera dollar 
bonds. 


By a regulation of May 4, 1960, effec- 
tive on that date, the financieras may 
maintain a 100-percent cash reserve 
with the Bank of Mexico for any incre- 
ment above 1 percent a month, or 6 
percent for a 6-month period, in the 
amount of peso liabilities arising from 
funds loaned to them. Financieras hav- 
ing such liabilities below 20 million 
pesos are exempted from their ceiling. 
This faculty of expanding at a rate of 
1 percent a month or 6 percent for a 
6-month period is conditioned upon 
having new reserve requirements 
against the permitted increment of peso 
liabilities. 

The purpose of the regulation is to 


restrict expansion of the financieras’ 
liabilities arising from their borrowing 
on a short-term basis, the proceeds of 
which they use for long-term loans. By 
exempting liabilities represented by 
financial bonds from the new ceiling, 
banking authorities hope to encourage 
the financieras to rely for their funds 
more and more on long-term bond is- 
sues. The bond issues will be marketed 
through the securities exchange. 

The Minister of Finance in April an- 
nounced to the Mexican Bankers Asso- 
ciation the following important eco- 
nomic policies: 

@ Foreign credits must play a com- 
plementary role to domestic capital. 

@ The money supply should meet the 
publie’s needs and a noninflationary 
policy should be maintained, but mone- 
tary authorities must utilize the re- 
sources of financial institutions more 
efficiently for productive ends. 

@ Selective regulation of bank re- 
serves will continue to be relied upon 
as a means of stimulating economic 
development. 

@ The rediscount facilities with the 
Central Bank will be given private 
banks for loans to finance corn and 
wheat production and marketing. 

Other features brought out were as 
follows: The Government plans to cor- 
rect the imbalance between the money 
and capital markets. The Government 
will revise its policy on tax incentives 
to encourage better regional distribu- 
tion of new industry. Programming of 
industrialization should be guided by 
the principle of production of machin- 
ery and all basic goods in Mexico, as 
well as establishment of plants that 
will permit maximum exploitation of 
Mexico’s natural resources and create 
jobs for the growing labor force. The 
automobile industry should create its 
supply of domestic components and 
thereby stimulate other new industries. 
Reduction of the ad valorem tax on 
cotton exports will continue. The 
Ministry of Finance is studying a plan 
to exempt from import taxes raw ma- 
terials used in products manufactured 
in Mexico for export which contain a 
high proportion of national products. 
The private sector, especially private 
banks, must cooperate with the Govern- 
ment in channeling the public’s sav- 
ings to promote the tourist industry, 


sales of Mexican-made goods in fron- . 


tier zones, and exports and also to 
channel savings to the capital market 
for long-term financing to accelerate 
industrialization. 


Reserves Up 


Gold and foreign exchange reserves 
on April 26 amounted to US$415 mil- 
lion, or US$7 million more than on De- 
cember 31, 1959. On December 31, 
1958, reserves stood at $356 million. 

Currency in circulation increased by 
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2.9 percent in April, in contrast with 
virtually no increase in April 1959, and 
at the end of the month was about equal 
to that at the end of December 1959. 
Between January 1 and April 30, 1959, 
currency in circulation declined by 
about 4 percent, in accordance with the 
usual seasonal trend. The increase in 
currency in circulation in the first 4 
months of 1960, as compared with 1959, 
refiects in part the counterseasonal in- 
crease in foreign exchange reserves. 

Items in Mexico’s balance of pay- 
ments in February, as compared with 
those in the same month of 1959, shown 
in parentheses, were as follows, in mil- 
lions of dollars: 

Receipts from goods and services, 
111.1 (121.5); payments for goods and 
services, 1162 (97.8); balance on cur- 
rent acc@unts, —5.2 (23.5); net long- 
term capital transactions, 22 (0.6) ; bal- 
ance of transactions estimated monthly, 
current account and long-term capital, 
16.8 (22.9); residual items, including 
errors and omissions, 15 (—15.1); net 
change in official and private short-term 
international assets, 31.8 (7.8). 

It is evident the main factor account- 
ing for the increase in reserves in Feb- 
ruary was the large increase in receipts 
from long-term capital influx. The first 
part of the $100-million Prudential In- 
surance Co. loan apparently was placed 
at Mexico’s disposal in February. 


Industry Expands 


Ten new construction companies, rep- 
resenting a combined capital of 7.1 mil- 
lion pesos, were formed in Mexico City 
in the second half of April, according to 
the press. All of the firms apparently 
were formed with Mexican capital, and 
one firm, capitalized at 400,000 pesos, 
was in operation by the end of the 
month. 

Industria Automotriz of Monterrey 
signed an agreement with Goodyear 
Tire and Rubber Co. of Akron, Ohio, to 
manufacture wheel rims for trucks. The 
plant reportedly will cost 12 million 
pesos and will produce 40,000 units in 
the first year of operation. 

Diesel Mexicana of Mexico City will 
expand its production to include parts 
for diesel motors of up to 8,000 horse- 
power. The firm will assemble both 
large and small motors and will supply 
spare parts. It expects to fill domestic 
requirements, estimated at a value of 
25 million pesos annually. 

Upright de Mexico, an affiliate of 
Up-Right Scaffolds of Berkeley, Calif., 
capitalized at 400,000 pesos, will manu- 
facture aluminum scaffolds, folding lad- 
ders, and towers for radio transmission. 
The company plans to use Mexican raw 
materials exclusively. 

Fabrica de Papel Tuxtepec, a news- 
print mill operating with a small per- 
centage of U. S. capital, was given a 
7-year tax exemption under the general 

(Continued on page 16) 


June 27, 1960 


ECONOMIC CONDITIONS ABROAD 


Ethiopia To Expand Agriculture, 
Industry Despite Budget Troubles 


Principal economic events in Ethiopia in the first quarter of the 
year were its plans for further expansion of agriculture and industry 
under Government sponsorship. The farm program involves improve- 
ment of land utilization as a means of expanding production of export 
crops other than coffee in an effort to reduce Ethiopia’s dependence 
for foreign exchange earnings on the international market for that 


commodity. 


It became increasingly evident, however, that mobilization of local 
currency support for use in implementing foreign credits for carrying 
forward the land program and for supporting growing demands for 
improved social services probably would continue to present impor- 


tant problems to the Government. 


A brighter picture was presented by the Empire’s foreign exchange 


position, which improved during the quarter. 


Responsible for the 


gains in foreign exchange holdings were the high exports that fol- 
lowed in the wake of an unusually heavy coffee crop and the heavy 


yields of other agricultural commodities. 


The accumulation of re- 


serves was also aided by the State Bank of Ethiopia’s measures to 
reduce foreign exchange losses by restricting availability of foreign 


exchange for commercial imports. 


Farm Program Furthered 


A board of Government officials was 
appointed in March to coordinate activi- 
ties of the land development program 
which entails distribution of land, pro- 
vision to farmers of credits bearing low 
interest rates, and allotment to proj- 
ects of agricultural machinery im- 
ported by the Government under for- 
eign credits. U.S. interest in the pro- 
gram was manifested by the arrival of 
a special consultant of the Inter- 
national Cooperation Administration, 
who spent two months studying the 
Government’s plans. 

A small private company was formed 
to export live cattle from Diredawa to 
Saudi Arabia via Djibouti. Two pri- 
vate concerns in Eritrea made notable 
improvements to plantations that will 
increase production of raw cotton and 
vegetables. The Zula Dam in Eritrea, 
a Government irrigation project, neared 
completion as the quarter ended. 

Bumper crop yields were harvested 
in the season ended in February. Cof- 
fee exports were heavy; about 25,000 
tons were estimated to have been 
shipped from an export crop estimated 
at 45,000 tons. The Ethiopian Govern- 
ment maintained a high standard of 
quality for coffee intended for export. 
Prices for coffee from the western and 
southern Provinces were steady at a 
level above that in the same period of 
last year. The 1960-61 coffee crop was 
estimated to be reduced 5 to 20 percent 
as the result of an unusually cold spell 
in January. 


Industry, Mining To Be Developed 
Public initiative in the development 
of Ethiopian industry and mineral re- 





sources assumed a larger potential role 
in the quarter with the announcement 
of the signature of a protocol govern- 
ing implementation of the $100 million 
credit granted Ethiopia last year by 
the U.S.S.R. Most of the credit prob- 
ably will be used for construction of 
an oil refinery, studies of-the country’s 
mineral potential, and construction of 
facilities to exploit gold deposits. 

Private investment activity in the in- 
dustrial sector included the announce- 
ment of plans for expansion of existing 
cotton textile mills and for erection of 
an additional mill. Five mills are in 
operation in the Empire, and three have 
been proposed since early 1959, includ- 
ing one to be operated by the Ethiopian 
Government. Expansion of cotton mill- 
ing facilities is expected to enable 
Ethiopia to meet within a few years 
a large percentage of its manufactured 
cotton needs. 


Budgetary Troubles, Exchange Up 


The announcement of plans for carry- 
ing forward Government projects was 
not accompanied, however, by any indi- 
cations of a relaxation in the budget- 
ary stringency which has gripped the 
Ethiopian Government for over a year. 
Further, the Government appeared to 
have been forced to resort to extraordi- 
nary measures to maintain its reserve 
position in the face of continuing heavy 
demands upon its resources. 

The State Bank’s foreign exchange 
position, however, improved. Respon- 
sible for the gains were the high level 
of exports following a heavy coffee crop 
and high yields of other agricultural 
commodities and the State Bank’s meas- 


15 








ECONOMIC CONDITIONS ABROAD 








ures to reduce foreign exchange losses 
by restricting availability of foreign 
exchange for financing commercial im- 
ports. The Bank further limited avail- 
ability of foreign exchange by increas- 
ing from 100 percent to 125 and 150 
percent the Ethiopian dollar deposit 
required to obtain foreign exchange for 
many items. 


Import Surplus 


Ethiopian imports reached a value of 
Eth$45.7 million, or US$18.28 million, 
in the fourth quarter of 1959; exports 
amounted to Eth$43.8 million, the 
equivalent of US$17.52 million, accord- 
ing to State Bank licensing data, which 
shows only imports and exports for 
which the Bank collects or disburses 
foreign exchange. 

Exports in the whole of 1959 
amounted to Eth$175 million, or US$70 
million; imports, Eth$174 million, the 
equivalent of US$69.6 million. 

The State Bank’s preliminary balance 
of payments estimate places the Em- 
pire’s import surplus for 1959 at Eth$35 
million or US$14 million. 


Exports to U.S. Up Sharply 

Exports to the United States in the 
fourth quarter to a value of Eth$8.9 
million were well above those of the 
preceding quarter as a result of a sharp 
rise in coffee shipments to the United 
States, which continued to be the prin- 
cipal consumer of Ethiopian coffee. The 
demands of the European and Near 
Eastern coffee markets also were met 
with no difficulty. 

Italy maintained its position as the 
principal supplier of Ethiopian imports 
in the fourth quarter, followed by the 
United Kingdom, Japan, the United 
States and India. Licenses for imports 
from Japan attained the highest value 
recorded in any period in the past 
8 years, mainly because of larger im- 
ports of cotton goods and sundries from 
that country. Exports to Japan also 
made strong gains, marking a more 
developed reciprocity in trade between 
the two countries. 

The United States moved from fifth 
to fourth place among suppliers in the 
fourth quarter, when imports from that 
country amounted to Eth$5.2 million, 
or US$2.1 million. Tire and tube and 
machinery and tool imports from the 
United States increased substantially 
over those of the preceding quarter, and 
imports of fuels and oils more than 
doubled those of preceding quarters of 
1959 and were well above those of any 
period in 1957 and 1958. Imports from 
the United States in the whole of 1959 
amounted to the equivalent of US$4.7 
million. 

Imports from the countries of the 
Soviet bloc in the fourth quarter 
amounted to Eth$1,304.5 million, or 
US$521,800, slightly below the preced- 
ing quarter. Imports from the bloc in 
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all of 1959 equaled US$2,135,360. In 
the last 6 months of 1959 imports from 
the Chinese People’s Republic although 
still small rose steadily and for the year 
amounted to the equivalent of US$75,- 
480. As in preceding years, Czechoslo- 
vakia was first among Soviet bloc sup- 
pliers, and in 1959 exported goods to 
Ethiopia to a value equivalent to 
US$1,124,440. 


Purchase of Jets Considered 

Ethiopian Air Lines studied the pos- 
sibility of purchasing jets for use on its 
international routes. Representatives 
of several American aircraft manufac- 
turers visited Addis Ababa to discuss 
various types of equipment that might 
be suited to conditions in Ethiopia and 
to EAL’s operating schedule. The 
Ethiopian Government and the airline 
investigated the feasibility of obtain- 
ing rights in West Africa, with a view 
to establishment of a trans-Africa 
service. 

A treaty between the French and 
Ethiopian Governments to govern the 
operation and ownership of the Franco- 
Ethiopian Railway operating between 
Addis Ababa and Djibouti was ratified 
in January. The railway company was 
to be incorporated in Ethiopia, and the 
Ethiopian Government acquired 50 per- 
cent of the shares in the enterprise, 
which will be administered jointly. 

Ethiopia’s highway program, impor- 
tant as a means of stimulating agricul- 
tural production and marketing, moved 
forward with the initiation of construc- 
tion on three routes linking important 
producing areas with market centers. 
The U.S. Development Loan Fund in- 
dicated its willingness to consider fi- 
nancing two sectors of highway con- 
struction estimated to cost US$10 mil- 
lion.—U.S. Embassy, Addis Ababa. 





Boom Underway .. . 
(Continued from page 11) 


Dry conditions in some States con- 
tinued long enough to affect the outlook 
for volume of production next year. 
The weight of the wool clip in 1961 
probably will not exceed that for the 
current year, which is reaching a rec- 
ord, 6 percent over fiscal 1959. Wheat 
output in 1959-60 is expected to be 
about 194 million bushels, compared 
with 215 million in the preceding year. 
The barley and oats crops are expected 
to fall about 50 percent, because of less 
favorable seasonal conditions in the 
principal barley-producing areas and 
the decline in demand for oats for farm 
fodder stocks. 


Wage Increases Denied 


The Commonwealth Conciliation and 
Arbitration Court’s rejection of Labor’s 
application for a new increase in basic 
wages is considered to have increased 
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New Financial . . . 

(Continued from page 15) 
exemption granted newsprint in late 
1959. The company will be required to 
train Mexican technicians to replace 
foreign production engineers now em- 
ployed. 


Power To Be Increased 


The Government’s position in the 
electric power industry was materially 
strengthened by the acquisition in April 
of the seven subsidiary companies of 
American and Foreign Power Co. 
American and Foreign Power will re- 
ceive $65 million plus an additional sum 
to be determined which will represent 
the value of works in process. National 
Financiera assumed about $34 million 
of the companies’ liabilities. P A down 
payment of $5 million was made, and 
the remaining $60 million will be paid 
over a period of 15 years. The U. S. 
firm agreed not to transfer the $60 mil- 
lion from Mexico but to reinvest it in 
projects in that country. 

Nacional Financiera in April negcti- 
ated a line of credit with Banque Na- 
tional Pour le Commerce et 1’Industrie 
of Paris for approximately $72 million 
to finance El Infiernillo hydroelectric 
power project on the Balsas River. The 
plant is one of a number of new power- 
plants projected by the Federal Elec- 
tricity Commission under the Govern- 
ment’s plan to double generating ca- 
pacity by the end of the present ad- 
ministration in 1964. 


Record Sugar Crop 


Rains in early May brought relief to 
the dry land farming areas, and corn, 
bean, and other crops were planted in 
nonirrigated areas. The record 1959- 
60 sugar harvest was almost completed 
in April, and a record carryover of 
727,000 metric tons is expected. 

The general price level moved sharply 
upward in April for the second con- 
secutive month, primarily as the result 
of price rises in food and other agri- 
cultural items. 





confidence that “excessive” inflation can 
be avéided this year. The Government 
took the unusual step of strongly recom- 
mending that an increase not be granted 
this year because of the inflationary 
pressures which followed the two sub- 
stantial wage increases granted in 1959. 
The unions opposed the Court’s deci- 
sion, and a militant minority \group 
of organized labor favors substitution 
of collective bargaining for the present 
arbitration system. 

Only 365,000 man-days were lost 
through industrial disputes in 1959, 
compared with 440,000 in 1958 and 
630,000 in 1957. A disturbing aspect 
of the labor supply situation has been 
the continuing and unsatisfied demand 
for skilled labor—U.S. Embassy, Can- 
berra. 
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FOREIGN GOVERNMENT ACTIONS 





EEC Council Sets Up 
European Social Fund 


The Council of the European Eco- 
nomic Community on May 12 promul- 
gated a regulation establishing the Eu- 
ropean Social Fund in accordance with 
provisions of the Rome Treaty. This 
action was followed by enactment of a 
statute providing for the formation of 
a committee to assist the Council in 
administering the Fund. 

The Fund was set up to promote 
employment facilities and to assist in 
the general geographic and occupational 
mobility of workers in the European 
Economic Community. Reimbursement 
to member states-will be made by the 
Fund for one-half of the expenses each 
incurs for occupational retraining of 
unemployed workers, for resettling un- 
employed workers, and for maintaining 
the wage level of unemployed workers 
resulting from a change in the produc- 
tion program of an enterprise. The 
change in program has been inter- 
preted as production of essentially new 
products. Reimbursable wages are to 
be equal to 90 percent of the wage level 
just prior to the period in which unem- 
ployment occurs.—U.S. Mission to the 
European Communities, Brussels. 





Korea Revises Bid System 
On Aid-Financed Imports 


The Government of Korea has abol- 
ished the system under which a por- 
tion of the foreign exchange available 
for cotton imports was reserved for 
textile manufacturers who were per- 
mitted to buy raw cotton at the 650 
hwan to the dollar rate plus the mini- 
mum foreign exchange tax of 150 
hwan to the dollar. 


Free competition now will come about 
in bidding for funds for the import of 
raw cotton, with both manufacturers 
and traders eligible to bid. The new 
procedure, it is hoped, will raise the 
price of domestically produced textiles 
by removing what in effect amounted 
to a subsidy on raw cotton for the 
domestic manufacturer. 


To assure equitable treatment to all 
prospective bidders for goods under the 
U.S. International Cooperation Admin- 
istration ‘“salables” program, the 
Korean Office of Supply, in a similar 
action, announced that an abstract of 
all bids received will be disseminated 
to bidders. This abstract will provide 
detailed specifications of all offers re- 
ceived under the sealed bids.—U.S. Em- 
bassy, Seoul. 
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Canada Sets Chemical Duty Hearings 


Canada’s Tariff Board has scheduled 
a series of nine public hearings in con- 
nection with its investigation of Can- 
adian import duties on chemicals. 

The hearings will begin on Septem- 
ber 12 and extend through March 6, 
1961. Each hearing will encompass 
chemicals in broad group headings un- 
der the following schedule: 


September 12—Halogens; sulfur; carbon; 
hydrogen, rare gases, and other metalloids 
and nonmetals; alkali, alkaline-earth and 
rare earth metals. 


September 26—Hydrochloric acid and 
chlorosulfonic acid; sulfur dioxide; sulfuric 
acid, oleum; nitric acid, sulfonitric acids; 
phosphorus pentoxide and phosphoric acids. 

November 7—Arsenic trioxide, arsenic 
pentoxide and acids of arsenic; boric oxide 
and boric acid; other inorganic acids and 
oxygen compounds of nonmetals or metal- 
loids (excluding water); nitrate of am- 
monia imported for use in the manufacture 
of nitrous oxide; halides, oxyhalides, and 
other halogen compounds of nonmetals or 
of metalloids; sulfides of nonmetals or of 
metalloids, including phosphorus trisulfide. 

November 21—Ammonia; sodium hydrox- 
ide; potassium hydroxide; peroxides of 
sodium or potassium; oxides, hydroxides, 
and peroxides, of strontium, barium, or 
magnesium; zine oxide and zinc peroxide; 
aluminum hydroxide; chromium oxides and 
hydroxides; manganese oxides; iron oxides 
and hydroxides, including earth colors con- 
taining seventy percent or more by weight 
of combined iron. 


January 9—Cobalt oxides and hydroxides; 
titanium; tin and lead oxides; litharge and 
mixtures or combinations of litharges and 
other materials; other inorganic bases and 
metallic oxides, hydroxides, and peroxides; 
calcium molybdate, molybdenum oxide, 
vanadium oxide, and tungsten oxide for use 
in the manufacture of steel. 


January 23—Fluorides, fluorosilicates, 
fluoroborates, and other complex fluorine 
salts; cholorides and oxychlorides; chlorites 
and hypochlorites; chlorates and perchlor- 
ates; common salt. 


February 6—Bromides, oxybromides, 
bromates and perbromates and hypobro- 
mites; iodides, oxyiodides, iodates, and 
periodates; sulfides, dithionites; sylphoxy- 
lates; sulfites and thiosulfates; sulfates and 
persulfates, nitrites and nitrates. 


February 20—Phosphites, hypophosphites 
and phosphates; arsenites and arsenates; 
carbonates and percarbonates; cyanides and 
complex cyanides; fulminates and cyanates; 
silicates, borates, and perborates; salts of 
metallic acids; other salts and peroxysalts 
of inorganic acids, but not including azides. 


March 6—Colloidal precious metals; 
amalgams of precious metals; salts and 
other compounds, inorganic or organic, of 
precious metals; radioactive chemical ele- 
ments and radioactive isotopes; compounds 
inorganic or organic, of such elements or 
isotopes; salts and other compounds of 
thorium, uranium, or of rare earth metals; 
liquid air; hydrogen peroxide; phosphides; 
carbides; hydrides, nitrides, and azides, 
silicides and borides; and other inorganic 
compounds. 


Proposals concerning the wording of 
Canadian tariff items and the rates 
of duty should be filed with the Sec- 
retary, Canadian Tariff Board, Ot- 








tawa, Canada, at least 60 days before 
the date set for the public hearing to 
which they relate; separate proposals 
should be filed relating to each hear- 
ing. For the convenience of interested 
parties, the specially established chem- 
ical Industry Committee will file with 
the Board, by July 14, its complete pro- 
posal for the entire schedule of chem- 
icals. 

Briefs or submissions concerning the 
subject matter of each public hearing 
should be submitted at least 30 days 
before the applicable hearing; separate 
briefs or submissions should be filed 
relating to each hearing. 

Two hundred and fifty copies of all 
proposals, briefs, or submissions, should 
be forwarded to the Board for distri- 
bution to interested parties on request 
to the Secretary of the Board. 

Persons who intend to be present at 
the public hearings should notify the 
Secretary of the Tariff Board at least 
15 days in advance of the hearing or 
hearings which they propose to attend. 





Malaya Names Pioneer 
Industries, Products 


Two additional industries and two 
additional products were given pioneer 
status in the Federation of Malaya on 
May 23 under the Pioneer Industries 
(Relief from Income Tax) Ordinance. 
Industries and products granted such 
status now number 38 and 200, respec- 
tively. 

Products affected under this order 
are mild steel electrodes (engineering 
and electrical goods manufactures) and 
zip fasteners (miscellaneous metal 
goods and metal finishing industry) .— 
U.S. Embassy, Kuala Lumpur. 

Industries and products previously 
granted pioneer status are listed in 
Foreign Commerce Weekly, June 13, 
page 16, and various earlier issues 
cited therein. Provisions of the basic 
Pioneer Industries Ordinance were 
given in Foreign Commerce Weekly, 
July 7, 1958, page 15. 





Venezuela Issues Import 
Licenses for Bourbon 


Licenses for a 6-month period were 
issued in April by Venezuela’s Minis- 
try of Fomento (Bureau of Commerce) 
authorizing importation of bourbon 
whisky from the United States at the 
same rate as in 1958. 

Each licensee is authorized to import 
an amount equal to 50 percent of his 
1958 imports.—U.S. Embassy, Caracas. 
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Italy To Liberalize 
More Dollar Imports 


A further reduction in quantitative 
restrictions on imports from the dollar 
area has been announced by the Italian 
Government. 

Items covered by about 1,200 of 
the 6,785 Italian statistical classifica- 
tions will be freed from import license, 
effective upon publication in the Official 
Gazette of a new “Table A” negative 
list of items subject to license. The 
new list was signed by the appropriate 
Government Ministers on June 6 and 
publication was expected to follow soon. 

Preliminary analysis of the new nega- 
tive list indicates that newly liberalized 
commodities include the following: 


Edible vegetables and plants; oats; 
starches; gilseeds and fruit; sausage, sa- 
lami, and the like; bulk or slab cocoa and 
cocoa butter; many inorganic and organic 
chemical products; albuminoid substances 
and glues; natural and synthetic rubber 
and manufactures; many paper and card- 
board products; many textiles (including 
ready for wear but not bulk old clothing); 
many manufacturers, including consumer 
goods, of cast iron, iron and steel, copper 
aluminum, magnesium, lead or zine, includ- 
ing fabricated structures, containers, cables, 
nails, fasteners; copper sheet and foil; spare 
parts of certain machines, such as steam 
boilers, air and vacuum pumps, furnace 
burners, bottling and wrapping apparatus, 
agricultural and horticultural machines, 
paper processing and typecasting and type- 
setting machines, tools and machine tools. 

Whole items (not just parts): Carbons 
and graphites except electrodes for fur- 
naces; spark plugs; electric generators; 
electricai equipment for the ignition and 
starting of internal combustion engines; 
water and air heaters; household electric 
irons; insulators; factory and warehouse 
type maintenance trucks except lift trucks; 
chassis, bodies, parts, and accessories for 
tractors; motion-picture projectors; pres- 
sure gages; gas liquid, and electricity me- 
ters; sound reproducers—including phono- 
graphs—and pickups; fountain pens. 


Several items on which restrictions 
had been reimposed in January of this 
year (Foreign Commerce Weekly, Mar. 
28, p. 16) are reliberalized: 


Progesterone, deoxycorticosterone and fol- 
liculin; testosterone; parathion; refracting 
plastic strips—scotchlite and the like; pres- 
sure regulators, pressure reducing valves, 
and unspecified valves; motorboats. 


Two groups of commodities were 
added to the short list of liberalized 
items which, however, are subject to 
special authorization for import: 


Used iron and steel containers for com- 
pressed or liquefied gases, or new containers 
but in poor condition; and mechanical 
games, whether or not motor driven, for 
public use, billiard tables, special gambling 
tables, roulettes and the like, used, even if 
rebuilt or reconditioned with evident 
adaptations, replacements, etc., or new but 
in poor condition due to oxidation, damage 
from shock or breakage, etc. 


A copy of the latest “Table A Im- 
port” list, which will replace the dollar 
area negative list of January 1960, is 
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available for consultation in the Euro- 
pean Division, Bureau of Foreign Com- 
merce, U.S. Department of Commerce, 
Washington 25, D.C. Further infor- 
mation on the new Italian liberalization 
move, including the effective date of 
the latest negative list, will be pub- 
lished in a future issue of Foreign Com- 
merce Weekly. 





Norway To Free 400 Items 
From Import Licensing 


Norway on July 1 will remove 400 
commodities from the list of approxi- 
mately 700 now subject to import 
license. 

Approximately 85 percent of Nor- 
way’s imports from countries in the 
Organization for European Economic 
Cooperation (OEEC) will have been 
liberalized as a result of this action 
compared with the present 82 percent. 
Ships, principally tankers, represent 
the largest percentage of commodities 
from OEEC countries still subject to 
import license. Among items of pos- 
sible interest to U.S. exporters to be 
freed from import licensing are cer- 
tain types of machinery, coal and coke, 
synthetic resins, and phonographs. 

Subject to import license, however, 
are television sets, refrigerators, paints 
and varnishes, and fresh and canned 
fruits. Although unprocessed pork and 
poultry fats and processed pork fat are 
to be liberalized by the Ministry of 
Commerce, the Ministry of Agriculture 
still will require an import license for 
these items after July 1.—U.S. Em- 
bassy, Oslo. 





Argentine wool exports in the first 
half of the 1959-60 season (October- 
September) were substantially below a 
year earlier, the Foreign Agricultural 
Service reports. 





American exporters 
are urged to mark 


United States 
of America 


on external containers 
of goods shipped abroad 


Senate Concurrent Resolution No. 40, 
adopted July 30, 1953, suggests that 
such marking will help to publicize 
American-made goods overseas. 











Taiwan-Japan Trade 
Agreement Signed 


A trade agreement was signed in 
Taipei by Taiwan and Japan on May 
27, 1960. 

The agreement, effective retroactively 
-to April 1, provides for an exchange of 
goods to the value of $65,750,000 each 
way between the two countries during 
the period April 1, 1960-March 31, 
1961, and an unspecified amount of 
Chinese rice to be exchanged for Jap- 
anese fertilizer. The value and amount 
of the rice-fertilizer exchange will be 
announced later this year. 

The principal items to be sent from 
Taiwan to Japan under this agreement 
are as follows, shown in millions of 
U.S. dollars: Sugar, 38; salt, 2.4; coal, 
1.3; bananas, 8.5; canned pineapple, 
1.5; and cedar wood, 2. In return, 
Japan will send Taiwan textiles, 3; 
chemicals, 3.3; pharmaceutical and 
medical supplies, 3.5; ships, 5; vehi- 
cles, 4; machinery, 9; electric supplies, 
3; manufactured iron and steel, 9; 
other manufactured metal, 2.2; and 
communications equipment 2.7. 

This is the eleventh annual trade 
agreement between Taiwan and Japan; 
the first was signed in 1950. The 1959- 
60 trade agreement provided for an ex- 
change of goods to the value of $85,- 
500,000 each way. Principal items to 
be sent from Taiwan to Japan under 
this agreement were sugar, 37; rice, 
23; and bananas, 6.5. Japan was to 
send Taiwan fertilizer, 22; iron and 
steel products, 10.5; machinery, 8; and 
ships, 4. Preliminary figures indicate, 
however, that these quotas were not 
fully met. 





Greece Barters Fruit, 
Tobacco for Rail Cars 


The Greek Foreign Trade Board in 
May authorized the barter of $3,580,- 
000 worth of Greek fruit and tobacco 
for 400 refrigerated rail cars from the 
Soviet Zone of Germany. The rail cars 
will be purchased by the Greek State 
Railways from Transportmaschien Ex- 
port-Import Deutscher Innen und Aus- 
senhandel of Berlin. 

Half of the Greek payment will be in 
citrus and dried fruit; one-quarter in 
1957 crop and earlier tobacco; and one- 
quarter in 1958 crop and earlier to- 
bacco.—U.S. Embassy, Athens. 





Uruguay’s cattle slaughter now is run- 
ning at the highest rate in recent years 
and record beef exports are likely this 
year, the Foreign Agricultural Service 
reports. 


Foreign Commerce Weekly 


on 


ps =e 905 A OH St ere 









te, 














Burma Simplifies 


Tourist Rules 


Visa procedures and other customs 
formalities have been simplified for 
tourists and travelers visiting Burma, 
effective May 20. 

Tourists now are permitted to enter 
the country by automobile or railroad 
as well as by airplane or steamship. No 
visa is required for a 3-day stopover in 
Burma if the traveler can show a ticket 
or reservation for onward passage 
within 3 days of the time of entry. Visa 
fees for tourists have been reduced from 
$6.30 to $3.15, and transit fees from 
$2.10 to $1.05. 

Only one currency declaration form, 
which may be obtained from an air- 
line or steamship company office, is re- 
quired. Tourists may take 100 Bur- 
mese kyats (US$21) into the country, 
and any amount of other foreign cur- 
rency. They may take out as much 
foreign currency as they brought in, 
less three-fourths of any amounts con- 
verted into Burmese currency. One- 
fourth of any Burmese currency ac- 
quired in the country may be recon- 
verted, at the time of the tourist’s de- 
parture, into English pounds or into 
currency of the tourist’s nationality. 

Further tourist information may be 
obtained from the Embassy of Burma, 
2300 S Street NW., Washington 8, D. C., 
or from the Burmese Consulate at 888 
Madison Avenue, New York City, N. Y. 





Greece Sets Woodpulp 
Quota at $1.5 Million 


The quota for woodpulp imports into 
Greece from multilateral trading coun- 
tries, including the United States, for 
the second half of 1960 was set at $1.5 
million by a Foreign Trade Board de- 
cision of May 23. The Bank of Greece 
was authorized to issue import licenses 
against this quota as of the same date. 
The quota will be prorated among six 
paper manufacturing firms on the 
basis of their consumption in 1958 and 
1959. 

The import quota for the first half of 
1960 was 11,500 tons and the quota for 
the last 9 months of 1959 was $1.8 
million—U.S. Embassy, Athens. 





Forest Products Laboratory 
Established by Venezuela 


The Venezuelan Government has es- 
tablished the National Laboratory of 
Forest Products to operate under sup- 
ervision of the Ministry of Agriculture. 

Located at the University of Los 
Andes in Merida, the National Labora- 
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tory is an initial step in the possible 
development of forest resources in 


Venezuela. Little exploitation of the 
country’s forest resources has taken 
place thus far; however, the new bu- 
reau’s study of the potentialities of the 
forestry industry is a part of the plan 
to industrialize the country, using local 
resources wherever available. 

The laboratory was established by 
Decree-281 of May 20, 1960, published 
in Gaceta Oficial No. 26,259, os 21.— 
U.S. Embassy, Caracas. 





Australia Recontrols 
Lawnmower Imports 


Imports into Australia of small air- 
cooled internal combustion engines from 
1 horsepower to 6 horsepower and motor 
lawnmowers is temporarily recontrolled 
by the Government, the Australian Min- 
ister for Trade has announced. As of 
May 31, motor lawnmowers are licensed 
in the “A” category with quotas estab- 
lished at 100 percent of imports during 
1959 (year ended June 30). Air-cooled 
internal combustion engines of sizes 1 
horsepower to 6 horsepower are licensed 
as follows: Engines required for lawn- 
mower manufacture, 25 percent of total 
Australian requirements; and such en- 
gines for use other than in lawnmowers, 
up to the level of current requirements. 
The new controls will be applied on a 
nondiscriminatory basis. 

Importation of fully assembled lawn- 
mowers in 1959 totaled between 3,000 
and 4,000 units valued about $310,000. 
Total Australian requirements of 1 
horsepower to 6 horsepower gasoline en- 
gines for lawnmowers in 1959 were 
estimated at 250,000 units. Require- 
ments that year for such engines not 
for use in lawnmowers amounted to 40,- 
000 units, almost none of which were 
imported. 

The recontrol action is a temporary 
measure which will remain in effect 
only until the Tariff Board has com- 
pleted its investigation of the gasoline 
engine industry, according to the Min- 
ister for Trade. The Board’s decision 
should be available in 9 to 12 months, 
some time before the beginning of the 
next Australian lawnmower production 
year.—U.S. Embassy, Canberra. 





Egypt’s usings of tobacco in 1959 
(withdrawals from bonded warehouse 
for manufacture) totaled 25.5 million 
pounds, compared with 25.7 million in 
1958, the Foreign Agricultural Service 
reports. 

Although total usings declined only 
1 percent, usings of U.S. tobacco (as 
indicated by withdrawals) dropped 
about 13 percent—from 7.3 million to 
6.3 million. 





FOREIGN GOVERNMENT ACTIONS 


Food Additive Use 
Reviewed by Canada 


Canada, considering a revision of 
regulations pertaining to the use of 
food additives, has requested food proc- 
essors, manufacturers, and packers to 
present their views and provide data 
with respect to such revision. Sug- 
gestions and comments are to be sent 
to the Director, Food and Drug Direc- 
torate, Department of National Health 
and Welfare, Ottawa, Canada, not later 
than October 1, 1960, and preferably 
much sooner. 

The Food and Drug Directorate has 
listed substances which it considers ac- 
ceptable on the basis of data currently 
available and copies may be obtained 
from that office. The list also contains 
the names of foods in which the sub- 
stances are used, the maximum amounts 
used, and the purpose for which they 
are used. 

Among the substances listed are: 
Anticaking agents; bleaching and ma- 
turing agents; buffers and neutraliz- 
ing agents; firming agents; glazes and 
polishes; nonnutritive sweeteners; nu- 
trients; preservatives; sequestrants; 
stabilizers and thickeners; surfactants; 
yeast foods and dough conditioners. 

Industry representatives are asked to 
give the Directorate information as to 
additional known uses of the chemical 
substances listed, together with the 
amount used and in what foods and also 
the same information as to chemical 
substances not listed in the table that 
are known in the industry to be used 
in foods. 

Food colors, natural extractives, 
oleoresins, essential oils, flavoring prep- 
arations and components, and packag- 
ing materials are not included in the 
list of substances under review. No 
change in the present regulations for 
coal tar colors is proposed. 





Imports of Seed Oil, Pork 
Items Suspended by Italy 


Italy has suspended indefinitely im- 
ports of live hogs, pork, and pork fats 
and has banned further imports of 
seed oil for this year. 

Depressed hog prices necessitates 
barring imports of these commodities 
until market conditions improve. No 
announcement has been made as to 
when imports may be resumed, nor has 
a specific minimum domestic price been 
established below which imports are not 
allowed, as for beef and butter. 

Applications for licenses to import 
seed oil now will be rejected. The ceil- 
ing imposed was 16,000 metric tons of 
seed oil for edible fluid use, excluding 
oils for the margarine, soap, or can- 
ning industries—U.S. Embassy, Rome. 
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WORLD TRADE LEADS 





Foreign Governments Invite Bids 





Electrical and Industrial Equipment, 
Consumer Goods Wanted Overseas 


Several foreign governments, through their authorized procure- 
ment agencies, are inviting tenders for items of interest to U.S. 


suppliers. 


Bidding instructions, specifications, and other pertinent data are 
available for review on loan from the Trade Development Division, 
Bureau of Foreign Commerce, U.S. Department of Commerce, Wash- 
ington 25, D.C., as indicated by symbol (*). 


Burma 


Towing launches, 2, single screw, 
diesel; bids invited until July 25 by 
Chairman, State Tender Board, Gov- 
ernment Timber Depot, Ahlone, Ran- 
goon. Specifications may be obtained 
from that authority on request. 


Greece 


Calves and heifers, 1,000, female, 
Brown-Swiss, Trisian, and Jersey 
breeds; bids invited until July 12 by 
The Agricultural Bank of Greece, 23 
Venizelos Street, Athens.* 


Steel I beams, estimated value $6,500, 
comprising 2,000 each of 80 mm. and 
100 mm. in 6 meter lengths; bids in- 
vited until July 12 by Greek Water 
Company, 4 Kolokotroni Street, Athens. 

Water meters, 500, % inch; 5, 2 inch; 
bids invited until July 19 by Corfu 
Water Works, Corfu. 


Accumulators, 30, 
$6,670; bids invited until July 19 by 
Peloponnesus Railroad, 1 Carolou 
Street, Athens. 


Additional information and assist- 
ance to prospective bidders may be 
obtained from Greek Foreign Trade 
Administration, 2211 Massachusetts 
Avenue NW., Washington, D.C. 


India 


Cold rolled steel strip, 4,495 long tons, 
tender No. DLF/78/66; bids invited 
until July 13 by Iron and Steel Con- 
troller, 33 Netaji Subhas Road, Cal- 
cutta. Tender documents may be ob- 
tained from Commercial Attache, Em- 
bassy of India, 2107 Massachusetts 
Avenue NW., Washington, D.C. 


Crane, 10 ton, movable, specification 
No. U (B)-408, bid deadline July 25; 
workshop equipment, specification No. 
U (B)-406, July 25; bids invited by 
Additional Chief Engineer (Electri- 
eal), Assam State Electricity Board, 
Shellong. 


Specifications may be obtained from 
India Supply Mission, 2536 Massachu- 
setts Avenue NW., Washington, 8, D.C., 
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estimated cost : 





at $2.10 for U (B)-408 and $5.25 for 
U (B)-406. 

Calculating and adding machines, 
tender No. SE-201, bids invited until 
August 4; boring rig, diesel generating 
set, submersible pumping set, cathode 
ray oscilloscope, etc., required by Di- 
rector, U.P. Irrigation Research Insti- 
tute Roorkee, tender No. SE-164, Au- 
gust 10. 


Bids invited by India Supply Mis- 
sion. Forms, including specifications, 
for tender No. SE-164, may be ob- 
tained from the Mission for $1. 





Iran 


Lead, 600 metric tons, pure, bid dead- 
line July 22; sodium nitrate, 600 metric 
tons, September 3; bids invited by 
Armaments Department (Edareh Tas- 
lihate Artesh) Iranian Army, ABS Sec- 
tion, Avenue Jaleh, Tehran.* 

Diesel-powered electric generating 
units, 2, 50 kilowatts each; bids in- 
vited until August 1 by Ports and 
Navigations Department, Naderi Ave- 
nue, Ministry of Customs and Monop- 
olies, Tehran.* 


Iraq 


Calico, 1,360,000 meters, khaki sum- 
mer cloth for suits, 1,100,000 meters, 
blue cloth for overalls, 90,000 meters, 
khaki summer cloth for shirts, 1,200,- 
000 meters, tender No. ORD/58, bids 
invited until July 27; mechanical serv- 
ice and workshops bulk demand require- 
ments for 1 year, tender EMW/28, July 
27; safes, 50, duplex fire and thief re- 
sistant, tender ORD/57, July 27. 

Bids invited by Director, Contracts 


and Purchases, Ministry of Defense, 
Baghdad.* 


New Zealand 


Coupled drill casing, 1,000 feet, in 
10-foot lengths, sizes 3%4-inch O.D. and 
3.068-inch 1.D.; the coupling 3%-inch 
O.D. and 3-inch 1.D.; bids invited until 
July 5 by Stores Manager, Ministry of 
Works, P.O. Box 8024, Wellington. 


Radio valves, rectifiers, vacuum 
switches, and other electronic devices, 
tender No. CAQ 177/60; bids invited 
until July 12 by Stores Officer, Civil 
Aviation Administration, Private Bag, 
Wellington. Specifications may be ob- 
tained from New Zealand Senior Trade 
“Commissioner, 1145 19th Street NW., 
Washington 6, D.C. 


Pakistan 


Sheet glass, 60,000 square feet, 14, 
inch thick, size 2 feet by 4 feet, superior 
quality; sheet glass, 20,000 square feet, 
Yo inch thick, same size and quality; 
wire guaze, 30,000 running feet, 12 by 
12 meshes to square inch, 22 gage gal- 
vanized wire in 3-foot wide rolls, stand- 
ard lengths; mild steel billets, 500 tons. 

F.o.b. bids invited until July 11 by 
Project Director, Tarbella Dam Project, 
Post Office Ghazi, District Hazara. 
Prices should include tenderer’s com- 
mission which should be shown sepa- 
rately. Sea freight to Karachi also 
should be shown separately.* 


Taiwan 


Rotary and cable tool combination 
test drilling machine and accessories, 
invitation No. SP F-4-Ta, for delivery 
c. & f. Taipei, Taiwan (Formosa) ; bids 
invited until July 11 by Director, Pur- 
chase and Transportation Service, 
United Nations, New York, N.Y.* 

Equipment for hydrological labora- 
tory including wave generator, speed 
regulator, transmission, vertical sand 
pump, sludge pump, point gages with 
electrical accessories, voltage supply 
set, optical indicator, sand feeder ap- 
paratus, separate electric controller, 
sediment analyzing equipment, etc., for 
delivery c. & f. Taipei, Taiwan (For- 
mosa), invitation No. SP F-3-Ta, bids 
invited until July 14 by Director, Pur- 
chase and Transportation Service, 
United Nations, New York, N.Y. 

Further information on these two in- 
vitations may be obtained from J. C. 
Smith, United Nations, New York, 
N.Y«s telephone Plaza 4-1234, extension 
155. 


Thailand 


P.V.C. wire, 200,000 meters, single 
pair, indoor; galvanized wire, 20,000 
kilograms, size 03.3 mm.; bridle wire, 
20,000 meters; bids invited until July 8 
by Commercial and Stores Division, 
Telephone Organization of Thailand 
(TOT), Ploenchit Road, Bangkok. 
Specifications available from that au- 
thority for $1.05. Bid deposit $1,000. 

Transformer, 2, 600 kilovolt-ampere, 
invitation No. PDC-MEA 047; DLF 
493-5; bids invited until July 14 by 
Commercial Department, Metropolitan 

(Continued on page 39) 
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Guide Lists European 


Traders, Commodities 


The first edition of Europ Export— 
1959, published by Europ Export Edi- 
tion G.m.b.H. in cooperation with ABC 
der Deutschen Wirtschaft, lists ap- 
proximately 45,000 producers, impor- 
ters, and exporters in Austria, Ger- 
many, the Netherlands, and Switzer- 
land. 

This directory is published in two 
large volumes, one on production and 
the other containing information on in- 
dividual firms. Indexes, directions for 
use, and commodity classifications are 
provided in German, English, French, 
and Spanish. In Production, indexes 
refer to the 8,100 commodity headings 
under which firm names and addresses 
are grouped by countries. Additional 
details on each firm are given in the 
volume on Information, where firms are 
grouped in 36 indexed general industry 
sections, including everything from 
mines and quarries through light and 
heavy industry, agricultural and for- 
estry products, clothing and textiles, 
arts and crafts, foods, chemicals, 
leather, rubber, paper, graphic arts, 
jewelry, and ceramics and firms pro- 
viding services, such as banking, pub- 
licity, insurance, and ‘transportation. 
Firms also are indexed alphabetically 
with the numbers of the trade groups to 
which they belong. 

The publishers, Europ Export Edi- 
tion G.m.b.H., ABC Verlagshaus, Darm- 
stadt, Germany, would be glad to reply 
to any requests for specific information. 





Argentine Province Plans 
Increased Water Supply 


Quotations soon will be invited by 
the Administration of Sanitation 
Works, Buenos Aires, on a project to 
increase the daily public water supply 
of Comodoro Rivadavia in Chubut 
Province by 60,000 cubic’ meters. 
Source of the water may be Lago Mun- 
ster, Lago Colhuse-Huapi, or possibly 
Rio Chico, all of which are located in 
the Comodoro Rivadavia area. 

The Administration will not hold a 
public tender entailing simultaneous 
opening of sealed bids on a specific 
date but instead will ask for direct 
quotations from interested firms. A 
statement of qualifications now may be 
sent to Direccion de Estudios y Proyec- 
tos, Administration General de Obras 
Sanitarias, Calle Charcas 1840, Buenos 
Aires, by those interested in this proj- 
ect. 

A single copy, in Spanish, of plans 
and specifications covering the project 
is available on loan from the Trade 
Development Division, Bureau of For- 
eign Commerce, U.S. Department of 
Commerce, Washington 25, D.C. 
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Morocco Asks.Proposals 
For Harbor Work 


Proposals are invited by the 
Government of Morocco for har- 
bor work at Tangier, the Bureau 
of Foreign Commerce reports. 

The work includes 330 meters 
of wharf, enclosure dikes and fill 
on breakwater of 150 meters, 
work on breakwater in barge har- 
bor, and construction of a tanker 
pier 50 meters long. 

Interested firms should submit 
their proposals before July 6 to 
Engineer of Bridges and Roads, 
District Chief of Public Works, 
Tetuan, enclosing experience on 
similar harbor work completed, 
financial references, list of equip- 
ment to be used on the work, and 
certificate of visit to harbor area 
where work is to be done. The 
certificate is issued by Director of 
Port Administration, Tangier. 
Files on the work can be con- 
sulted at Public Works office in 
Tetuan or at Port Administra- 
tion, Tangier. 





Tunisia Wants To Buy 


Facsimile Receivers 


The Chief of the Tunisia Meteorologi- 
cal Service wishes to receive detailed 
descriptions, operating instructions, and 
prices of U.S. manufactured facsimile 
receivers. 

Tentative plans have been made to 
purchase a receiver which would be 
capable of receiving weather maps from 
one of the following European stations, 
which has an “indice de cooperation” of 
576: Offenbach, Germany, transmitting 
on 106.7 kilocycles with 35 kilowatts of 
power; Dunstable, England, trans- 
mitting on 4,780, 5,840, 9,485, 13,761, 
and 18,263 kilocycles with 4 kilowatts; 
Oslo, Norway, on 94.65 kilocycles, with 
15 kilowatts; and Stockholm, Sweden, 
on 4,037.5, 6,901, and 10,998 kilocycles 
with 2.5 kilowatts of power. 

Descriptive material should be sent to 
M. Preziosi, Chef de le Service 
Meteorologique Aerogare d’E] Aouina, 
Tunisia. 





Ceylon Extends Bid Date 


The bid deadline for equipping a 
weaving and finishing mill at Veyan- 
goda has been extended to August 15 
by the National Textile Corporation of 
Ceylon. 

This trade lead was reported in For- 
eign Commerce Weekly, June 6, page 
20. 
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Italy NATO Projects 
Open to U.S. Bidders 


Two new projects in Italy are open 
to U.S. bidders under the North At- 
lantic Treaty Organization (NATO), 
the Bureau of Foreign Commerce has 
reported. 

Project No. 9927 calls for procure- 
ment of 6 automatic direction finders 
for maritime airbases; filing period 
closes August 1; bid deadline October 1. 

Project No. 9932 calls for procure- 
ment of a 1-kilowatt high-frequency 
transmitting station; filing date closes 
July 9; bid deadline August 30. 

Firms interested in bidding on these 
projects should submit their appli¢a- 
tions to bid before the close of the filing 
periods to Ministero Difesa Aeronau- 
tica, Ispettorato, Telecomunicazioni ed 
A.V., Ufficio NATO-UEO, Viale Castro 
Pretorio, Rome, enclosing information 
on their qualifications on an appropriate 
form. The envelope, application, and 
qualifications form should be plainly 
marked to show project number. U.S. 
firms eligible to bid on NATO work 
may obtain the application form from 
Trade Development Division, Bureau of 
Foreign Commerce, U.S. Department of 
Commerce, Washington 25, D.C. 

Firms not already certified to par- 
ticipate in NATO work should send a 
resume of their qualifications to BFC’s 
Trade Development Division, as de- 
scribed in the brochure on the NATO 
international competitive bidding pro- 
gram available from that Division. 





Aerial Survey Bid Call 
To Be Issued by Iraq 


The Director General of Survey, 
Baghdad, soon will invite bids from in- 
ternational companies, and government, 
private, and foreign establishments for 
an aerial survey of about 180,000 square 
kilometers throughout Iraq, except the 
desert regions. The survey is to be 
used for construction purposes, eco- 
nomic and agricultural developments, 
agrarian reform, and defense require- 
ments. ° 

The Interim Economic Plan appro- 
priated $4,200,000 for these services for 
expenditure during 1959-60 and addi- 
tional sums for the next 2 years. 

When tenders are invited for the sur- 
vey an announcement will be made in 
Foreign Commerce Weekly by the Trade 
Development Division, Bureau of For- 
eign Commerce, U.S. Department of 
Commerce, Washington 25, D.C. 





U.S. exports of inedible tallow and 
greases during the first quarter of 1960 
were 457 million pounds. 
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Morocco To Construct 
Iron and Steel Mill 


BEPI (Bureau d’Etudes et de Par- 
ticipations Industrielles) in the Gov- 
ernment of Morocco has prepared a 
presentation prior to a call for bids 
for construction of an iron and steel 
industry. 

The presentation, seeking the best 
proposals possible prior to a definite 
call for bids, principally involves the 
supply of industrial installations or 
elements required to construct an iron 
and steel mill with a capacity of 250,- 
000 tons a year of rolled products. 
The proposed mill is to be located at 
Port of Ras Kebdana, to be constructed 
on the Mediterranean about midway be- 
tween Melilla and the Moroccan-Alge- 
rian border. 

Proposals may be for one*or all of 
the installations listed in the presenta- 
tion which contributes to completion of 
the entire complex. Proposals for the 
first stages should reach BEPI not later 
than July 31 and for the entire com- 
plex by September 30. Firms partici- 
pating in the proposals should include 
information on their experience and 
financial status as well as terms of 
payment. 

A single copy of the presentation, in 
French, is available on loan from the 
Trade Development Division, Bureau 
of Foreign Commerce, U.S. Department 
of Commerce, Washington 25, D.C. 





Data Available to Bidders 
On Ambulances for Iraq 


U.S. firms interested in bidding on the 
supply and delivery of 50 stretcher- 
ambulances to the Director of Contracts 
and Purchases, Ministry of Defense, 
Baghdad, tender No. MISC/29, may ob- 
tain a list of equipment required for 
the ambulances from the Trade Devel- 
opment Division, Bureau of Foreign 
Commerce, U.S. Department of Com- 
merce, Washington 25, D.C. The bid 
deadline is July 11. 

This trade lead was reported in For- 
eign Commerce Weekly, May 23, page 
21. 





Building of Desalination 
Plant Proposed in Madras 


The Corporation of Madras and the 
Port Trust of Madras are considering 
the installation of a plant to make fresh 
water from sea water. Estimated cost 
of the plant is $840,000. 

Firms should express their interest 
and send data and technical literature 
to both the Commissioner, Corporation 
of Madras, Madras, and the Chairman, 
Madras Port Trust, Madras, India. 
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Directory Reviews New 
Sudan Republic 


The third edition of the Di- 
rectory of the Republic of Sudan 
—1960, published by The Dip- 
lomatic Press and Publishing Co. 
(DIPREPU Co., Ltd.), London, 
contains a comprehensive survey 
of this new republic. 

Published in English, the illus- 
trated volume is divided into three 
parts. Section I contains articles 
on the country, its history, govern- 
ment, resources, economy, health 
and educational facilities, indus- 
tries, agriculture, archaeology and 
culture, transportation, tourism, 
foreign trade, and government 
archives. Section II is a trade 
index, in which firms are listed 
alphabetically and also under clas- 
sified headings. Section III con- 
tains biographical sketches of 
prominent Sudanese. 

This directory may be pur- 
chased from the publishers at 13 
Cotswold Gardens, London, N.W. 
2, for 30 shillings (approximately 
$4.20) including packing and 
postage. 


PPPPPPPPPPPPPPEPPEPAPDPAIIIAISASISAY 


U.A.R. Plans To Purchase 
13 Electric Metro Cars 


Bids are invited until September 1 
for the supply, delivery, testing, and 
putting into service of 13 electric 
metro cars. by the General Manager, 
Cairo Electric Railways and Heliopolis 
Oasis Company, Ibrahim El] Lackanny 
Street, Heliopolis, Cairo, Egypt, United 
Arab Republic. 

Specifications may be obtained from 
the office of the general manager. Bids 
must be submitted through representa- 
tive established in the U.A.R. A single 
copy of the general conditions of 
tender is available on loan from the 
Trade Development Division, Bureau of 
Foreign Commerce, U.S. Department of 
Commerce, Washington 25, D.C. 





Market Offered In Iraq 
For U.S. Cooking Ranges 


As a result of the development and 
expansion of the liquefied petroleum gas 
industry in Iraq many local firms have 
expressed an interest in importing codk- 
ing ranges from the United States. 

A list of these firms and a copy of 
the specifications are available on loan 
from the Trade Development Division, 
Bureau of Foreign Commerce, Wash- 
ington 25, D.C. 


Uruguay Wants Data 
On Airport Equipment 


The Uruguayan National Airport 
Commission, now studying amplification 
of Montevideo’s Carrasco Airport, re- 
quests technical data from U.S. manu- 
facturers on the following equipment: 

Approach and runway lights; instru- 
ment landing system; omnidirectional 
high-frequency radio beacon; search 
and precision radars; nondirectional 
radio beacon, 5 units; radioteletypes; 
HF-VHF receivers; public address sys- 
tems for announcing departures and ar- 
rivals; and emergency electric generat- 
ing equipment. 

Correspondence should be addressed 
to Comision Nacional de Aeropuertos, 
Ministerio de Defensa Nacional, Monte- 
video, Uruguay. The president of the 
Airport Commission hopes bids on this 
equipment will be issued shortly. 





Documents Now Available 
For Sudan Dam Project 


Engineering consultants to the Min- 
istry of Irrigation and Hydro-Electric 
Power, Republic of Sudan, have pre- 
pared a set of documents for use of 
firms proposing to bid on the main civil 
engineering contract and the township 
and airfield contracts for Roseires Dam 
on the Blue Nile. 

The documents do not constitute a 
tender but give firms wishing to par- 
ticipate in the bidding an opportunity 
to get acquainted with the work. 
Tenders for the project are expected 
to be issued later this year. 

The documents and related informa- 
tion are available on loan from the 
Trade Development Division, Bureau 
of Foreign Commerce, U.S. Department 
of Commerce, Washington 25, D.C. 

The Roseires Dam project was re- 
ported in Foreign Commerce Weekly, 
June 13, page 19. 





Iraq Sets Bid Deadline 
For Drilling 100 Wells 


Iraq’s Directorate General of Rural 
Services, Ministry of Municipalities, in- 
vites bids until August 31 for drilling 
and completing 100 wells in the north- 
ern and southern deserts with all equip- 
ment and constructional work. The 
project is to be carried out in accord- 
ance with contract documents and draw- 
ings which may be obtained from the 
Accountant, Directorate General of 
Rural Services, Baghdad, at $70 a set. 

This project is sanctioned in the In- 
terim Economic Plan, for which a sum 
of $1,960,000 has been allocated for ex- 
penditure during 1960-62. 
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Peru in Market for 
U.S. Helicopters 


The Ministry of Foreign Affairs 
Lima, Peru, is interested in receiv- 
ing sales offers from U.S. manufac- 
turers of helicopters to be used by 
the Peruvian Air Force. 

The U.S. Embassy at Lima will 
be pleased to transmit such sales 
offers to the proper Peruvian au- 
thorities. 


PAPPPPPPPPPPPISEP PPPS IASI IEA 


Plumbing Fixture Bids 
Invited in Indonesia 


Contractors for a 400-room hotel, 
now under construction in Indonesia, 
want to learn quickly the prices and 
earliest shipping dates for supplies re- 
quired for this Japanese-financed proj- 
ect. 

Plumbing fixture needs call for 450 
square bathtubs, 1.07 by 1.07 by 0.40 
meters, with recessed base of approxi- 
mately 0.10 meters, all dimensions plus 
or minus 5 percent. Shipments are to 
be divided equally between four col- 
ors. Bids should specify both the f.o.b. 
and c. & f. prices, delivery dates, and 
color selections available. Payment is 
to be made by irrevocable letter of 
credit. 

Particularly good prospects exist 
that among other U.S. equipment which 
may be purchased are air-conditioners. 
Interest is further expressed in refrig- 
eration, laundry, kitchen, and electrical 
equipment. Specifications for this group 
will be forwarded as soon as available. 

Correspondence should be addressed 
to the U.S. Embassy, Djakarta, Indo- 
nesia. 





Automatic Soap Packing 
Machine Sought by Iran 


The Food and Chemical Company, 
Plan Organization, Tehran, invites 
manufacturers to submit descriptive 
catalogs and price quotations for an 
automatic toilet soap packing machine 
which meets the following specifica- 
tions: 

Capacity 100 cakes a minute. 

Dimensions of soap cake—minimum 
10 mm. by 50 mm. by 75 mm.; maximum 
45 mm. by 70 mm. by 110 mm. 

Wrappings to consist of an inner 
grease paper wrapper, cardboard, outer 
paper wrapper with printed markings. 

No deadline for submission of bids 
has been set and it appears that manu- 
facturers’ offers may be subject to 
negotiation. 
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WORLD TRADE LEADS 


Trade Mission to Pakistan Develops 


Over 300 Trade, 


Representatives of about 70 U.S. 
firms participated in discussions of op- 
portunities for increased trade and in- 
vestment in Pakistan reported at the 
Terminal Conference of the U.S. Trade 
Mission to Pakistan in New York City 
on June 8. 

E. Paul Hawk, director of BFC’s 
Trade Missions Division and Confer- 
ence Chairman reported the Mission 
developed over 300 trade and invest- 
ment opportunities (Foreign Commerce 
Weekly, April 11, p. 20) during its tour. 
This Mission was the 80th of 85 or- 
ganized by the Department since 1955 
to promote U.S. foreign commerce 
through a businessman-to-businessman 
approach. 

Specific information on such topics as 
location of sites, most promising types 
of business ventures, transport and 
utility facilities, repatriation of profits, 
labor turnover and wage rates, Pak- 
istan’s ability to import essential equip- 
ment, and possibilities of exporting 
from Pakistan to third countries was 
provided the conferees through a ques- 
tion-and-answer session. 


Trade With U.S. Desired 


Anthony J. Buchar, director of In- 
ternational Activities at the Depart- 
ment’s Chicago Field Office and Mission 
Director, reported the Mission members 
were impressed by the sincere desire of 
the Pakistanis to establish business 
partnerships and increase trade with 
U.S. firms through joint investment 
of capital, technical know-how and/or 
equipment and through direct purchase 
and sale of commodities to the extent 
that foreign exchange permitted and 
markets could be developed. He stated 
the energy, vitality, and accomplish- 
ments of Pakistani businessmen in the 
few short years of the country’s ex- 
istence is impressive and commendable. 

Richard W. Richards, merchandising 
specialist on the team and merchandise 
manager of Rhodes of Seattle and vice 
president of merchandising for Wash- 
ington State International Trade Fair, 
spoke on the handicraft industry of 
Pakistan, pointing out the particular 
skills of the Pakistanis in production 
of handwoven products and giftware 
items. He indicated they need as- 
sistance in fashioning their products to 
satisfy U.S. consumers and with sales 
and market practices. He suggested 
U.S. importers should give serious at- 
tention to Pakistan as a source of new 
products for profitable marketing in the 
United States. 

Henry F. Koller, vice president, In- 
dustrial National Bank of Providence, 


Investment Leads 





R.I., discussed the favorable and un- 
favorable aspects of present investment 
ventures. On the credit side he listed 
the overall favorable climate, the Pakis- 
tani Government’s policy of encourag- 
ing U.S. investments, and the ability to 
repatriate profits and capital invest- 
ments, On the debit side he listed the 
comparatively short tax-free holiday of 
2 years, under certain conditions, during 
initial establishment of an enterprise 
and the lack of managerial and trained 
personnel to follow through on the busi- 
ness projects proposed. 

J. Saunders Williamson, president 
and treasurer, Burlington Engineering 
Sales Co., Inc., Graham, N.C., described 
Pakistan’s efforts and current actions 
to step up its textile production to meet 
its domestic needs. He said the equip- 
ment used often is obsolete by U.S. 
standards and is mostly of foreign man- 
ufacture, lightly built, and incapable 
of the output of U.S. machines on both 
a quantity and quality basis. He stated 
that U.S. machinery manufacturers of 
textile and other equipment have not 
followed an aggressive sales program in 
Pakistan in the past and are not doing 
so now. 

Carr P. Collins, Jr., president, Plym- 
outh Park, Inc., and vice president, 
Fidelity Union Life Insurance Co., Dal- 
las, Tex., described Pakistan’s industrial 
growth and stated opportunities exist 
for U.S. firms to participate in the in- 
dustrial expansion program in all its 
various aspects, such as roadbuilding, 
irrigation, electrical projects, and hotel 
facilities. He said many cities have es- 
tablished master plans for industrial 
zoning and recommended interested 
U.S. firms use these established areas 
because of the savings in land cost and 
greater availability of utilities and 
transportation facilities. 


Meetings Held in 12 Cities 

The Mission members met with over 
2,000 representatives of business and 
Government in 12 cities, established 
Trade Information Centers for a week 
each in Karachi and Dacca, and held 
over 400 individual conferences between 
January 9 and February 27. 

A Terminal Conference to report a 
Trade Mission’s findings to U.S. busi- 
nessmen is held in an appropriate city 
as a regular practice, and businessmen 
interested in attending such meetings 
are invited. These conferences are an- 
nounced in advance, with dates and 
locations, in Foreign Commerce Weekly. 
Such information also may be obtained 
from the nearest Department of Com- 
merce Field Office. 
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WORLD TRADE LEADS 











NEW OPPORTUNITIES 
FOR WORLD TRADE 











The firms and individuals named in 
the following lists have expressed in- 
terest in establishing new business con- 
nections in the United States. 

While every effort is made to include 
only firms or individuals of good repute, 
the U.S. Department of Commerce can- 
not assume responsibility for any trans- 
actions undertaken with these firms. 
The usual precautions should be taken; 
all transactions are subject to prevail- 
ing laws and regulations in this country 
and abroad. 

When available, supplementary infor- 
mation as indicated by symbol (*) may 
be obtained on loan by firms domiciled 
in the United States from the Trade 
Opportunity Section, Trade Develop- 
ment Division, Bureau of Foreign Com- 
merce, U.S. Department of Commerce, 
Washington 25, D.C. Requests for loan 
material should include the commodity 
as well as the foreign firm’s name and 
address. 

World Trade Directory (WTD) re- 
ports, if available on firms mentioned, 
are indicated by date of issuance. A de- 
scription of WTD reports and how to 
obtain them is given in this department. 


IMPORT OPPORTUNITIES 


Commodities are offered 





direct unless otherwise 
specified. 
Artware 
Thailand 
Carved teakwood elephant figures, 
clear lacquer finish, in various sizes for 
home decoration. Standard fine quality. 


Direct or through agents. Thai Novelty 
Co., Ltd. (export merchant), 929 Maha- 
chai Rd., Bangkok. WTD 5/25/60. 
Cutlery 

France 


Butcher knives and spatulas for paint- 
ers. Direct or through agents. Bern- 
nard-Chevalier (manufacturer), Pou- 
langy (Haute-Marne). WTD 6/1/60. 
Pakistan 


Stainless steel knives, papercutters, 


kitchenware, tableware and _ hospital 
equipment. First grade. Direct or 
through agents. Stainless Cutlery 


Works (manufacturer, exporter). Ni- 
zamabad, District Gujranwala. WTD 
4/18/60. 


Cycles 


France 


Chain-driven bicycles, power bicycles 
(cyclomoteurs) and other types of bi- 





24 


. Direct or through agents. 


cycles for men, women, and children. 
Good quality. Will consider licensing 
U.S. manufacturer. Direct or through 
agent. Etablissements Cazenave (man- 
ufacturer, wholesaler, and exporter), 
Belin, Gironde. Literature.* WTD 
8/4/54. 


Feed 


Norway 


Ground kelp meal (seaweed meal). 
Direct or through agents. Stavanger 
Foderfabrik, Ola Olsen A/S (producer 
and exporter), P. O. Box 58, Stavanger. 
Pamphlets.* WTD 5/11/60. 


Hardware 
Spain 

Door handles, pulleys and stamped 
hardware. Hand-operated sausage- and 
ham-cutting machines, egg and butter 
mixers, cutlery, and other items. Di- 
rect or may consider selling ‘agents. 
Juan Fanjul Basanta (manufacturer), 


Piedras Blancas, Castrillon, Ovodedo. 
WTD 4/28/60. 


Machinery 
Japan 

High pressure gear pumps, working 
pressure up to 1,500 p.s.i.; size % in. 
to 6 in. Patented construction to pre- 
vent wear between gear side-face and 
facing casing/surface. Direct or 
through agents. Nissei Mercantile Co., 
Ltd. (manufacturer’s export agent), 12 


Tamura-cho 2-chome, Shida, Minato- 
ku, Tokyo. Catalogues.* WTD 5/9/60. 
Netherlands 


Diesel-powered welding machine (air- 
cooled). Any quantity desired. Direct 
or importing distributors desired in 
Midwest area, on west coast and on 
east coast. V.E.T.A. Electro-Ias N. 
V., 20-21 Prins Hendrikkade, Amster- 
dam. Photographs.* WTD 2/25/60. 


Norway 


Small craft reversible propellers and 
shaft assemblies. Direct or through 
agents. Sverre Nilsen, Jr., A/S. 
(wholesaler, retailer, export merchant) 
3b Prinsensgate, Oslo. Pamphlet.* 
WTD 2/8/60. 


Spain 

Electric motors up to 10 h.p. and in 
general electrical machinery built under 
international standards. Direct or 
through agents. Industrias Aguirena, 
S.A. (manufacturer and exporter), P. 
O. Box 1271, Erandio-Bilbao. Catalog.* 
WTD 3/10/60. 


Switzerland 


Weighing and dosing machines of all 
kinds. Fully automatic, high quality. 
Hasler 


Freres (manufacturer) 8 avenue de la 
Gare, colombier, Canton of Neuchatel, 
Bern. 


Catalog.* WTD 3/14/60. 








Marine Equipment 
Japan 

Inflatable rubber boats for one, two, 
three, four, or six men; life vests. Di- 
rect or through agents. Nissei Mercan- 
tile Co., Ltd., (manufacturer’s export 
agent), 12 Tamura-cho 2-chome, Shiba, 


.Minato-ku, Tokyo. WTD 5/9/60. 
Metals 
Thailand 

Household utensils, flatware, table- 
ware, and cutlery made of bronze. Fine 
quality, large quantities. Direct or 


through agents. Thai Novelty Co., Ltd. 
(export merchant), 929 Mahachai Rd., 
Bangkok. WTD 5/25/60. 


Silverware 
Spain 

Drinking sets, trays and candelabra, 
gilded insides and figured stems. Good 
quality, large quantities. Direct or 
through agents. Fabrica Plateria Roma 


(manufacturer), 51 Orense, Madrid 20. 
Photographs.* WTD 4/8/60. 


Textiles 
Spain 

Wool and cotton blankets and textiles, 
various types, large quantities. Textil 
Palentina, S. A. (manufacturer and 
exporter), P. O. Box 26, 49 Avenida de 


Jose Antonio, Palencia, Bilbao. WTD 
4/22/60. 


Thailand 


Handwoven Thai silk and handwoven 
cotton fabrics (100 per cent pure fa- 
brics) 40 in. length of pieces 40 to 50 
yds. Direct or through agents. Asso- 
ciated Exporters, Ltd., Partnership 
(export merchant), 5 Mawpet Lane, 
Siphya Road, Bangkok. WTD 1/12/60. 

Thai silk fabric, in various weights, 
colors, patterns. Suitable for home dec- 
oration, upholstery and men’s and 
ladies’ clothing. First quality. Direct 
or through agents. Thai Novelty Co. 
Ltd. (export merchant), 929 Mahachai 
Rd., Bangkok. WTD 5/25/60. 


Toys 
Japan 

Stuffed dolls and animals, fur-made 
animals, bending, hanging, comical 


types. Large quantities. Moriguchi 
Sangyo Co., Ltd. (manufacturer and 


exporter), 13 Kikuyabashi 1-chome, 
Asakusa, Daito-ku, Tokyo. Photo- 
graphs.* WTD 5/13/60. 


Wearing Apparel 


Netherlands 


Ladies’ dresses, blouses, jerseys and 
waistcoats. Medium price range. Cot- 
ton, wool, and “wevenit.” Direct or 
through agents. Eling Visser N. V. 
(manufacturer), 3 Rochussenstraat, 
Rotterdam. WTD 4/6/60. 
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EXPORT OPPORTUNITIES 








Commodities are wanted 
for direct purchase unless 
otherwise specified. 


Adhesives 


Italy 


Adhesives to glue copper sheets on 
plastic sheets. Laminati Plastici (im- 
porting distributor), Via Meravigli, 
Milan. WTD 5/28/59. 


Beauty, Barber Shop Equipment 


Norway 


Beauty and barbershop equipment. 
Direct purchase and agency. Mayol 
Peer Ruud (importing distributor, man- 
ufacturer, manufacturer’s agent), 15 
Tomtegaten, Oslo. WTD 2/12/60. 


Control Equipment 


Norway 


Nuclear controls and _ instruments. 
Direct purchase and agency. C. Grind- 
vold (manufacturer’s agent, distribu- 
ting importer), 16 Tidemansgate, Oslo. 
WTD 3/22/60. 

Automation controls and allied equip- 
ment for industry. Direct purchase 
and agency. B. M. Heede A/S (im- 
porting distributor, manufacturer’s 
agent, wholesaler, manufacturer), 74 
Sandakerveien, Oslo. WTD 3/2/60. 


Electrical Supplies, Equipment 


Ceylon 


Electrical goods. V. J. Rodrigo (im- 
porting distributor), 19 Keyzer St., 
Colombo 11. WTD 5/26/60. 


Netherlands 


Generator sets, electric motors. Trad- 
ing Co. late Hegt & Co. Ltd. (importer, 
exporter, manufacturer’s agent); 110 
Bankastraat, The Hague. WTD 
5/25/60. 


Filter Materials 


Italy 


Filter materials for beverage indus- 
try, including asbestos and cellulose 
powder, activated carbon, kieselguhr, 
used for filtering of beverages, beer, 
wines, and sugar, in quantities varying 
from 100 to 1,000 tons. Direct purchase 
and agency. Ha-Co Soc..r.l. (importer, 
sales agent handling machinery and 
raw materials for beverage industry), 
3 Piazza della Borsa, Trieste. WTD 
5/10/60. 


Foodstuffs 
Algeria 

Frozen mutton and dressed chickens. 
Direct purchase and exclusive agency. 
Societe Algerienne de Ravitaillement 
(Cormi et Compagnie, importing dis- 
tributor), 9 rue Olivier, Oasis-Kouba. 
WTD 5/3/60. 
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Ceylon 


Poultry. V. J. Rodrigo (importing 
distributor), 19 Keyzer St., Colombo 11. 
WTD 5/26/60. 


Household Appliances, Electrical 


lraq 


Air coolers (evaporative type), re- 
frigerators, and radio sets. Nadhim al 
Sayid Hassan Al Nasralla (importer, 
retailer of vegetable seeds, chemical 
fertilizers, radios and electrical house- 
hold appliances), Medan Sq., Karbala. 
Offers from interested U.S. firms pre- 
ferred in Arabic, if possiblee WTD 
5/19/60. 


Industrial Machinery 


Italy 


Machinery for manufacturer of elas- 
tic thread. Filpar (manufacturer of 
rubber strips), 6 Piazzetta Corridoni, 
Monza (Milano). WTD 12/2/59. 


Thailand 


Complete plant and machinery for 
production of hardboard from bamboo 
fiber. Manufacturer’s specification: 
Smallest type. The British Dispensary 
Co., Ltd. (importing distributor, manu- 
facturer’s agent, manufacturer), 1-3-5 
Corner Oriental Ave., New Rd., Bang- 
kok. Manufacturers of this machinery 
are urged to submit quotations with il- 
lustrated catalog and complete informa- 
tion. WTD 4/7/60. 


Leather 


Netherlands 


Sheep suede and pebble grain for 
manufacture of jackets. Van Delft & 
ter Berg (importing distributor), 160 
Grotestraat, Waalwiji. WTD 4/25/60. 


Machinery, Equipment 


Netherlands 


Road rollers and other roadbuilding 
equipment, concrete mixers, cranes, 
hoists, lifting equipment, and diesel en- 
gines. Trading Co. late Hegt & Co. 
Ltd. (importer, exporter, manufac- 
turer’s agent), 110 Bankastraat, The 
Hague. WTD 5/25/60. 


Medical Supplies 


Denmark 


Hypodermic needles. All types, spe- 
cialties. Direct purchase or agency. 
Monrad Christensen (importing distrib- 
utor, manufacturer’s agent), 74 Ven- 
nemindevej, Copenhagen O. WTD 
6/3/60. 


Notions 


Norway 


Buttons for garment industry. Mos- 
joen Veveri A/S (manufacturer, im- 
porting distributor), 23 Oscarsgate, 
Oslo. WTD 3/80/60. 





WORLD TRADE LEADS 


| WTD Reports for Sale 


To U.S. Firms 


Information on private foreign 
firms or individuals mentioned in 
the World Trade Leads and In- 
vestment Opportunities depart- 
ments of Foreign Commerce 
Weekly is available to U.S. busi- 
nessmen through World Trade 
Directory (WTD) reports. 

WTD reports include such in- 
formation as type of organization, 
sales territory, lines of goods 
handled, operation methods, size 
of business, capital, sales volume, 
trade and financial reputation, 
and other business information. 

These reports are available to 
qualified U.S. firms—or will be 
prepared on request—through the 
Commercial Intelligence Division, 
Bureau of Foreign Commerce, 
U.S. Department of Commerce, 
Washington 25, D.C., for $1 each. 
The reports also may be obtained 
through the Department’s Field 
Offices. 

Each request should specify the 
name and address of the firm or 
individual on which a WTD re- 
port is sought. 





























Pharmaceuticals, Medicinals 


Burma 


Medicines. Superior quality and 
popular brands. Direct purchase and 
agency. Than Myint Trading Co. (im- 
porter, wholesaler, retailer), 428/430 
Moguel St., Rangoon. WTD 3/7/60. 


Germany 


Fine organic compounds, and phar- 
maceutical raw materials. Direct pur- 
chase and exclusive sales agency for 
distribution through own channels. 
Chemikalien Aktiengesellschaft, (im- 
porting distributor, manufacturer’s 
agent), 10/12 Senckenberg-Anlage, 
Frankfurt am Main. WTD 4/28/60. 


Netherlands 


Pharmaceutical products, including 
antibiotics but excluding vitamins. 
Trading Co. late Hegt & Co., Ltd. (im- 
porter, exporter, manufacturer’s 
agent), 110 Bankastraat, The Hague. 
WTD 5/25/60. 


Phonograph Records 


Norway 


Monaural, stereophonic, and. ex- 
tended-playing phonograph records. 
Direct purchase and agency. Carl O. 
Lie (importing distributor, whole- 
saler), 7 Lokkeveien, Oslo. WTD 
4/21/59. 
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Seeds 


lraq 


Vegetable seeds of all kinds. Nadhim 
al Sayid Hassan Al Nasralla( importer, 
retailer of vegetable seeds, chemical 
fertilizers, radios, and electrical house- 
hold appliances), Medan Sq., Karbala. 
Interested firms should submit offers in 
Arabic, if possible. WTD 5/19/60. 


Stamps, Coins 


Australia 
Postage stamps, bank notes, and 
coins. K. & M. Duffy (retailer, distrib- 


utor by mail order), Box 2795, G.P.O., 
269 Military Rd., Cremorne, Sydney. 
WTD 5/27/60. 


Stationery 


Ceylon 


Stationery. V. J. Rodrigo (importing 
distributor), 19 Keyzer St., Colombo 11. 
WTD 5/26/60. 


Steel, Steel Products 


Germany 


Clad steel with platings of Cr-Ni and 
Cr-Ni-Mo steel, sheet, hot- and cold- 
rolled, of stainless special steel (Cr-Ni 
and Cr-Ni-Mo). Carl Canzler (manu- 
facturer, exporter of apparatus and 
plants for chemical industry) , 332 Koel- 
nerlandstrasse, Dueren/Rhld. WTD 
4/25/60. 


Netherlands 


Steel, particularly mild, plane, and 
corrugated. Trading Co. late Hegt & 
Co., Ltd. (importer, exporter, manu- 
facturer’s agent), 110 Bankastraat, The 
Hague. WTD 5/25/60. 


Synthetic Resins 


Germany 


Polyamide waste, in 10- to 15-ton lots. 
Direct purchase and agency on commis- 
sion basis. Schaette, Lindner & Co. 
(importer), 152 Eickenefstrasse, Moen- 
chengladbach. WTD 3/14/60. 


Tools 


Portugal 


Machine tools, as well as welding 
equipment and accessories, electrical 
equipment, industrial supplies, socket 
screws, and other items. Direct pur- 
chase and agency. Gomes de Castro & 
Irmao, Lda. (importer, wholesaler), 
229 Rua Guedes de Azevdeo, Oporto. 
WTD 5/25/60. 


Watchmakers’ Supplies 
Netherlands 


Watch parts, accessories, and watch- 
makers’ tools. High quality. Handels- 
en Industriele Ondernemingen Justin 
Heygele-Stella N.V. (importing distrib- 
utor), 15 Fort Willemweg, Maastricht. 
WTD 9/3/59. 
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Wearing Apparel 


Germany 


Leather jackets in calf-nappa-leather. 
First quality, 12,000 pieces. Direct 
purchase and agency from U.S. manu- 
facturer which should be able to supply 
above quantity within 2 to 3 months 
by end of this year. C. H. Weiss 
(broker, manufacturer’s agent), 92 
Schmerzfeld, Roetgen Krs. Monschau. 
WTD 5/27/60. 


Norway 


Work clothing for men and boys. S. 
Sordal (importing distributor, whole- 
saler, retailer), 5 Skagen, Stavanger. 
WTD 5/18/60. 


AGENCY OPPORTUNITIES 


Excluswe distributorship 
wanted only if specified. 





Battery Cases 


Indonesia 


Battery containers for motorcars, in- 
cluding accessories such as cell lids, 
vent plus and overall covers. Detailed 
outermeasurements and requirements.* 
P. T. Indevitra (Indonesian Develop- 
ment Industrial and Trading Corp., 
Ltd., importing distributor), 9 Kali 
Besar Timur, Djakarta. WTD 9/2/59. 


Building Materials 


England 


Building materials. Overseas Agen- 
cies (manufacturer’s agent), Spellow 
Pl., Liverpool 3, Lancashire. WTD 
2/10/60. 


Containers 


Venezuela 


Novelty glass bottles of animal shape 
for perfumes. Associated Enterprises 
(manufacturer’s agent), Avenida Pres- 
idente Medina, Las Acacias Edif. Pala- 
tino, Caracas. WTD 5/3/60. 


Fibers, Synthetic 


Norway 


Synthetic staple fiber and filaments, 
including polyamides, polyvinyl, and 
polyesters. First grade and substand- 
ards. Scandiawool A/S (manufac- 
turer’s agent), 17 Raadhusgaten, Oslo. 
WTD 5/10/60. 


Foodstuffs 
England 

Canned foodstuffs. Overseas Agen- 
cies (manufacturer’s agent), Spellow 


Pl., Liverpool 3, Lancashire. 
2/10/60. 


WTD 


Germany 

Frozen fowl and fryers, fowl and 
fryer backs and necks; turkeys and 
turkey parts; lard, fatbacks, livers, and 


. (manufacturer’s agent), 


- kidneys; canned chickens in 3-lb. 4-o0z. 


tins; and canned goods including 
peaches, apricots, pineapple, string 
beans, asparagus tips, center cuts and 
cuts, unsweetened pineapple juice, 
grapefruit juice, lemon juice in No. 2 
cans, and in 46-oz. and 8-oz. cans. 
Wholesale quantities. Werner Simon 
32 Heiden- 
kampsweg, Hamburg. WTD 5/19/60. 


Footwear 


British Guiana 


Footwear of all types for men, women, 
and children. I. M. Compton Assanah 


& Co. (commission merchant), 232 
Camp and Middle Sts., Georgetown. 
WTD 5/19/60. 
Forest Products 
Italy 

Longleaf pitch pine lumber and 


timber, Douglas fir, and hemlock lum- 
ber. Elio Lucarelli (sales agent), 19 
Via Castagnola, Genoa. WTD 5/31/60. 


General Merchandise 
Belgium 

All kinds of articles for barter trade. 
Agency sought on exclusive basis from 
U.S. manufacturers. Intercontinents— 
Import-Export (import-export firm), 5 
Avenue Jeanne, Rixensart. WTD 
4/28/60. 


Industrial Machinery, Equipment 
Australia 


Machinery, tools, and engineers sup- 
plies, electrical and electronic equip- 
ment and components, instruments, and 
industrial raw materials. Agency sought 
from U.S. manufacturers. Firm will 
also assist U.S. firms in locating Aus- 
tralian manufacturers interested in 
licensing arrangements. Indeva Indus- 
trial Development Associates Pty., Ltd., 
(L. Mandl, sales agent for electrical 
equipment), 15 Heath St., Randwick, 
N.S.W. WTD 4/4/60. 


Belgium 

New forklifts for Belgium and Grand 
Duehy of Luxembourg. Etablissements 
Albert Havelange (importer, exporter 
of automotive and industrial surplus 


equipment), 19 Avenue des Jacinthes, 
Brussels. WTD 1/16/57. 


Paint Materials 


Brazil 


Chemical products for paint industry, 
such as pigments and titanium. Sopaq 
—Produtos Quimicos, Ltda. (manufac- 
turer’s agent; commission merchant), 
Rua Xavier de Toledo 316 s/501, Sao 


Paulo. WTD 5/19/60. 
Denmark 
Pigments and fillers for paints; 


driers and other auxiliaries for paint 
industry; and alkyd resins. Brodr. 


Foreign Commerce Weekly 








mal 


inj 


nen, 
nah 

232 
wn. 


and 
‘um- 


760. 


ade. 
‘rom 
ts— 
1), 5 
VTD 


if 


sup- 
quip- 
and 
ught 

will 
Aus- 
1 in 
idus- 
Ltd., 
vical 
wick, 


‘rand 
nents 
orter 
rplus 
ithes, 


istry, 
Sopaq 
ufac- 
ant), 
» 5ao 


aints ; 
paint 
3rodr. 


feekly 








Waagepetersen (importing distributor, 
manufacturer’s agent), 40 Norregade, 
Copenhagen K. WTD 6/3/60. 


Paper 
Venezuela 


Paperboard. Especially interested in 
lightweight, white, printable paper- 
board for packaging of pharmaceutical 
products. Associated Enterprises (man- 
ufacturer’s agent), Avenida Presidente 
Medina, Las Acacias Edif. Palatino, 
Caracas. WTD 5/3/60. 


Pharmaceuticals 


Venezuela 
Vitamins, in bulk for sale to pharma- 


ceutical industries and _ laboratories. 
Associated Enterprises (see previous 
listing). + 

Plastics 

Denmark 


Raw materials for plastic goods, aux- 
iliaries for plastic industry. Brodr. 
Waagenpetersen (importing distrib- 
utor, manufacturer’s agent), 40 Norre- 
gade, Copenhagen K. WTD 6/3/60. 


Ranges 


Venezuela 
Kitchen ranges, built-in type, gas and 
electric. Cocinas Americanas, C.A. 


(importing distributor, manufacturer’s 
agent), Centro Comercial Los Palos 
Grandes, Ave. Francisco de Miranda, 
Aptdo. 5134, Caracas. WTD 5/26/60. 


Refrigerators 
Venezuela 

Household _ refrigerators. Cocinas 
Americanas, C.A. (see previous list- 
ing). 


Rubber Materials 


Denmark 

Synthetic rubber and dispersion of 
synthetic rubber; accelerators, antioxi- 
dants, stabilizers, fillers, and other 
auxiliaries for rubber industry. Brodr. 
Waagepetersen (importing distributor, 
manufacturer’s agent), 40 Norregade, 
Copenhagen K. WTD 6/3/60. 


School Supplies 
Tunisia 
School supplies. Rene Bourgeois 


(manufacturer’s agent), 14 rue Victor 
Hugo, Tunis. WTD 5/25/60. 


Textiles 


British Guiana 

Piecegoods of all types. I. M. Comp- 
ton Assanah & Co. (commission mer- 
chant), 232 Camp and Middle Sts., 
Georgetown. WTD 5/19/60. 
Canada 

Floor coverings, drapery fabrics, and 
house furnishings. Agency sought from 


June 27, 1960 


U.S. manufacturers. Oscar G. Thomp- 
son & Co., Ltd. (manufacturer’s agent), 
Room 414, 1405 Peel St., Montreal. 
WTD 6/3/60. 


Wearing Apparel 
British Guiana 

Clothing, including underwear, as 
well as handbags, wallets, belts, and 


novelties. I. M. Compton Assanah & 
Co. (see previous listing). 


England 
Clothing. Overseas Agencies (manu- 


facturer’s agent), Spellow Pl., Liver- 
pool 3, Lancashire. WTD 2/10/60. 


Norway 


Knitwear for women and children. 
Eiris & Co. (manufacturer’s agent), 8 
Tordenskioldsgate, Oslo. WTD 2/25/60. 

Knitwear for men, women, and chil- 
dren. . Kai Langebeck (manufacturer’s 














agent), 9 Langesgate, Oslo. WTD 
9/9/59. 
FOREIGN 
VISITORS 
Argentina 


Guillermo Aguerrondo, representing 
AETA, Asociacion de Empresarios 
Transporte Automotor; Chevallier, 
Sociedad Anonima de Transportes; 
Micromar, Sociedad de Transportes, 
Diagonal Roque Saenz Pena 730, Bue- 


nos Aires. Interested in purchase of 
passenger transportation vehicles 
(buses). Seeks technical information 


on legislation ruling transportation 
companies—federal, state, and munici- 
pal—and organization of transporta- 
tion companies. Was scheduled to 
arrive June 15 New Orleans for 40-day 
visit. U.S. address: c/o Consulate 
General of Argentina, 12 W. 56th St., 
New York, N.Y.; and Argentina Em- 
bassy, 1600 New Hampshire Ave. NW., 
Washington, D.C. Itinerary: New Or- 
leans, Chicago, New York, Boston, 
Philadelphia, Washington, St. Louis, 
Los Angeles, and San Francisco. 


Australia 


R. B. Burgess, representing Pater- 
son, Laing & Bruce, Ltd., 2 Wyngard 
St., Sydney. Interested in direct pur- 
chases of cotton textile fabrics of all 
kinds from manufacturers. Scheduled 
to arrive July 1 via Los Angeles for 3- 
week visit. U.S. address: c/o Austra- 
lian Government Trade Commissioner, 
636 Fifth Ave., New York, N.Y. Itin- 
erary: Los Angeles and New York. 

H. F. Ley, representing Broken Hill 
Proprietory, Ltd., P.O. Box 196, New- 
castle. Interested in techniques in steel 
production in U.S., and in possible in- 


WORLD TRADE LEADS 


direct purchases of equipment con- 
nected with steel industry. Seeks tech- 
nical information on general up-to-date 
methods of steel production. Scheduled 
to arrive July 1 via New York for 
1-month visit. U.S. address: c/o G. A. 
Campbell, 100 Park Ave., New York, 
N.Y. Itinerary: New York, Pittsburgh, 
and Chicago. 

John F. Lyon, representing Bebarfals 
Ltd., Cnr. George & Park Sts., Sydney. 
Interested in appointing purchasing 
agent to cover fields of furniture and 
furnishings, including novelties, glass- 
ware, woodware, toys, and kitchenware; 
also in direct purchases of above items 
at time of visit. Scheduled to arrive 
July 2 via New York for 8-day visit. 
U.S. address: c/o Australian Govern- 
ment Trade Commissioner, 636 Fifth 
Ave., N.Y. Itinerary: New York and 
Los Angeles. 

Denis James Martin, representing 
Warman Equipment (N.S.W.) Pty., 
Ltd., 18-24 Dickson Ave., Artarmon. 
Interested in investigating possibility 
of establishment of company in U.S. 
(jointly with U.S. interests) to manu- 
facture mining and metallurgical equip- 
ment; also in being licensed by U.S. 
companies to manufacture equipment 
of similar nature in Australia. Sched- 
uled to arrive July 7 via New York for 
2-month visit. U.S. address: c/o Titan- 
ium Alloy Manufacturing Co., 111 
Broadway, New York, N.Y. Itinerary: 
New York, Chicago, San Francisco, 
and other cities as required. 

James Tullock, representing Euro 
Tool Co. Pty., Ltd., 600 Princes High- 
way, St. Peters. Interested in licensing 
arrangements with U.S. companies 
desirous of having hand tools and 
builders’ hardware manufactured and 
marketed in Australia, or in affiliations 
with U.S. companies, as well as agen- 
cies for these items. Scheduled to ar- 
rive July 3 via New York for 1-month 
visit. U.S. address: c/o Australian 
Government Trade Commissioner, 636 
Fifth Ave., New York, N.Y. Itinerary: 
New York, Cleveland, San Francisco, 
and other cities as required. 


Brazil 


Marco Mehler, representing Adatex 
S/A—Industrial e Comercial, Rua 
Maria Borba 22, Sao Paulo. Interested 
in purchasing chemical products and 
machinery for his latex thread indus- 
try; also in entering into licensing 
agreement with U.S. manufacturer of 
latex thread. Seeks technical informa- 
tion regarding operation and main- 
tenance of machinery he will purchase. 
Was scheduled to arrive June 11 via 
New York for 60-day visit. U.S. ad- 
dress: None given. Itinerary: New 
York, Fall River (Mass.), and Akron, 
as well as other cities where leading 
manufacturers of foregoing products 
and machinery are located. 
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India 


K. R. Kothandraman, representing 
K. R. Kothandraman & Co. Pvt., Ltd. 
(manufacturer), Indian Chamber 
Buildings, P.B. No. 1555, Madras 1, 
Madras State. Interested in manufac- 
ture of electrical and allied equipment 
in South India. Seeks technical infor- 
mation and financial collaboration for 
manufacture of above equipment. Was 
scheduled to arrive June 24 via New 
York for 6-week visit. U.S. address: 
c/o Columbia Technical Corp., 6102 
3ist Ave., Woodside 77, N.Y. Itinerary: 
Washington, Pittsburgh, Chicago, Phil- 
adelphia, St. Louis, Los Angeles, San 
Francisco, Miami, and Detroit. 


lraq 


Morris Ibrahim Mashal, representing 
The Asiatic Trading Corp., Khan Mah- 
mood Shabander, Mustansir St., Bagh- 
dad. Interested in expanding business 
relations with U.S., and particularly 
in contacting suppliers of rice, wheat, 
and textiles. Scheduled to arrive first 
half of July via New York for 1-month 
visit. U.S. address: c/o Albert Mashal, 
310 West End Ave., New York 25, N.Y. 
Itinerary: New York and Houston. 


israel 


S. Berman, general manager, repre- 
senting Tagar Co., Ltd., 13 Petach 
Tikvah Rd., P.O. Box 1470, Tel Aviv. 
Interested in U.S. suppliers of surplus 
automotive parts, accessories, and com- 
ponents, including engines, transmis- 
sions, and rear axles. Was scheduled 
to arrive June 25 via New York for 1- 
month visit. U.S. address: c/o L. Grod- 
wohl & Son, 15 Moore St., New York 4, 
N.Y. Itinerary: New York, Detroit, 
Chicago, Indianapolis, Toledo, and 
Oklahoma City. 

Nissan Shapiro, representing The 
Standard Commission and Trading Of- 
fice, 83 Ein Vered St., P.O. Box 150, 
Tel Aviv. Interested in establishing 
fireworks plant in Israel under U.S. 
license. Seeks technical information 
and wishes to study production meth- 
ods and processes in connection with 
above. Was scheduled to arrive first 
half of July via New York for 3- to 
4-month visit. U.S. address: c/o Z. 
Feinstein, Box 1023, Miami Beach, Fla. 
Itinerary: New York, Boston, Phila- 
delphia, Miami, and Dayton (Ohio). 
Japan 

Tasuku Okuyama, and Masaru Nishi- 
zawa, representing Tokai Malleable 
Casting Co., Ltd. (manufacturer of 
malleable iron products), No. 20, 2- 
chome, Jinno-cho, Atsuta-ku, Nagoya. 
Interested in manufacture of malleable 
iron suspension caps for large electric 
insulators, malleable iron parts for roll- 
ing stock, automobiles, and industrial 
machinery. Were scheduled to arrive 
June 15 via Seattle for 30-day visit. 
U.S. address: c/o Mitsubishi Interna- 
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tional Corp., Los Angeles Branch, 523 
W. 6th St., Los Angeles 14, Calif. 
Itinerary: Seattle, Portland, San Fran- 
cisco, Oakland, and Los Angeles. 


Mexico 


Ing. Gonzalo Quijano, Cuba No. 317, 
Colonia Vista Harmosa, Monterrey, 
Nuevo Leon. 
construction firms, and firms that 
might be interested in financing con- 
struction of business buildings in Mon- 
terrey. Was scheduled to arrive June 
15 via Laredo, Tex., for 20-day visit. 
U.S. address: c/o Edward Grey Hal- 
stead, Jensen & Halstead, Architects 
and Engineers, 228 North La Salle St., 
Chicago 1, Ill. Itinerary: Dallas, Chi- 
cago, Cleveland, and New York. 


Morocco 


Jacques Delassus, representing Soci- 
ete Marocaine Delassus Freres, 89 
Blvd. Moulay Ismail, Casablanca. In- 
terested in fruits, including oranges, 
grapefruit, and lemons, and in vege- 
tables, including potatoes and tomatoes. 
Seeks technical information on produc- 
tion, transformation, and commerciali- 
zation, marketing and research, and 
selling in terminal markets. Was 
scheduled to arrive June 15 via New 
York for 50-day visit. U.S. address: 
c/o Western Fruit Grower, 251 Kearny 
St., San Francisco 408, Calif. Itinerary: 
New York, Washington, Weslaco 
(Tex.), San Francisco, Los Angeles, 
Yakima (Wash.), and Chicago. 
Nigeria 

Chief T. A. Oni, representing T. A. 
Oni & Sons, Ltd. (contracting firm), 
P.O. Box 282, Ibadan. Interested in 
employing U.S. purchasing agent for 
heavy machinery; and in visits to U.S. 
contractors and road and bridge build- 
ing sites. Scheduled to arrive July 5 
via New York for 3-week visit. U.S. 
address: c/o Nigeria Office, 575 Lexing- 
ton Ave., New York 22, N.Y.; or Ni- 
geria Liaison Office, 500 Dupont Circle 


Bldg., Washington, D.C. Itinerary: 
New York and Washington. 
Pakistan 

Mohammadali K. Panjwani, repre- 


senting Orient Trading (Pak) Corp. 
and Ghulamali Kassimali & Co., He- 
mani Mansion, Bunder Rd., Opp. 
K.M.C. Bldg., Karachi. Interested in 
import of fertilizers, insecticides, pesti- 
cides, and in export of sports goods, 
jute and jute products, and cotton 
waste. Desires to establish import- 
export business through normal com- 
mercial channels, and also on barter 
basis. Seeks technical information on 
processing of mineral ore and litera- 
ture on mineral ore concentration 
plants. Scheduled to arrive July 1-7 
via New York for 8-week visit. U.S. 
address: c/o M. Peisser, Sales Manager, 
Squibb International, 745 Fifth Ave., 


Interested in contacting _ 


New York, N.Y. Itinerary: Chicago, 
Los Angeles, San Francisco, and Roch- 
ester. 
Philippines 

Agustin L. Climaco, representing A. 
L. Climaco Industries and Cebu Fi- 
nancing Co., 240 Magallanes St., Cebu 
City. Interested in export of rattan 
and wooden furniture, and in observing 
U.S. furniture trends. Seeks technical 
information on possible licensing ar- 
rangement for innerspring mattress 
manufacture. Was scheduled to arrive 
June 13 via San Francisco for 2-month 
visit. U.S. address: c/o Dr. Leon V. 
Casals, King’s County Hospital, Brook- 
lyn, N.Y. Itinerary: San Francisco, 
Detroit, New York, and Washington. 


Thailand 


Yon Gin Lim, representing Atlantic 
Trading Co., Ltd., and Bangkok Con- 
struction Co., Ltd., 1/12 Suapa Rd., 
Bangkok. Interested in import of 
pharmaceutical specialties, fine chemi- 
cals, pharmaceutical manufacturing ma- 
chinery, and construction materials of 
all kinds. Seeks technical information 
on pharmaceutical manufacturing 
methods and techniques. Intends to 
build pharmaceutical factory either as 
joint venture or on royalty basis. 
Scheduled to arrive early part of July 
via New York for 3-month visit. U.S. 
address: c/o Herbert Kann Co., Inc., 
246 Fifth Ave., New York, N.Y.; and 
R. P. Scherer Corp., Detroit, Mich. 
Itinerary: New York, Newark, Phila- 
delphia, Detroit, Chicago, Denver, Los 
Angeles, San Francisco, and Washing- 
ton, D.C. 





NEW TRADE LISTS 
AVAILABLE 











The Commercial Intelligence Divi- 
sion has published the following 
new trade lists of which mimeo- 
graphed copies may be obtained by 
firms domiciled in the United 
» States from this Division and from 
Department of Commerce Field Of- 
fices. The price is $2 a list for 
each country. 
Most of these lists are prefaced by 
a brief review of basic trade and 
industry data collected in making 
the compilations. All are dated 
June. 


American Firms, Subsidiaries and Af- 
filiates—The Netherlands. 

Hardware Importers and Dealers— 
Union of South Africa. 

Iron, Steel and Building Material Im- 
porters and Dealers—Haiti. 

Musical Instrument Importers and 
Dealers—Switzerland. 

Photographic Supply Dealers and Pho- 
tographers—France. 

Textile, Clothing and Hosiery Import- 
ers and Dealers—Madagascar. 
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INVESTMENT OPPORTUNITIES 








Belgian Producers 
Seek U.S. Investors 


Licensing and investment opportuni- 
ties have been proposed by two firms in 
Belgium. 

Ateliers Sainte Barbe S.A. offers to 
manufacture under license or establish 
a joint venture with a U.S. Company 
to introduce its products in the Common 
Market. The Belgian firm primarily 
is engaged in making steel structures 
for industrial buildings, bridges, tanks, 
silos, hoppers, heavy boilers,’ mining 
equipment, rolling stock, hopper wag- 
ons, barges, and pontoons. It reportedly 
turns out about 500 tons of products 
a month and employs 300. The plant 
is located in Eisden, about 75 miles 
from Brussels, and occupies a surface 
area of nearly 30 acres, 5 of which are 
under roof. 

Interested firms are invited to write 
to V. Lagasse de Locht, President, Ate- 
liers Sainte Barbe S.A., Eisden, Bel- 
gium. 

Financial participation in the opera- 
tion of a modern poultry and hatchery 
enterprise is offered by Morgenstond 
Verbrugge Broeders and Zuster, Tie- 
gem, Belgium. 

The firm, said to be important Bel- 
gian manufacturers of bird seed and 
feedstuffs, also are poultry breeders 
with their own experimental farms 
and hatcheries. Financial assistance is 
sought to acquire an additional enter- 
prise in which the firm has an interest, 
said to cover 12 hectares with 25 mod- 
ern poultry sheds to accommodate 150,- 
000 chickens. The hatcheries can handle 
250,000 eggs when fully operated. 





Northern Ireland Offers 
New Industry Facilities 


In a new publication entitled “North- 
ern Ireland for Comprehensive Indus- 
trial Development Facilities,” the Gov- 
ernment of Northern Ireland provides 
details of investment opportunities in an 
area which already has attracted in- 
vestment by U.S. corporations. 

The brochure contains information on 
taxes, profits, markets, financial assist- 
ance, sites, factories, services, labor, 
training, housing, transport, and a de- 
scription of some undertakings estab- 
lished in Northern Ireland since 1945. 
Copies are available upon request from 
the Trade Development Division, Bu- 
reau of Foreign Commerce, Washing- 
ton 25, D.C. 

Interested firms also are invited to 
write directly to the Northern Ireland 
Representative, British Industrial De- 
velopment Office, P.O. Box 206, Murray 
Hill Station, New York 16, New York. 


June 27, 1960 


U. S. Patents, Processes, Techniques, 
Under License, Sought by U. K. Firms 


Licensing arrangements with U.S. manufacturers are sought by 
six firms in England. Direct correspondence at the addresses given 


is invited. 


Supplemental data are available for review on loan from the Trade 
Development Division, Bureau of Foreign Commerce, U.S. Depart- 
ment of Commerce, Washington 25, D.C., as indicated by symbol (*). 


@ A license for production and dis- 
tribution throughout the United King- 
dom of a U.S. line of gramophone rec- 
ords is sought by Ember Records (In- 
ternational), Ltd., 140a Shaftesbury 
Avenue, Cambridge Circus, London, 
W.C.2. 

A recording and publishing company 
established in 1958, Ember Records, 
wishes to expand and diversify its ac- 
tivities to include similar U.S. products. 
Present interest centers upon L.P. and 
E.P. material although standard 45 
singles will be considered. 

The company claims to have full dis- 
tribution and pressing facilities. Dis- 
tribution rights would be required for 
the British Commonwealth, excluding 
Canada, its possessions, and islands. 

@ Technifon Ltd., 135 Euston Road, 
London, N.W.1, manufacturer of sap- 
phire and diamond gramophone needles 
and assemblies, wishes to enter into a 
licensing arrangement with a U.S. firm 
for the manufacture or assembly of 
small components for’ distribution 
throughout the British and European 
markets. 

The firm, said to be one of the largest 
manufacturers of sapphire and diamond 
gramophone needles and assemblies in 
Europe, claims to have wide experience 
in the gramophone radio tape-recording 
and electrical components trade. Fac- 
tory premises are located in an indus- 
trial section of London. The plant is 
said to be well equipped to manufacture 
or assemble small components calling 
for great accuracy and precision. 

@ A license for the manufacture in 
the United Kingdom of a standard 
U.S. line of products in the electronics 
field is sought by Clifford & Snell, Ltd., 
32 Carshalton Road, Sutton, Surrey. 

The company manufactures electrical 
and electronic communication and con- 
trol equipment for marine and indus- 
trial use, including portable emergency 
radio equipment for ships’ lifeboats 
and inflatable life rafts, logarithmic 
ratemeters, and discriminators for re- 
actor instrumentation. Specialized 
“talk-down” equipment also is manu- 
factured for London and other U.K. 
airports and special radar display units 
for the Ministry of Civil Aviation. The 
English firm would like to augment its 
activities to include standard electronic 





suiiein-2 for which a steady demand 
exists. 

Clifford & Snell, Ltd., expressed in- 
terest in obtaining U.S. patents, proc- 
esses, techniques, machinery, and equip- 
ment and in return offers to provide 
royalty payments on all products manu- 
factured.* 

@ A licensing arrangement with a 
U.S. firm for the manufacture in the 
United Kingdom of items applicable to 
the aviation industry, particularly in 
the field of aircraft flight and ground 
equipment, is proposed by Field Air- 
craft Services, Ltd., 72 Wigmore Street, 
London, W.1. 

Established in 1935 for the manufac- 
ture of aeronautical equipment, the 
firm claims to have expanded its front- 
line servicing to include provisioning of 
many specialized items. Field Aircraft 

(Continued on page 36) 





Burmese Mining Area 
Available for Sale 


Property of Mawchi Mines (1957), 
Ltd., producing wolfram, sheelite, and 
tin concentrates under mining lease, 
coverng 10 square miles, is offered for 
sale by the liquidators. 

The mine reportedly has been placed 
on a care and maintenance basis with 
no underground production since De- 
cember 1958. Machinery and equipment 
are said to be well maintained for start- 
ing underground operations on short 
notice. Surface operation has continued 
with an average monthly production of 
10 tons of concentrates. Proved ore re- 
serves of the mine are estimated at not 
less than 500,000 tons carrying 1.54 per- 
cent wolfram. 

A list of fixed assets, which include 
300 buildings for housing, office, power- 
houses, mine plant, and equipment, is 
available for loan from the Trade De- 
velopment Division, Bureau of Foreign 
Commerce, U.S. Department of Com- 
merce, Washington 25, D.C. Interested 
firms also are.invited to write to the 
Liquidators, Mawchi Mines (1957) Ltd., 
517 Merchant St., Rangoon, Burma. 
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Australian Producers 
Want U. S. Licensors 


Licensing arrangements for’ the 
manufacture in Australia of storage 
batteries, paint and petroleum prod- 
ucts, light engineering, wholesale and 
retail outlets for hardware and sport- 
ing goods, and U.S. manufacturing 
rights for an electronic machinery 
guard are sought by five Australian 
firms. 


e Industrial Storage Batteries, Pty., 
Ltd., Perth, seeks technical assistance 
and license agreements to expand pres- 
ent manufacturing of storage, railway, 
and car batteries. Write to Industrial 


Storage Batteries Pty., Ltd., Perth, 
Western Australia. 
e Synthetic Lubricants Pty., Ltd., 


manufacturers of a wide variety of 
products connected with the petroleum 
and paint industries, seeks a license to 
manufacture additional surface coat- 
ing lines such as antiskimming agents, 
new organometallic fungicides, light sta- 
bilizers (plastics), thixotropic agents, 
etc. Petroleum linese of interest are 
viscosity index improvers, dewater- 
ing compounds, corrosion preventatives, 
and antioxidants, etc. Seeks licensing 
agreements with full technical assist- 
ance. Write to Synthetic Lubricants 
Pty., Ltd., 315 Burns Bay Road, Lane 
Cove, N.S.W., Australia. 


e Jaylee Engineering, Ltd., engaged 
in light engineering, mainly subcon- 
tracting for the automotive, appliance, 
and firearm industries, is interested in 
manufacturing products under license 
which would supplement present pro- 
duction. Write to Jaylee Engineering, 
Ltd., Provident Avenue, Glynde, South 
Australia. 


e Victoria Car Services Pty., Ltd., 
proposes the formation of a subsidiary 
company to operate a number of re- 
tail and wholesale outlets including 
showrooms, ample parking facilities, 
and installation bays. The merchandise 
to be stocked will include a comprehen- 
sive range of automotive accessories 
and spare parts, boats and boating ac- 
cessories, general recreational lines, and 
related items. 

It is the company’s intention to- de- 
velop a chain of these stores on a na- 
tional basis, all operating under the 
name of Jayco Pty., Ltd. Several sites 
already have been purchased in Mel- 
bourne to initiate the program. The 
company is interested in a U.S. firm 
already established in a similar type of 
business operation with a view to gain- 
ing technical know-how and financial in- 
vestment in the form of a stockholding. 
Write to Alfred Shiff, Managing Direc- 
tor, Victoria Car Services, Pty., Ltd., 
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157-163 Pelham St., Carlton, Melbourne, 
Victoria. 


e Pradco Pty., Ltd., sole distriubtors 
of the products manufactured by Elec- 
tronics Associated, Sydney, wishes to 
get in touch with U.S. firms interested 
in manufacturing under license, the 
“Multi-Scan” electronic machinery 
guard made by this firm. The guard is 
said to be designed for hand-fed presses 
and guillotines, engineered for maxi- 
mum operating efficiency with minimum 
maintenance. A copy of the brochure 
is available for loan from the Trade 
Development Division, Bureau of For- 
eign Commerce, U.S. Department of 
Commerce, Washington 25, D.C. In- 
terested firms also are invited to write 
to Pradco Pty., Ltd., Bank of New 
South Wales Chambers, 35 Darling- 
hurst Road, Kings Cross, Sydney, 
N.S.W., Australia. 





Auckland Firm Wants 
Steel Items License 


Licensing arrangements with U.S. 
firms for the mnaufacture or processing 
of steel and metal products such as 
hardware, construction items, automo- 
tive accessories, metal stampings and 
molds, household equipment, machinery, 
or a wide range of items based on steel 
or other metal is proposed by Fletcher 
Steel & Engineering Companies, Ltd., 
of Auckland. 


The New Zealand company supplies 
steel and other metal goods to the con- 
struction industry and manufactures 
some mechanical equipment for the au- 
tomotive industry. The company is as- 
sociated with Fletcher Holdings, said to 
be one of the largest business estab- 
lishments in New Zealand, with a wide 
distribution organization. 

Interested firms are invited to cor- 
respond with Fletcher Steel & Engi- 
neering Companies, Ltd., Great South 
Road, Penrose, Auckland, New Zealand. 





Engineering Facilities 
Offered in South Africa 


The manufacture of engineering 
equipment of all kinds, either under 
license or on a subcontracting basis, is 
sought by the Benoni Engineering 
Works & Steel Foundry, Pty., Ltd., 
P.O. Box 5039, Benoni South, Trans- 
vaal, South Africa. 


A large steel and iron foundry with 
heavy and light engineering divisions 
reportedly is operated by the firm. Over 
500 workers are employed. Gears, steel 
castings, crushers, and other engineer- 
ing products now are manufactured by 
Benoni. 


- 


Capital for Housing 
Asked in Costa Rica 


U.S. financial and technical assist- 
ance for the establishment of a com- 
pany to manufacture and construct pre- 
fabricated or precut homes in Costa 
Rica are sought by Compania Nacional 
Financiera S.A. (FINSA) of San Jose. 

FINSA, a home development and fi- 
nacing group, has been actively en- 
gaged in the purchase of raw lands 
which subsequently are improved and 
subdivided. The firm also builds and 
sells homes and makes home loans. In 
cooperation with the U.S. investor, 
FINSA~plans to market a prefabri- 
cated home of interest to the vast stead- 
ily employed group in Costa Rica that 
otherwise does not qualify for public 
housing as sponsored by the Insti- 
tuto Nacional Vivienda y Urbanismo 
(INVU). 

U.S. firms experienced in the mar- 
keting of prefabricated homes and in- 
terested in the investment proposal are 
asked to furnish a description of the 
machinery and equipment required for 
the project, including an indication of 
the size of building required, area of 
land for the building and installations, 
and an estimated cost of all such as- 
sets. 


A modest capital investment would 
be welcomed. In this connection, in- 
terested parties are asked to submit a 
proposed finance plan, required interest 
return, term of loan, and minimum cap- 
ital return assured from the invest- 
ment. Firms also are asked to furnish 
a description of the work plans, pos- 
sible designs of the prefabricated 
homes, and the basic construction ma- 
terials needed. (FINSA reportedly 
owns and operates a lumber treatment 
kiln, the Industrial Osmosales Ltda.). 


Interested firms should write directly 
to Compania Nacional Financiera S.A. 
(FINSA), Apartado 4488, San Jose, 
Costa Rica. 





Japan Firm Wants To Make 
Woodpulp Industry Pumps 


A license for the manufacture of 
pumps specifically used in the wood- 
pulp industry is sought by the Sugi- 
hara Pump Manufacturing Co. of Ja- 
pan. 


Main items now produced include 
volute, turbine, bladeless, septic, and 
automatic suction pumps. 

Interested firms are invited to write 
to Sugihara Pump Manufacturing Co., 
Ltd., 4-1 Saiwaimachi, Nagasaki-shi, 
Japan. 
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Cannery License Sought 
By Netherlands Firm 


A manufacturing agreement 
with a U.S. food canner for pro- 
duction in the Netherlands of 
canned fish, fruits, and vegetables 
is sought by N.V. Zuiderdel, a 
potato and vegetable wholesaling 
and refrigeration storage firm lo- 
cated in an agricultural district of 
northwestern Netherlands. 

The firm has an affiliate which 
manufactures potato chips, close 
association with a large fishery 
which could supply fish for a can- 
nery, and easy access to local 
fruits and vegetables. A _ license 
is sought with a U.S. cannery to 
develop and promote the sales of 
canned foods in the European 
Common Market. 


Interested firms are invited to 


write to N.V. Zuiderdel, 5 Sta- 
tionsweg, Broek op Langendijk, 
Netherlands. 





Luxembourg Foundry 
Seeks New U.S. Lines 


A manufacturer of pumps and fau- 
cets, Fonderie et Ateliers of Mersch, 
Luxembourg, wishes to produce a com- 
patible line under license or contract 
to a U.S. company. 

The foundry, mechanical shops, and 
warehouse total 32,280 square feet. 
Capacity of the smelting plant is esti- 
mated at 155 tons a month or 180 
tons at peak operation. An additional 
80 tons could be handled through modi- 
fication of present equipment. 

The plant is equipped to handle 
molded iron castings by machine and 
hand, bronze and other hard castings, 
and aluminum castings. Metal lathes 
reportedly turn pieces from 350 mm. in 
diameter and 1,400 mm. in length to 
1,000 mm. in diameter to 800 mm. in 
length. Milling and grooving equip- 
ment, according to the firm, is capable 
of working with 300 mm. diameters in 
1,000 mm. lengths with 20 mm. grooves. 
Facilities also include drills, edging, 
and welding machines, paint shop, and 
testing apparatus for pressures, vapor, 
and hydraulics. Approximately 126 
persons are employed. 

Interested firms should address cor- 
respondence to the Managing Director, 
Fonderie et Ateliers Mersch, Grand 
Duchy of Luxembourg. 





India’s peanut exports for direct edi- 
ble consumption rose sharply in 1959 to 
30,709 short tons compared with 3,400 
tons in 1958, the Foreign Agricultural 
Service reports. 
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INVESTMENT OPPORTUNITIES 


Investment. Potentials Cited in India 


Potential investment opportunities are cited in the proposals of 


seven Indian manufacturers. 


Technical and financial collaboration and machinery are sought for 
the construction of plants to make automobile air-conditioners, re- 
placement parts for agricultural machinery, automotive parts, paper 
insulated cables, and textile machinery. 


@ Watkins, Mayor & Co., seeks as- 
sistance of private U.S. firms to manu- 
facture in India replacement parts for 
agricultural implements and machinery, 
such as chaffcutter knife blades, plow- 
shares, and cultivator points, as well 
as ploughs, harrows, and discs suitable 
small horsepower 
tractors. U.S. collaboration in the 
form of machinery and technical know- 
how is desired and in return active 
participation in the management and a 
share in the profits. 

The Indian company proposes to 
form a new joint-stock company and 
retain at least 51 percent of the com- 
mon stock. Present business consists 
of imports of chaffcutter knives and 
cultivators and the manufacture of 
barrels and machine tools. Write to 
Watkins, Mayor & Co., Jullunder City, 
Punjab, India. 

@ Mr. Chandansinha Bharaktiya 
seeks technical and financial assistance 
for the construction of a plant to manu- 
facture automotive parts, such as igni- 
tion coils, regulators, dynamos, starters, 
and contact points. He envisages an 
annual production of 50,000 coils, 100,- 
000 dynamos, 50,000 starters, and 200,- 
000 contact points. 

For the project, Mr. Bharaktiya 
proposes to start a new public corpora- 
tion with a subscribed capital of be- 
tween 2.5 and 5 million rupees (1 rupee 
= $0.21), which he expects to raise 
locally. The U.S. collaborator would 
provide technical assistance and equity 
capital to the extent of foreign ex- 
change necessary for the purchase of 
plant and machinery. 

Mr. Bharaktiya also is interested in 
obtaining U.S. technical and financial 
collaboration for manufacturing paper 
insulated cable. He envisages a plant 
with an annual production of 600 miles 
of such cable. Co-sponsors of this 
project are Karamsee J. Somaiya, chair- 
man of Godavari Sugar Mills, Ltd., 
Bombay, and M. K. Firodea, managing 
director of Bajaj Tempo Pvt., Ltd., 
Bombay. 

Present Indian demand for paper in- 
sulated cable is said to be about 4,000 
miles annually and, according to Mr. 
Bharaktiya, combined local annual pro- 
duction capacity is 1,250 miles. Cable 
now manufactured in India are of 1,100 
to 11,000 volts with carrying capacity 
of 50 to 500 amperes. 

Mr. Bharaktiya proposes to float a 
new public corporation with a paid up 
capital of 7.5 million rupees. The U.S. 





collaborator would be expected to sup- 
ply the necessary plant and machinery 
and provide technical assistance. Write 
to Chandansinha Bharaktiya, Indore, 
Madhya Pradesh, India. 

@ T. Maneklal Manufacturing Co., 
manufacturers of textile processing 
equipment, air compressors, and diesel 
engines, seeks U.S. collaboration for the 
expansion of current operations to in- 
clude the manufacture of mercerizers, 
textile bleaching, dyeing, and printing 
machinery and in the manufacture of 
automobile air-conditioners. 

Collaboration is sought in the form 
of a licensing arrangement or as equity 
participation either in the existing com- 
pany or in a company to be formed. 
For the manufacture of automobile air- 
conditioners, the firm seeks U.S. tech- 
nical assistance and/or financial col- 
laboration. Copies of the proposals 
are available on loan from the Trade 
Development Division, Bureau of For- 
eign Commerce, U.S. Department of 
Commerce, Washington 25, D.C. In- 
terested firms also are invited to write 
to T. Maneklal Manufacturing Co., Ltd., 
Vaswani Mansions, Dinshaw Vachha 
Road, Bombay 1, India. 

@ Blackwoods India, Ltd., 2 Mangoe 
Lane, Calcutta, would like to manufac- 
ture photocopy paper in India in col- 
laboration with a U.S. firm. 

@ Satyanarayan Khaitan Pvt., Ltd., 
138 Canning St., Calcutta, desires to 
manufacture watt-hour electric meters 
in collaboration with a U.S. firm. The 
company claims that its application to 
the Government of India has been sup- 
ported by the Rajasthan Government. 

@ A.V.A. Company, 172 Dharamtola 
St., Calcutta, is interested in manufac- 
turing photocgpy paper in India in col- 
laboration with a U.S. firm. 

@ Power and Machinery Construc- 
tion Co., Ltd., Mercantile Building, 
10/1D Lal Bazar St., Calcutta, desires 
to manufacture in India _ pressure, 
vacuum, and thermostatic switches, 
power sprayers, air compressors, and 
pressure pumps, single acting, single 
cylinder, requiring not more than 5 
horsepower in collaboration with a U.S. 
firm. The company states it manufac- 
tures certain types of pressure switches. 





Mexico’s cigarette output continued 
its steady uptrend in 1959, rising to 
about 39 billion pieces—up 5 percent 
from 1958, the Foreign Agricultural 
Service reports. 
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TRANSPORTATION AND UTILITIES 





Pbaued 


CONSTRUCTION PROJECTS 


spec ey 
See 


information on 
each construction project followed 
by an asterisk is available to U.S. 


Supplementary 


firms domiciled in the United 
States from Transportation and 
Utilities Staff, Office of Economic 
Affairs, Bureau of Foreign Com- 
merce, U.S. Department of Com- 
merce, Washington 25, D.C. 


Argentina. Port improvements are 
planned at Puerto Deseado, San Nico- 
las, Campana, Quequen, Formosa Mar- 
del Plata and Puerto Madryn to cost 
2 billion pesos ($23 million). The 
Ports Administrator said a planned in- 
crease in port tariffs will be used ex- 
clusively for financing these projects. 

The Administration of Sanitation 
Works (Administration General de 
Obras Sanitarias, Calle Charcas 1840, 
Buenos Aires, plans to increase the 
public water supply of Comodoro Riva- 
davia, Chubut Province by 60,000 cubic 
meters a day from Lago Munster, Lago 
Colhue-Huapi, or Rio Chico. 


Nuevos Horizontes, S.A., local com- 
pany of the Intercontinental Hotels 
Corp. (a subsidiary of Pan American 
Airways), will build a 600-room, $13 
million hotel at Buenos Aires. 


Australia. Caltex-Ampol-Sleigh in- 
terests in Canberra plans a $27 mil- 
lion lubricating oil refinery. 


Brazil. The Sao Paulo Government 
Plan of Action shows the following 
credits in millions of cruzeiros (189 
cruz.=U.S. $1) authorized for 1960 in 
various fields of activity: Water and 
sewage systems, 326; railroads, 1,264; 
and highways, 3,980. The construction 
of University City will be financed 
through cruzeiros $1 billion included 
in the State budget for that purpose. 


Colombia. The Ministry of Public 
Works in Barranquilla will have pri- 
vate firms construct breakwaters and 
dikes planned for the mouth of the 
Magdalena River. 





Argentine port tariffs for loading and 
unloading services will be increased ap- 
proximately 40 percent in the very near 
future, according to a recent announce- 
ment of the Ports Administrator. The 
tariff increases are to be used exclu- 
sively for financing a two-billion peso 
($1=—83 pesos) works program for port 
improvement. (For further detail, see 
Planned Construction Projects.) 
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Cables Colombianos, §S.A., plans a 
plant in the Barranquilla Free Trade 
and Industrial Zone to manufacture 
steel cable. 


Cementos Hercules plans a cement 
mill in Cucuta, Norte de Santander. It 
also plans to increase production at its 
San Gil, Santander, plant from 200 to 
450 tons a day. 


Plaza de Toros de Barranquilla, S.A. 
(authorized capital, pesos 1.2 million— 
$178,000), plans a bullfight stadium 
in Barranquilla. 


Empresa Colombiana de Aerodromos, 
a government entity, plans the length- 
ening of Barranquilla’ Soledad Inter- 
national Airport landing strip and 
building a new passenger terminal to 
cost pesos 32 million ($4.7 million). 


Germany, Federal Republic of. Adam 
Opel, A.G., automobile manufacturers 
in Ruesselsheim, plans a branch plant 
in Bochum on a 1.5 square kilometer 
site which will employ 6- to 7,000 per- 
sons. 


India. The Intermediate Ports Devel- 
opment Committee appointed by the 
government recommends development of 
four intermediate ports into well- 
equipped, all-weather ports at a total 
cost of rupees 380 million ($79.8 mil- 
lion), including Tuticorin in Madras, 
Mangalore in Mysore, Paradip in Or- 
issa, and Porbandar in Gujarat. De- 
velopment of 17 other ports all along 
the coast within the next 10 to 15 years 
was also suggested. 


Iran. The Independent Irrigation De- 
partment of the Ministry of Agricul- 
ture plans two irrigation dams, Dorud- 
zan and Zarrinehrud, and canals and 
irrigation systems to cost $28 million. 
The former will have 8,000 kilowatts’ 
generating capacity. Bids of the Chi- 
donio Company (Italy) have been ac- 
cepted tentatively. The Dorudzan Dam 
(663 million cubic meters’ capacity) is 
estimated to require 10.5 million cubic 
meters of earth and .65 cubic meters 
of stone. The Zarrinehrud Dam (475 
million meters’ capacity) will also be 
an earth-filled, stone-faced dam. 


Jamaica. The Aluminum Co. of Amer- 
ica (U.S.) will establish mining of 
bauxite with a construction program to 
include a port, harbor, and transporta- 
tion facilities to cost $15 million. 


The Water Commission, 28-30 Church 
St., Kingston, plans water and sew- 
age system expansions. The latter is 
estimated to cost £2.5 million ($7 mil- 
lion). The Commission’s engineering 
consultant is Howard Humphreys and 


, Sons of London who is supervising ex- 


ploratory work and will make studies. 


The Puerce Florida Ramie Corp. of 
West Palm Beach, Florida plans a $5 
million project for the planting and 
processing of ramie fibre. 


Jordan. The Frederick Snow Co. 
(U.K. consultants) report to the Min- 
istry of Communications suggests that 
the Jerusalem airport be enlarged in 
two stages: Lengthening the landing 
strip by 400 meters to a length of 2,250 
meters, to cost dinars 575,000 (U.S. 
$1.6 million), and lengthening the land- 
ing strip to 3,000 meters (cost not 
stated). 

The British firm of Rendell, Palmer 
and Tritton will act as engineering 
consultants to the Aqaba Port Au- 
thority and will supervise preparation 
of designs, maps, and tenders for the 
city planning of Aqaba. 


Kenya. The government plans an ac- 
celerated agriculture and road proj- 
ects plan contained in the 1960-63 de- 
velopment program, to cost £6 mil- 
lion ($16.8 million). The agriculture 
program concentrates on land consoli- 
dation, registration, helping farmers 
through extension services, and -devel- 
oping water supplies and cooperatives. 
The road project includes 23 having a 
total length of 564 miles which will be 
built or rebuilt. Bank loans of $5.6 
million are planned. 


Korea. Tec Pan Industrial Corp. 
plans a plant in Seoul to manufacture 
building materials in the form of panels 
made of rice straw under license by the 
Tectum Corp. of Columbus, Ohio. A re- 
cent U.S. Development Loan Fund loan 
of $1.1 million will assist establishment 
of plant. 


Liberia. The Monrovia Power Au- 
thority plans a management contract 
with a private firm or firms that will 
perform the functions of generating 
and distributing power, meter reading, 
billing, and collecting. The Authority 
will set rates and provide policy guid- 
ance. 


Malaya. The government plans an 
international airport. A. Chapeaux, 
Belgian construction engineer, will 


study the proposed site. 


Norway. The Norsk Jernverk (NJ) 
plans two new pig iron furnaces and 
a corresponding expansion of the steel 
works capacity to increase the total 
capacity of NJ by two-thirds to .5 
million tons steel a year. 
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Christiana Spigerverk plans expan- 
sion of its hydroelectric power supply 
which in turn will allow an additional 
electric smelter at Bremanger Smelte- 
verk. Modernization and increase of 
capacity in the steel works and the 
blooming mill in Oslo also is planned. 

The Norsk Veedol AS, a subsidiary 
of the Tidewater Oil Co. will build 
bulk storage facilities for mineral oil 
products near Moss, Norway, to cost 
170 million kroner ($23 million). 

The Municipality of Oslo and the 
Provinces of Akershus and Buskerud 
will develop the Uste-Nes waterfalls 
in Central Norway. The two power sta- 
tions respectively at Uste and Nes will 
develop a total of 410,000 kilowatts, to 
cost 400 million kroner ($56 million), 
200 million of which will be financed 
by the Municipality of Oslo. 


Rhodesia and Nyasaland. Rhodesia 
Cellulose Development Co. in Salisbury 
plans a £4 million ($7.2 million) paper 
mill at Odzi and a 80-mile canal 
(£600,000-800,000) leading down from 
the pine forests. An Italian technical 
consultant has been engaged. 


Saudi Arabia. A new railroad will be 
built from the station in Gaza to the 
port of Gaza, to cost £150,000 (U.S. 
$430,000), as part of the moderniza- 
tion and enlargement of the port. 


Tanganyika. The government plans 
construction of the Pangani Falls hy- 
droelectric powerplant at Hale, to cost 
£5.5 million ($15.4 million), which in- 
cludes a mile-long intake and dis- 
charge tunnel and a major transmis- 
sion line. 


The African Railways and Harbors 
Administration at Nairobi, Kenya, 
plans a 120-mile railway, between 
Mnyusi and Ruvu to cost £2.16 mil- 
lion ($6 million). The survey has been 
completed. 


Thailand. The Nissan Motor Co. 
(Japan) and Siao Motor Co. (Thai- 
land) plan a joint $1-million plant to 
manufacture trucks, cars and tractors. 

The Government plans a Civil Avia- 
tion Training School for which the 
United Nations Special Fund has ap- 
proved an allocation of $1.3 million, 
the Government to contribute $1.6 mil- 
lion. 

A program for development of the 
Lower Mekong River Basin is planned 
in behalf of Cambodia, Laos, Thailand, 
and Viet-Nam toward which the United 
Nations Special Fund will contribute 
$1.3 million and the four governments, 
$454,000. 


Tunisia. A 10-year housing program 
of 15,000 units a year, is planned with 
3,000 in Tunis and 1,000 in each other 
governorate. Finance does not appear 
to be a problem but shortage of ma- 
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sons, construction workers, and archi- 
tects might retard program. 


The Government plaris a steel mill 
at La Goulette. 


Turkey. Field work for the project 
Power Supply Priority Study, con- 
ducted by EBASCO Services, Inc., of 
New York is expected to be completed 
in June. Reports of the work done 
which will set forth the needs for ad- 
ditional power generation in the North- 
west Anatolia load area as well as as- 
sociated transmission lines will be 
available in early August. 


Turyag of Izmir plans to expand its 
vegetable oil and soap manufacturing 
facilities for which the government 
approved a 4.5 million lire ($500,000) 
loan. 





Suez Canal Authority 
Revises Tugboat Rates 


The Suez Canal Authority has estab- 
lished new rates for hire of first-, sec- 
ond-, and third-class tugs, effective May 
24. Those formerly listed as second 
class in the 1953 edition of the Suez 
Maritime Canal Universal Company’s 
rules of navigation are now defined as 
fourth class, those listed as third class 
are now fifth class, and so forth. 

New hourly charges, in Egyptian 


pounds, are as follows (E£1—$2.87 
IMF): 
Under- Waitt- 
way ing 
Ist class, over 5,000 I.H.P. 
Mared and Shahm...... 90,000 62,000 
2d class, from 3,500 to 
5,000 I.H.P. 
CG i Ee cit ee eos 62,000 37,000 
3d_ class, from 3,000 to 
<i eee S 40,000 26,000 
4th class, from 600 to 1,600 
1.H.P. 
po Oe 19,340 7,165 
Hardi, Vigilant......... 12,480 5,265 
Agile, Ardent, Adroit, 
Yakes, Garii......... 8,775 3,995 
5th class, from 150 to 250 
Ns ie oa ad on 4 oy 6% 4,975 2,485 
6th class, up to 150 I.H.P... 3,120 1,755 


TRANSPORTATION AND UTILITIES 


Eximbank To Help 
Australia Buy Jets 


The Export-Import Bank will extend 
a $25.5-million credit to the Government 
of Australia to assist in the purchase of 
three Boeing 707 jet airliners for Quan- 
tas, the Australian flag airline. 

The credit, announced on June 14, 
also includes provision for the modifica- 
tion of seven 707’s already owned by 
Quantas. 

Eximbank President Samuel C. 
Waugh said total cost of the new air- 
craft plus the modification of in-service 
aircraft is about $40 million, and that 
Australian sources will provide ap- 
proximately $10 million for the project. 
Of the $30 million to be financed in the 
United States, the Boeing Co. will 
finance $4.5 million, and Eximbank 
will extend the remainder, or $25.5 mil- 
lion. 


The arrangement follows typical Ex- 
imbank patterns of export financing in 
which the exporter assumes 15 percent 
of the financed portion of the transac- 
tion on terms identical with those of the 
Bank. 

The three new airplanes are Boeing 
Model 707-138B. Delivery is expected 
during the summer of 1961. 


Modification of in-service airplanes 
will be done at Boeing’s Seattle plant, 
also beginning in the summer of 1961. 
The modification program includes con- 
version of conventional turbojet engines 
into turbofan configuration, airframe 
changes to accommodate modified en- 
gines, conversion of a 707 flight simula- 
tor, ground-handling equipment, and ac- 
cessories. 

Repayment of that portion of the Ex- 
imbank credit providing for new air- 
planes is scheduled over 7 years; re- 
payment of the portion for aircraft 
modification is scheduled over 5 years. 
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New Books and Reports 





Small Industry: An International An- 
notated Biography. Marian Crites 
Alexander-Frutschi. Stanford § Re- 
search Institute, Menlo Park, Calif. 
1960. 218 pp. $10. 


A comprehensive guide to interna- 
tional literature on small industry, this 
book is designed to aid in small industry 
development and to prevent duplication 
of effort by making available worldwide 
experiences in small industry problems 
to administrators and researchers. 

More than 1,100 books, articles, and 
pamphlet series are covered in the book, 
published by the Free Press of Glencoe, 
Ill., and many entries are sufficiently 
detailed so the reader does not need to 
refer to original studies. Annotations 
are organized in eight major subject 
areas, broken down into more than 100 
subtopics and completely cross-indexed. 


The Economy of Quebec—An Appraisal 
and Forecast. Prepared by the Eco- 
nomic Research Corp., Ltd., 1255 
University St., Montreal, Quebec. 
1960. 328 pp. $15. 


This book traces the story of the 
development of Quebec from economic 
data and is a permanent record of the 
last 15 years. This development, as 
recorded in the text and as illustrated 
with numerous charts and tables, points 
out the outstanding achievements of 
the economy and the opportunities for 
further progress. 

The forecast covers the period 1960- 
85. The conclusions, reached by the 
projection of current trends and their 
modification in the light of the opinions 
of the contributing Canadian econo- 
mists, are presented to serve as a sound- 
ing board for the reader’s attempts to 
penetrate the future. 


Is the World Our Campus? Walter 
Adams and John A. Garraty. Michi- 
gan State University Press, East 


Lansing, Mich. 1960. 180 pp. $3.75. 


Universities in this country now are 
often called upon by foreign nations 
for assistance in various ways. How 
successful this attempt at exporting 
American technical knowledge has been, 
and whether the academic American 
is a good ambassador or not are two 
of the many questions this book at- 
tempts to answer. 
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The study, financed by a grant from 
the Carnegie Corporation, is based on 
firsthand observation and interviews 
with more than 300 Americans, Turks, 
and Europeans, including Government 
officials, university representatives, in- 
formed persons on the scene, admin- 
istrators, professors, and direct partic- 
ipants. 


Current Review of the Soviet Tech- 
nical Press (Order No. 60-21441). 
Office of Technical Services, Business 
and Defense Services Administration, 
U.S. Department of Commerce, Wash- 
ington 25, D.C. Subscription rate: 
$7 for 6 months, $2 additional for 
foreign mailing. 


This publication is a weekly review 
of scientific and technical articles ap- 
pearing in the Soviet press and of sig- 
nificant new Russian books; it covers 
articles in many fields of science and 
technology, including metals, ceramics, 
electronics, use of ultrasonics, mechan- 
ical engineering, aviation, radioactivity 
and radiation in industry, oceanogra- 
phy and meteorology, and activities in 
space. 

While articles are not translated in 
their entirety, each review cites the 
original Russian publication, including 
page numbers. The time lapse between 
appearance of an original article in a 
Russian publication and its review in 
this publication is no more than a few 
weeks and usually within a month, ac- 


cording to the Office of Technical Serv- 
ices. 





Vietnamese Foreign 
(Continued from page 13) 


first actual American industrial invest- 
ment in Viet-Nam in several years. The 
Government-controlled Ky-Nghe Bong 
Vai Viet-Nam plans to erect a 20,000 
spindle, 420-loom cotton mill at Danang 
(Tourane). Thus, the 7,600 spindles 
now in operation in the country will 
have increased to 40,800 by the end of 
the year and will probably increase 
further to 60,800 in 1961. Other tex- 
tile plant proposals are under consid- 
eration. 

Other industrial developments this 
year include the establishment of a new 
pharmaceutical plant, with majority 
ownership held by Vietnamese and the 
remainder by French interests. An- 
other local pharmaceutical manufac- 








Far Eastern Economic Review, 322 
Queen’s Building, Hong Kong. An- 
nual subscription in Hong Kong, HK 
$80 for 52 issues, all special supple- 
ments, and a reduced price for the 
Far Eastern Economic Review Year- 
book (HK$17.50 — US$1). Oversea 
rate by seamail, US$16; airmail to 


United States, US$55. 


This weekly magazine, reported to 
be one of the leading publications of 
its kind in the Far East, with a circula- 
tion of over 5,000, presents commercial 
and economic information on the vari- 
ous countries of the Far East. 

A special supplement entitled “The 
American Stake in Asia,” to be released 
July 28, will contain information relat- 
ing to U.S. economic and commercial 
interests in the Far East. Other special 
supplements have included “India 1960” 
and “Burma Today.” 





turer plans to erect new plant facili- 
ties. The first pencil manufacturing 
plant was established, and another 
firm received authorization to produce 
ballpoint pens. Steps were taken to 
bottle and market Pepsi-Cola and Coca 
Cola in Viet-Nam. Construction of a 
paper mill at Bien Hoa, the majority 
ownership of which is held by the Gov- 
ernment-owned Credit Commercial, and 
30 percent by Italian interests, was 
underway. A glass factory with a mi- 
nority French interest was under con- 
struction and production was slated to 
begin in November. 

An important objective was achieved 
recently in rehabilitation and improve- 
ment of transportation facilities in 
Viet-Nam. A new 151-kilometer high- 
way linking Banmethuot and Ninh 
Hoa, the East-West Highway, was of- 
ficially inaugurated on May 28. To- 
gether with other highway construction 
in progress, the road will facilitate the 
Government’s program to colonize the 
highland area and promote interchange 
of local products between the high- 
lands and the coast of central Viet- 
Nam. 

The U.S. Development Loan Fund 
approved a $9.7 million loan to the 
Government of Viet-Nam in June for 
purchase in the United States of diesel 
locomotives and railway cars. The 
equipment will be used on the Govern- 
ment-owned 628-mile rail line between 
Saigon and Dong Ha, which was re- 
stored to service last August. The 
line serves all important population 
centers on the Vietnamese coast and, 
in combination with the highway sys- 
tem, is facilitating transportation to 
inland areas. 





Cuba’s 1959 exports of unmanufac- 
tured tobacco, at 58.4 million pounds, 
were 1 percent less than in 1958, the 
Foreign Agricultural Service reports. 
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FAIRS AND EXHIBITIONS 





U.S. Poznan Exhibit 
Ends Spring Schedule 


Nearly 100 U.S. industrial firms co- 
operated with the Office of Interna- 
tional Trade Fairs (OITF), U.S. De- 
partment of Commerce, in producing 
an official U.S. exhibit at the 29th 
Poznan International Fair. 

It was the fourth successive year 
the United States has participated in 
the fair, held this year June 12-26. 
The showing concluded the spring 
schedule of 5 U.S. exhibits overseas; 9 
more are planned in fall trade fairs, 
starting in August. 

Demonstrators speaking Polish ex- 
plained animated displays that showed 
the latest U.S. products and how they 
were developed by research to serve 
the needs of consumers. 

Among these products were five of 
the new compact cars. Also shown 
were the services and sales items of- 
fered by a modern filling station, oper- 
ating shops demonstrating new ma- 
chines used in automobile repair, tire 
recapping and vulcanizing, and driver 
training. 

How U.S. research extends to agri- 
culture was set forth in demonstrations 
of balanced livestock feeding, and of 
equipment developed to aid successful 
farm production. 

Other exhibit areas included demon- 
strations of plastic tube filling, paint 
blending and wallpaper designs, varie- 
ties of household appliances, ceramics, 
metal working, offset duplicating, and 
materials-handling devices including a 
lift to elevate workers to wires and 
other high tasks. 


U.S. To Exhibit in Bulgarian Fair; 
Progress in Medicine To Be Theme 


Another official U.S. exhibit behind the Iron Curtain has been 
added to the 1960 schedule of events handled by the Office of Inter- 
national Trade Fairs (OITF), Department of Commerce. 

Walter S. Shafer, OITF Director, has announced acceptance of an 
invitation from the Bulgarian Chamber of Commerce to participate 
in the 19th International Fair at Plovdiv, city of 200,000 population 
in south central Bulgaria, not far from the border of Greece. 


The fair dates are September 18- 
October 2. The United States will pre- 
sent in the fair’s International Area 
“Medicine U.S.A.,” a comprehensive 
showing of U.S. progress in techno- 
logical developments of all types re- 
lated to medical research, education, and 
service. Surgical instruments and hos- 
pital equipment are emphasized. 

Nearly 200 U.S. companies, educa- 
tional institutions, hospitals, and or- 
ganizations have made possible this 
spectacular assembly of scientific equip- 
ment, pharmaceuticals, books, panels of 
information, and rooms fully equipped 
for medical and surgical activities. The 
story of Salk vaccine to combat polio is 
among developments emphasized. 


Demonstrators, costumed in white, 
will describe the displays in Bulgarian. 
Contacts are being made to recruit U.S. 
physicians with Bulgarian backgrounds 
who can direct demonstrations and con- 
duct seminars in the local language, and 
guide Bulgarian scientists to reference 
works and other volumes and periodi- 
cals dealing with medical developments 
in a library that is part of the exhibit. 

“Medicine U.S.A.” made its first ap- 
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pearance last year at the West Berlin 
International Exposition and was sub- 
sequently shown at Dusseldorf and 
Munich. It is being refurbished and 
newly equipped for Plovdiv. America 
Day at the fair is set for September 26. 

Included in “Medicine U.S.A.” will 
be a dental area, newborn room, two- 
bed hospital room, a heart-lung opera- 
tion area, operating room, devices for 
rehabilitation, pharmaceutical displays, 
“magic hands” for handling radioactive 
substances used in medical applications, 
explanations of the use of radioisotopes 
and cobalt and casieum therapy, and an 
X-ray room. 

The invitation to show in Bulgaria 
followed reopening of diplomatic rela- 
tions with that nation and establish- 
ment of a U.S. legation in Sofia. Other 
nations to be represented at the fair 
include Great Britain, Federal Repub- 
lic of Germany, Israel, India, Austria, 
Yugoslavia, the U.S.S.R., Red China, 
Soviet Zone of Germany, Czechoslovak- 
ia, Poland, Hungary, Mongolia, Viet- 
Nam, Rumania, and Albania. 

Selim Karagulla of the OITF man- 
agement staff will be manager of the 
Plovdiv Exhibit. In the Washington 
office, C. C. Pusey will be coordinator of 
planning, and Earl Wade will be pro- 
curement officer. 

The Plovdiv fair was originated in 
1933 and before World War II, its spon- 
sors state, was the only such fair in 
southeastern Europe. The last fair, in 
1958, attracted exhibitors from 28 
countries, including nine national ex- 
hibits, and drew a total of 700,000 
visitors, 6,000 from abroad. The fair 
management expects a million persons 
to attend this year. 

Other OITF exhibits on the fall 
schedule will be at trade fairs in 
Damascus, Syria; Izmir, Turkey; Ka- 
bul, Afghanistan; Vienna, Austria; 
Salonika, Greece; Zagreb, Yugoslavia; 
and Tunis, Tunisia. 





U.S. exports of unmanufactured to- 
bacco in March 1960, at 27.8 million 
pounds, were 17 percent below those 
for March, 1959, the Foreign Agricul- 
tural Service reports. 
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U.S. Patents 
(Continued from page 29) 


Services, Ltd. reportedly maintains a 
large staff of fully trained aeronautical 
engineers, including an experienced 
sales force. 

Should a suitable U.S. line of prod- 
ucts be offered, the firm will consider 
manufacture and/or sales on a royalty 
basis. 

@ A manufacturing process applica- 
ble to steel, mineral dressing, cement, 
or chemicals and the production rights 
for items of equipment which are com- 
ponents of materials handling plants 
are sought, under a licensing arrange- 
ment, by W. J. Jenkins & Co., Ltd., 
P.O. Box No. 3, Beehive Works, Ret- 
ford, Nottinghamshire. 

The firm, long established, is said to 
be active in the manufacture of bulk 
handling equipment for coal, coke, ores, 
and minerals, serving the gas, coking, 
coal, electricity, steel, quarry, and 
gravel industries. The plant covers an 
area of approximately 13 acres with 
adequate space for further expansion. 
Facilities include structural, machine, 
and fitting shops with modern machin- 


ery and a small foundry, all serviced 
by design, erection, and operating per- 
sonnel. 

The English firm expressed interest 
in obtaining U.S. patents, processes, 
techniques, machinery, and equipment 
and in return offers to provide royalty 
payments on all products manufac- 
tured.* 


@ U.S. patents, processes, and tech- 
niques for the manufacture in the 
United Kingdom, under license, of ma- 
chine tools, plastics and rubber ma- 
chinery, cablemaking machinery, spe- 
cial handling devices, including trans- 
fer machines and reactor fueling and 
control equipment, are sought by John 
Thompson Ordnance Co., Ettingshall, 
Wolverhampton, Staffordshire. The 
firm also would considér other equip- 
ment to which its facilities can be 
adapted. 

Now manufactured are custom built 
products such as gun mountings, rocket 
launchers, nuclear fuel handling equip- 
ment, radar controlled gun directors 
and special precision gear boxes for the 
plastics, glass, and other industries. 

John Thompson Ordnance Co. re- 
portedly operates modern factory prem- 


ises, covering an area of approximately 
50,000 square feet. The plant_ is 
equipped to design and manufacture 
special purpose equipment to U.S. spec- 
ifications. Machining facilities are said 
to include horizontal and vertical bor- 
ing, jig boring, precision gear cutting, 
turning, milling, grinding, drilling, 
shaping, honing, and broaching. 

A fabrication section handles mild 
steel, stainless steel, and aluminum fab- 
rications from a few pounds weight up 
to several tons. Facilities also are said 
to be available for associated electrical 
work including design and manufacture 
of control panels. Approximately 300 
persons are employed, including ex- 
perienced technicians. The potential 
licensor is offered royalty or profit- 
sharing payments on all products manu- 
factured.* 





Austrian cotton imports during the 
first 8 months (August-March) of the 
current season were 85,000 bales (500 
pounds gross)—up 20 percent from the 
71,000 bales imported in the same 
1958-59 period, according to the For- 
eign Agricultural Service. 
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COMMODITY NEWS 





Japanese Sensitized 
Goods Trade Rises 


Japanese imports of sensitized film, 
plates, and paper in 1959 increased 38.3 
percent, while exports gained 17.9 per- 
cent compared with 1958, according to 
official figures. 

Foreign purchases of these items 
totaled 1,806,809,000 yen (360 yen= 
US$1) in 1959, and 1,306,773,000 yen 
for the like period of 1958. Sales 
abroad of sensitized products amounted 
to 575,971,000 yen compared with 488,- 
616,000 yen in 1958. 


Imports of sensitized, unexposed, 
motion-picture film amounted to 1,390,- 
944,000 yen in 1959, an increase of 26.6 
percent over 1958. Color film ac- 
counted for 68.4 percent of the total 
value of motion-picture film imports, 
while 31.6 percent consisted of black and 
white film. The principal import item 
was 35-millimeter color, positive film, 
totaling 11,994,856 meters valued at 
538,075,000 yen, slightly less than in 
1958. Imports of 16-millimeter nega- 
tive black and white film increased from 
2,841,390 meters valued at 98,102,000 
yen in 1958 to 7,920,797 meters valued 
at 256,219,000 yen in 1959. Imports of 
black and white 16-millimeter positive 
film more than doubled in quantity and 
nearly doubled in value. 


The United States supplied 1,091,- 
932,000 yen, or 78.5 percent of Japan’s 
total imports of sensitized motion-pic- 
ture film. The Federal Republic of Ger- 
many was the only other important 
country supplying such film. 


Still-picture film, plates, and paper 
imports in 1959 were valued at 415,- 
865,000 yen, about double 1958 imports. 
The large increase resulted from larger 
purchases of “film, n.e.s.,” sensitized 
paper, X-ray film and “film, color, 
n.e.s.” 


The United States furnished 317,322,- 
000 yen, or 76.3 percent of the total 
imports. 


Exports of sensitized motion-picture 
film in 1959 amounted to 36,848,000 yen, 
a drop of 13.3 percent compared with 
1958. The loss in trade was caused by 
a drop in shipments of black and white 
35-millimeter negative film and black 
and white 35-millimeter film n.e.s. 


Oversea shipments of still film, plates, 
and paper increased from 446,106,000 
yen for 1958 to 539,123,000 yen for 
1959. Items recording increases in 
1959 were medical X-ray film, roll film, 
black and white, except 35-millimeter, 
other film n.e.s., and sensitized paper.— 
Scientific, Motion-Picture, and Photo- 
graphic Products Division, Business and 
Defense Services Administration. 
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Industry News 
from BRITAIN 








U.S. Investment in U.K. 
Expands Further 


Expansion plans recently announced 
regarding U.S. subsidiaries and joint 
ventures in the United Kingdom are 
good examples of the continued growth 
of American investment in Britain. 

Chrysler Corp. will shortly be produc- 
ing commercial and _ industrial re- 
frigeration and air-conditioning and 
heating equipment on a large scale at 
its London (Kew) automobile assembly 
works. Initial production will probably 
be limited to assembly of components 
imported from the United States, but 
the firm intends eventually to build up 
British content in the production to 
around 50 percent. First products to 
be assembled will be condensing units, 
packaged air conditioners, packaged 
liquid chillers and hot-air furnaces. 
Size of the refrigeration equipment will 
range from 1 to 100 horsepower. 

In addition to the Chrysler under- 
taking, the Chairman of Reichhold 
Chemicals (U.K.) last month pointed 
out that demand had in the past year 
surpassed the firm’s productive capacity 
and the facilities for production of 
polyester resins are consequently being 
doubled, the new capacity to be in 
operation by the end of this year. Pro- 
ductive capacity of the firm’s Vinyl 
Products, Ltd., and Vinatex, Ltd. is also 
being expanded. 

Other plans include those of the 
Prestige group, controlled by Ekco 
Products of Chicago, which is in the 
process of purchasing Entwisle and 
Kenyon, manufacturers of Ewbank 
carpet sweepers, for approximately 
£850,000 (US$2.38 million). Prestige 
already puts out a line of sponges in 
the United Kingdom as well as O’Cedar 
polish in this immediate field. Also, a 
joint venture of the International Recti- 
fier Corp. of Los Angeles and Metal In- 
dustries (U.K.) will soon be producing 
selenium rectifiers and silicone diodes 
in a new factory at Oxted, Surrey. 

The Chrysler refrigeration venture 
may have an important effect on the 
refrigeration industry in the United 
Kingdom. British producers to date 
have dealt largely in custom units in- 
dividually designed and manufactured 
to satisfy specified needs and Chrysler 


products, as in the United States, are 
to be “packaged” units. It is generally 
believed that the refrigeration and air- 
conditioning industry in the United 
Kingdom has marked growth potential. 
Chrysler oil-fired hot-air furnaces may 
also be markedly successful in the 
United Kingdom, as most British pro- 
ducers in this field have entered side 
lines to other businesses, and many of 
them lack the experience and design 
and engineering capacity of Chrysler. 
Despite the steady growth of U.S. 
subsidiaries in the United Kingdom 
over the past 18 months, and a rela- 
tively steady flow of new American in- 
vestments, however, there are some 
public expressions of concern about the 
extent to which American investment is 
now flowing into the European Eco- 
nomic Community. Professor John Dun- 
ning, prominent academic authority in 
the United Knigdom on American in- 
vestment, in the May issue of the Na- 
tional Provincial Bank Review predicted 
that for the near future the focus of 
American investment in Europe would 
shift from the United Kingdom to the 
EEC, although this trend would not 
necessarily result in a decrease in the 
rate of growth in the United Kingdom. 
Continued expansion will almost be 
insured by the growth of U.S. sub- 
sidiaries in basic industries; develop- 
ment of new lines by U.S. subsidiaries 
already established; establishment of 
American subsidiaries and joint ven- 
tures to manufacture new products just 
coming into the market; and a con- 
tinued trend toward manufacture of 
American consumer goods in the United 
Kingdom.—U.S. Embassy, London. 





Mexican cotton transshipments of 28,- 
000 bales (500 pounds gross) through 
U.S. ports in January were down 63 
percent from the 75,000 bales trans- 
shipped in December 1959, and 54 per- 
cent below the movement of 61,000 bales 
in January 1959, the Foreign Agricul- 
tural Service reports. 

January 1960 transshipments were 
the smallest since June 1958, reflecting 
Mexico’s smaller exportable supplies 
after a heavy movement of cotton ear- 
lier this season. 
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The following items were ex- 
cerpted by the Food Industries 
Division, Business and Defense 
Services Administration, from 
recent U.S. Foreign Service re- 
ports. 


Four new wheat flour mills have 
been built in Burma within the last 
few years, bringing the total to 6 with 
a total milling capacity of 50,000 tons 
of wheat.—U.S. Embassy, Rangoon. 


Bulk olive oil has almost disappeared 
from the retail market in Spain. The 
retail price ceiling is far below the 
world price and crushers are free to 
sell at market prices. The price ceiling 
does not apply to sale in cans or bottles. 

The retail market situation is likely 
to remain tight until soybean oil, which 
it is reported will be blended in the 
proportion of 90 percent soybean and 
10 percent olive oil for local consump- 
tion, becomes available through im- 
portation.—U.S. Embassy, Madrid. 


Imports of lard into the United 
Kingdom in the first quarter of 1960 
were nearly two-thirds greater than in 
the same period of 1959. Receipts from 
the United States, which probably 
amounted to about 85 percent of the 
total, have been stimulated by low prices 
and the increasing popularity of bulk 
shipment.—U.S. Embassy, London. 


A new fiber crop, the hibiscus, which 
grows widely in tropical countries, is 
being promoted in Italy for the dual 
purpose of alternating with rice and 
manufacturing rice bags.—U.S. Em- 
bassy, Rome. 


The two breweries in Egypt had a 
production of 11.1 million liters 
(quarts) of beer in 1959 and 11.4 mil- 
lion in 1958. High import duties on 
alcoholic beverages have helped in- 
crease production in recent years.—U.S. 
Embassy, Cairo. 


The bean production of Mexico may 
be substantially reduced by drought 
conditions. Trade sources state that 
25,000 to 30,000 metric tons may be 
required to fill the need in 1960.—U.S. 
Embassy, Mexico. 


Costa Rica is holding nonfat dry 
milk powder stocks reportedly totaling 
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about 1.8 million pounds. 
a capacity of 5 million pounds a year of 
dry whole milk is expected to begin 
operation next February. An increased 
duty was applied last month to prevent 
importers from stockpiling a large vol- 
ume.—U.S. Embassy, San Jose. 


A plant with 


A cooperative sugar mill in Guate- 
mala is planned by an agricultural 
group. With an eventual capacity of 1 
million quintals (1 quintal—220 Ib.), 
the mill will convert the country into 
an exporting country.—U.S. Embassy, 
Guatemala. 


Argentina is preparing to reduce the 
tax on export of beef and cattle by- 
products, excluding hides, for a period 
extending through December 31, 1961. 
The 8-percent sales tax would be re- 
duced to 4 percent and the 3-percent 
tax for the cattle development fund 
would be eliminated. The sales tax on 
beef exports reportedly may be elimi- 
nated eventually.—U.S. Embassy, Bue- 
nos Aires. 


Interest has been expressed by Greek 
businessmen in the prospect of estab- 
lishing a supermarket in Athens, al- 
though such an attempt reportedly 
might face domestic opposition—vU.S. 
Embassy, Athens. 


The varied rum interests of Jamaica 
have formed a new holding company to 
promote the more intensive and orderly 
development of local rum distilling, 
blending, and distributing industries. 
—U.S. Consulate General, Kingston. 


Philippine consumption of inedible 
tallow and grease totaled about 14.3 
million pounds in 1959, compared with 
about 12.4 million pounds the preceding 
year. These figures represent consump- 
tion of imported tallow plus estimated 
local production of 700,000 pounds an- 
nually. It was estimated that 52 per- 
cent was used in the manufacture of 
toilet soap and 47 percent in laundry 
soap.—U.S. Embassy, Manila. 


A chain store operation in the Mid- 
lands area of the United Kingdom has 
set up a fancy grocery department 
which is interested in importing U.S. 
products, especially canned or bottled 
fruits, canned soups, and canned fish. 
—U.S. Consulate, Birmingham. 





British Photo Item 
Foreign Trade Up 


British exports of photographic prod- 
ucts increased 13.8 percent in the first 
quarter of 1960 while imports gained 
55.9 percent over the same period of 
1959. 

Exports amounted to £4,418,826 in 
the first 3 months of 1960, compared 
with £3,881,128 for the corresponding 
period of 1959 (£1—US$2.80) ; imports 
totaled £3,704,757, and £2,375,626. 

The leading export item was sen- 
sitized, unexposed, motion-picture film. 
Foreign sales in the first quarter of 
1960 totaled 87,118,000 linear feet 
valued at £792,379, up from 78,185,000 
linear feet valued at £650,646 for the 
like period of 1959. 

Oversea shipments of X-ray film in 
the first quarter of 1960 amounted to 
7,395,000 square feet valued at £793,102, 
a 6.5 percent increase in quantity and 
13.3 percent in value over the corre- 
sponding 1959 period. 

Photographic lenses recorded a 39.2 
percent gain to £496,302 in this period. 
Photographic base paper for sensitizing 
increased nearly three times, while 
slight gains were also made by roll film 
and film packs, motion-picture projec- 
tors other than 35-millimeter, and sen- 
sitized paper. Cameras, both motion 
and still, dropped substantially. 

All import classifications increased 
substantially as a result of the British 
lifting of controls on imports of photo- 
graphic and motion-picture equipmertt. 
A 94.5-percent increase was recorded in 
motion-picture cameras followed by 
“all other photographic and motion-pic- 
ture instruments and appliances,” with 
a 67.5 percent increase. Still-camera 
imports gained 65 percent and photo- 
graphic and motion-picture supplies, 
53.7 percent.—Scientific, Motion-Pic- 
ture, and Photographic Products Di- 
vision, Business and Defense Services 
Administration. 





Chile Businessmen To Buy 
U.S. Equipment, Services 


A $5 million credit to the Republic 
of Chile, in favor of the Central Bank 
which will in turn loan the funds to 
Chilean businessmen wishing to make 
purchases in the United States, has 
been announced by the Export-Import 
Bank. 

The credit is to assist private Chilean 
manufacturers, mine operators, con- 
struction contractors, and processors 
in the purchase of U.S. machinery, 
equipment, and services related to their 
particular business enterprises. Farm 
machinery and equipment also are in- 
cluded in the eligible materials covered 
by this line of credit. 


Foreign Commerce Weekly 

















~~ 


to 








U. S. GOVERNMENT ACTIONS 











U.S. Officials Confer With Farm 
Equipment Industry on Export Trade Total $3.679 Billion 


The farm equipment manufacturing 
industry on June 15 outlined to U.S. 
Department of Commerce officials the 
problems it encounters in seeking to ex- 
pand its export market and suggested 
measures the Government might take to 
stimulate its trade, which now approxi- 
mates $140 to $150 million annually. 

Industry representatives “met with 
Department of Commerce officials in the 
16th of a weekly series of meetings the 
Department is holding to get the advice 
of key industries on its efforts to build 
up sales of U.S.-made products abroad 
and to disclose handicaps hampering 
the undertaking. 

Farm equipment spokesmen described 
tariffs as an irritant affecting small 
manufacturers, who make up an im- 
portant segment of the industry. They 
also cited other difficulties which they 
said need ironing out. 

It was developed, for example, that 
protective practices favoring local man- 
ufacturers in some areas cut into the 
U.S. market. In Latin America, it was 
said, importation of spare parts for 
U.S.-made equipment is often pro- 
hibited, with the result that owners of 
the machinery must depend on locally 
manufactured parts, which are gener- 
ally inferior to the U.S. product and 
do not function as efficiently in equip- 
ment made in the United States. 

Preferences between British Common- 
wealth countries also are a hardship to 
U.S. exports, it was said. 

The industry made several sugges- 
tions for improving services the U.S. 
Government renders exporters. 

Improved and expanded commercial 
intelligence work that would serve to 
keep American exporters advised of con- 
templated restrictions in foreign coun- 
tries would help, it was said. In ex- 
planation, it was added, once a country 
has formally adopted a_ restrictive 
practice it is eliminated only with diffi- 
culty, whereas advance notice of such a 
proposal would put exporters on notice 
and perhaps help them to have the re- 
strictions dropped. Such a service would 
also give manufacturers earlier notice 
of contemplated agricultural programs. 

Broader commercial credit guarantees 


‘for the smaller manufacturer than are 


presently available under the Export- 
Import Bank program also were advo- 
cated. 

The equipment manufacturers also 
favored foreign procurement of farm 
machinery from U.S. producers with In- 
ternational Cooperation Administration 
funds. In the same connection they sug- 
gested that part of. the funds obtained 
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by the Government from sale of agricul- 
tural commodities abroad be used to 
foster purchase of U.S.-made farm 
machinery. 

Better foreign trade statistics also 
were cited as a need of the industry. 

Bradley Fisk, Assistant Secretary of 
Commerce for International Affairs, 
stressed that one effort in the trade pro- 
motion program is directed at interest- 
ing firms which have never done any 
foreign business. Mr. Fisk said many 
such establishments could gainfully 
enter the foreign field. 

He urged also the farm equipment 
industry to keep in close touch with the 
Agricultural, Construction, Mining, and 
Oil Field Equipment Division of Busi- 
ness and Defense Services Administra- 
tion, which arranged the meeting, that 
any export problems which develop may 
be considered without delay. 

Any tariff barriers uncovered will be 
taken up with representatives of for- 
eign governments when mutual tariff 
concessions are considered at the forth- 
coming meetings under the General 
Agreement on Tariffs and Trade; other 
impediments will be dealt with in dis- 
cussions within and without the GATT 
framework. 

Textile machinery producers were 
scheduled to meet with Department offi- 
cials on June 21. 





Electrical and .. . 
(Continued from page 20) 


Electricity Authority, 121 Chakraphet 
Road, Bangkok.* 


Uruguay 

Telephones, slot type, tender No. 
4951/60, bid deadline July 14; precision 
lathe, tender 4952/60, July 15; photo- 
graphic material, tender 4954/60, July 
20; conveyor for cable coils, tender 
4596/60, July 21. 

Bids invited by UTE (Administra- 
tion General de las Usinas Electricas y 
los Telephonos del Estado), Montevi- 
deo. Bids must be submitted through 
Uruguayan agent or representative. 





A new paper plant being built at 
Pereira, in the Department of Caldas, 
Colombia, will use Finnish wood pulp 
to be supplied in exchange for Colom- 
bian coffee, the Foreign Agricultural 
Service reports. 












DLF Applications 


The U.S. Development Loan Fund 
in the first 26 months of operations re- 
ceived 585 separate loan applications 
from 59 countries to a total of $3.679 
billion, as stated in its first annual re- 
port. In the same period the Fund re- 
ceived from Congress $1.4 billion for 
lending and committed $948 million in 
approved loans and guaranties. 

Transportation and communication 
projects formed the largest category of 
enterprises assisted, with 36 loans 
totaling $299.3 million. Among proj- 
ects assisted were highways into po- 
tentially productive but now largely 
inaccessible areas of Malaya, the Phil- 
ippines, Ecuador, Paraguay, Honduras, 
Peru, Haiti, and Iran; harbors and an- 
chorages in East Pakistan and Indo- 
nesia; railways in Indonesia, Tiawan, 
India, Spain, and Pakistan; and tele- 
phone and telegraph systems in Li- 
beria, Uruguay, Paraguay, Iran, and 
Korea. 

Thirty-three loans and one guaranty 
totaling $213,130 million were granted 
industry and mining. A large propor- 
tion of this amount went to India. 
Other loans will help establish or ex- 
pand industries in Guatemala, Thai- 
land, Liberia, Tunis, Greece, India, Tai- 
wan, Korea, the Philippines, Bolivia, 
Indonesia, Nigeria, Turkey, and other 
countries. They will also stimulate min- 
ing in Turkey and Jordan. 

Power projects and multipurpose 
projects accounted for 15 loans total- 
ing $180 million. Among these were 
loans for five large hydroelectric proj- 
ects in Greece, East Pakistan, Yugo- 
slavia, Korea, and Taiwan. Other loans 
will assist thermal plants or power 
distributions systems in Turkey, Yugo- 
slavia, Spain, West Pakistan, Lebanon, 
and Thailand. 

Thirteen loans and one guaranty, to- 
taling $64,836,000, were made to inter- 
mediate financing institutions in the 
nature of development banks in 10 
countries—Somalia, Iran, Israel, Tur- 
key, Pakistan, the Philippines, Taiwan, 
Korea, Guatemala, and Lebanon. Those 
institutions will relend the funds to 
small business enterprises in their re- 
spective countries. 

Food and agriculture projects ac- 
counted for eight loans totaling $54,- 
940 million; and water supply and com- 
munity development, for five loans to- 
taling $29,600,000. In addition, three 
loans totaling $87,250,000, each embrac- 
ing a variety of purposes and functions 
related to general economic develop- 
ment, were made respectively to Argen- 
tina, Israel, and Iran. 
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List of Commodities for Possible U.S. 
Concessions Under GATT Corrected 


The Interdepartmental Committee on 
Trade Agreements on June 8 gave notice 
of several errors and omissions in the 
list of products to be considered for 
possible U.S. concessions on duties and 
other import restrictions at negotiations 
to be held in Geneva this September un- 
der the General Agreements on Tariffs 
and Trade. 


The list of products to be considered 
for concessions appeared in Department 
of State Publication 6986 of May 27, 
1960. 


A notice also appeared in the Federal 
Register of June 10, 1960, of errors and 
omissions in the list of articles to be 
considered for concessions as it ap- 
peared in the Federal Register of May 
28, 1960. 

The following corrections are made in 


the list appearing in State Department 
Publication 6986: 


Paragraph 59. The following is inserted 
between paragraph 58 and paragraph 60: 
“Paragraph 59. Opium.” 

Paragraph 60. “Ambergris;” is changed 
to read “Ambergris and civet;”. 

Paragraph 355. A comma is _ inserted 
after “butchers’ ”. 


Paragraph 372. The language “for manu- 
facturing or processing vegetable fibers 
(other than cotton) — to making of 
fabrics or crocheted, knit, woven, or felt 
articles not made from fabrics;” is changed 
to read “for manufacturing or processing 
cotton prior to making of fabrics or 
crocheted, knit, woven, or felt articles not 
made from fabrics) ;”. 

Paragraph ‘397 [second]. The words 
“cooking and eating stoves” are changed to 
“cooking and heating stoves.” A closing 
parenthesis is inserted before the period at 
the end of this paragraph. 

Paragraph 710. The word “grading” [in 
two places] is changed to “grating”. 

Paragraph 1504 (b). The word “carlu- 
dovia” is changed to “carludovica”. The 
language “and not bleached, dyed, colored, 
or stained” in the first clause is changed to 
read “and not bleached, dyed, colored, 
stained, or sewed”. 

Paragraph 1530 (c). In the third clause 
of the exceptions, the language “goat, kid, 
pig, and shark” is changed to read “goat, 
kid, and pig”. 

The Federal Register notice of June 
10, 1960, includes in addition to the 
changes listed above a few corrections 
to be made only in the list as published 
in the Register of May 28, as follows: 


Paragraph 28 (a) [fourth]. The dash 


following “niacinamide” is changed to a 
semicolon. 
Paragraph 355. The word “planters’” is 


, 


changed to “painters’ ”. 

Paragraph 1002. The word “or” before 
“flax” is changed to “of”. 

Paragraph 1513. In the first clause, the 
word “and” before “of the laces” is changed 
to “any”. 

Paragraph 1541(a) [second]. The word 
“strings” is substituted for “srings”. 





Industry Assured of Aid 
Toward Tariff Concessions 


Secretary of Commerce Frederick H. 
Mueller on June 16 told his Textile In- 
dustry Advisory Committee that he will 
spare no effort to insure that this Gov- 
ernment obtains reciprocal treatment 
for American industry from foreign 
countries that win tariff concessions 
from the United States at the forth- 
coming conference to be held in Geneva 
under the General Agreement on Tariff 
and Trade. 

The advisory committee, a 9-member 
tripartite body drawn from industry, 
labor, and the public was set up a year 
ago to advise the Secretary on problems 
of the textile industry. 

The Secretary called attention to the 
provisions of the 1958 Act and the leg- 
islative record indicating the desirabil- 
ity for consultation with industry and 
labor representatives at all stages of 
the negotiations. He explained that con- 
sideration now is being given to the 
most feasible method of providing for 
such consultations when so many indus- 
tries are involved. 

The industry has suggested that the 
advisors discuss its position with U.S. 
negotiators before the Geneva meeting. 

Secretary Mueller recalled that only 
a few cotton textile items are on the 
recently promulgated list of commodi- 
ties on. which the U.S. Government is 
prepared to negotiate tariff concessions 
and explained that inclusion on the list 
of those items and some man-made 
fibers does not mean that concessions 
affecting them necessarily will be con- 
sidered. He said the present list is 
not necessarily the final list of items 
that will be negotiated. 

+ C. | 
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It was pointed out that persons op- 
posed to inclusion of any item on the 
list may present their views to the 
Committee for Reciprocity Information 
and to the Tariff Commission. 





U.S. Arranges Sales 
To Chile, Pakistan 


The U.S. Department of Agriculture 
has announced that agreement has been 
reached between the United States and 
Chile for the sale of U.S. products to 
that country under title I, Public Law 
480. 

Also. annoiinced is a supplemental 
agreement between the United States 
and Pakistan providing for financing 
of the sale to Pakistan of nonfat dry 
milk to a value of $520,000. This sale 
also will be negotiated under Public 
Law 480, and payment will be in Paki- 
stani rupees. 

The following commodities will be 
sold to Chile under the agreement with 
that country: Approximately 19,000 
bales of cotton to a value of $2.7 mil- 
lion and tobacco to a value of $200,000; 
ocean transportation is estimated at 
$200,000, making a total of $3.1 million. 

Proceeds from the sales are to be 
used for Export-Import Bank loans to 
private U.S. and. Chilean or Pakistani 
business firms, loans for economic de- 
velopment, payment of U.S. obligations 
abroad, and for various other US. 
purposes. 





Foreign Commerce Weekly 
Subscription Form 


Please enter my subscription for 
Foreign Commerce Weekly at $6 a 
year ($3.25 additional for foreign 
mailing). 


Name 


Address 


City .. State 


Mail to the nearest U.S. Department of 
Commerce Field Office, or to the Superin. 
tendent of Documents, U.S. Government 
Printing Office, Washington 25, D.C. En 
close check or money order payable to the 
Superintendent of Documents 
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